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Homes  for  Vets  by  Vets 

AS  DALLAS  DOES  IT 


RELEASES  MORE  POWER  BECAUSE  /T  CLEANS  AS  /TLVBR/CA7ES 


An  entirely  new  formula,  exclusive  in  this  New 
and  Improved  Havoline,  changes  old  ideas  of 
what  a  motor  oil  can  do.  You  expect  it  to  lubri- 
cate —  and  it  does,  superlatively.  But  you  can 
expect  much  more. 

This  new  motor  lubricant  releases  more  power 
in  your  engine  because  it  cleans  as  it  lubricates. 
New  and  Improved  Havoline  flushes  off  dirt, 


carbon,  sludge  —  robbers  of  motor  efficiency  and 
the  cause  of  many  repairs.  Freed  of  "dirt  drag", 
you  get  more  power,  more  gas  mileage,  smoother 
performance,  easier  starting,  cooler  motor,  lower 
upkeep  and  higher  trade-in! 

Change  today  to  New  and  Improved  Havoline 
Motor  Oil  and  get  a  new  thrill  from  driving 
your  car! 


you're  w/come  at  TEXACO  DEALERS 


u/Aere  you  fef. 


SKY  CHIEF  HAVOLINE  and  TEXACO 
GASOLINE  MOTOR  OILS 


MARFAK 
LUBRICATION 


Tune  in  The  TEXACO   STAR  THEATRE   starring   JAMES  MELTON   Sunday   nights.   See  newspapers  for  time  and  station. 


OR    ***  ™° 


COUNT  HEADS 


you  can  see  why  a  Remington  Three- 
some does  a  better,  faster  job  than  a 
single-headed  shaver.  It  has  three 
complete  shaving  heads  on  the  business 
end— every  one  of  them  ready  to  go 
full  speed  ahead  on  your  whiskers. 

Remington  Rand  invented  and  pio- 
neered this  multiple-head  principle  back 
in  1940.  Hundreds  of  thousands  of 
these  prewar  Remington  Shavers  are 
still  on  the  job.  The  new  Remington 
Threesomes  are  even  more  sturdily 
built  and  engineered  to  closer  precision 
tolerances.  Furthermore,  Remington 
Rand  maintains  86  service  stations  in 
principal  cities.  Your  Remington  need 
never  go  on  the  shelf  because  of  acci- 
dental damage. 

Why  not  treat  yourself  to  a  Three- 
some today?  See  the  new  Remington 
Threesome  at  your  dealer's.  The  price 
(OPA  ceiling)  is  only  $17.50. 


Remington-Rand,  Inc.,  Electric  Shaver  Division 
Bridgeport  S,  Connecticut. 
In  Canada,  Remington  Rand,  Ltd.,  Toronto 

REMINGTON 

ELECTRIC  SHAVERS 


A  PRODUCT  OF 


iNCOitroiATiD 


THE  AMERICAN 


EXPERIENCE 

The  sure  hand  of  experience  shows 
up  in  every  drop  of  Old  Grand-Dad. 
Here  a  careful  selection  of  ripe  grains 
is  combined  with  masterly  handling 
at  the  still  and  long  storing  away  in 
staunch  oak  until  flavor  and  mellow- 
ness  reach  their  peak.  The 
sum  total  is  as  rare  an  old 
bourbon  as  a  man  ever 
sniffed  or  sipped.  Head 
your  nextlistof  guests 
with  the  Head  of  the 
Bourbon  Family. 
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THE  TRAVEL  ASSOCIATION  OF  GREAT  BRITAIN  AND  IRELAND 
believes  that  mutual  understanding  and  knowledge  acquired  through 
travel  is  the  best  basis  of  true  and  lasting  peace.  You,  to  whom  this 
message  is  addressed,  have  known  Britain  in  the  dark  days  of  war, 
and  it  is  because  the  Travel  Association  feels  that  many  Service 
men  and  women  of  the  United  Nations  may  desire  to  maintain  their 
contact  and  pay  return  visits  to  our  country  in  time  of  peace,  that 
the  Council  has  decided  to  offer  you  the  privileges  of  Overseas 
Honorary  Membership. 

The  Travel  Association  of  Great  Britain  and  Ireland  is  a  non- 
commercial, non-political  body,  founded  in  1929.  It  exists  mainly  to 
attract  to  the  British  Isles  visitors  from  all  parts  of  the  world  and  to 
provide  impartial  and  authoritative  information  about  travel  in  this 
country.  It  publishes  annually  a  pocket  "Calendar  of  Events"  which 
ensures  that  those  on  its  Register  of  Members  are  kept  informed  of 
happenings  in  Great  Britain. 

Your  acceptance  of  an  Honorary  Membership  of  the  Association 
carries  no  obligations  whatever  as  far  as  you  are  concerned.  All  you 
have  to  do  is  to  fill  in  and  post  the  Membership  Acceptance  Form. 
\ou  will  then  receive  a  handsome  little  Membership  Card  which  you 
can  keep  for  all  time  as  a  souvenir  of  your  period  of  service  in  the 
British  Isles. 


A.  Message 
from  the  King 

'AS  Patron  of  the  Travel 
Association,  His  Majesty  is  much 
interested  to  hear  of  the  offer  of 
Honorary  Membership  to  the  men 
and  women  of  the  I  nited  Nations 
Fighting  and  Auxiliary  Services. 
The  King  considers  that  this  is  an  lYj 
admirable  step  entirely  in  keep-  Air 
ing  with  the  objects  for  which       .  \l/ 
.      the  Association  was  origin- 

ally  founded'.'  *  t/ 


PRIVILEGES  OF  MEMBERSHIP 

Each  person  accepting  the  offer  will  receive  the  Honorary 
Membership  Card  and  be  entered  on  the  register  of  Overseas 
Honorary  Members.  Such  members  will: 

Be  entitled  to  the  facilities 


Tie  eligible  to  receive  the  As- 
sociation's Annual  Pocket 
"Calendar  of  Events"  in  the 
British  Isles; 

Be  entitled  to  the  facilities 
of  the  Association' s  Informa- 
tion Bureaux  overseas  where 
information  on  any  part  of 
the  British  Isles  will  be 
available; 


of  the  Association's  Neiv 
Headquarters  in  London; 
Be  able,  through  their  Mem- 
bership to  make  contact  with 
families  of  people  in  the 
British  Isles; 

Be  entitled  to  help  and  guid- 
ance in  connection  with  re- 
turn visits  to  this  country. 


^  For  additional  acceptance  form?!,  write  to  The  Travel  Association, 
C,  Arlington  street.  London,  S.W.I,  England. 


^  Acceptance  Form 

OVERSEAS  HONORARY  MEMBERSHIP 
OF  THE  TRAVEL  ASSOCIATION  OF 
GREAT  BRITAIN  AND  IRELAND 


To  The  Travel  Association  of  Great  Rritain  and  Ireland.  6,  Arlington  Street,  London. 
S.W.I,  England.  Having  served  in  the  Hritish  Isles  during  World  War  1939-45,  I  have  pleasure 
in  accepting  OVERSEAS  HONORARY  MEMBERSHIP.  Please  send  my  Membership  Card 
to  address  as  under: 

Rank    _  _   Address —    - 

Arm  or  Service    —   —  —   .  

Name—  -  -    -  Signature    

i BLOCK  CAPITALS) 


THE  EDITORS'  CORNER 


QUANTITY 


It's  good  to  know  that  more  Florsheim  Shoes  are  just 
ahead  .  .  .  it's  better  to  know  Florsheim  quality  has 
never  fallen  behind.  Quality  is  still  the  Florsheim  key- 
note, and  Florsheim  quality  still  America's  standard  of 

fine  shoe  value.  „    ,     $  i  /"\50  „„j  $1 1 

Most  Styles    IU      and  II 

THE  FLORSHEIM  SHOE  COMPANY  •  CHICAGO  •  MAKERS  OF  FINE  SHOES  FOR  MEN  AND  WOMEN 


COVER  artist  Mike  Berry  has  been  do- 
ing commercial  drawing  for  the  past 
twenty  years  and  his  work  has  appeared 
in  almost  every  top  general  interest  maga- 
zine in  the  country.  He  has  made  several 
extensive  swings  around  Europe  doing 
humorous  articles  and  drawings  for  Amer- 
ican magazines,  and  at  one  time  he  was 
the  cartoonist  for  a  newspaper  in  Japan, 
where  he  lived  in  1935.  Berry  served  in  the 
Army  Air  Forces  for  two  and  a  half  years — 
drawing  for  camp  newspapers  most  of  the 
time — 'and  was  discharged  last  October.  He 
says  he  was  a  corporal  during  most  of  his 
stay,  but  a  couple  of  weeks  before  his 
discharge  he  drew  a  portrait  of  his  colonel 
and  came  out  a  sergeant. 

UNO?  Oh  No,  UN 

On  page  11  you  will  find  UNO:  Discord 
But  Progress,  an  optimistic  piece  by  Ray- 
mond Daniell,  showing  that  the  United 
Nations  is  getting  somewhere,  newspaper 
headlines  notwithstanding.  This  piece  is 
also  an  example  of  why  editors  get  gray.  As 
everybody  knows  by  now,  it  is  passe  to 
refer  to  UN  as  UNO.  But  back  in  April, 
when  we  first  scheduled  the  article,  it  was 
still  UNO.  Our  art  department  had  the 
title  and  illustration  waiting  when  Mr. 
Daniell's  manuscript  came  in.  By  then 
UNO  was  UN,  you  know.  We  pondered 
tearing  up  the  plates  at  the  last  minute 
but  finally  said  NO,  because  we  know  that 
you  know  that  UNO  is  UN. 

Humor  in  a  Locker 

Not  so  long  ago  a  national  magazine 
published  an  article  about  the  wide  as- 
sortment of  funny  things  which  turn  up  in 
railroad  station  lockers.  This  was  especi- 
ally interesting  to  us  since  a  couple  of 
days  earlier  a  very  funny  article  entitled 
Strictly  Stinky  had  come  to  us  via  a  dime 
locker  in  Grand  Central  Station.  Jack 
Cluett,  who  wrote  the  Stinky  piece,  came 
in  to  town  from  his  home  in  Connecticut 
that  morning  carrying  a  briefcase  loaded 
down  with  manuscripts,  Strictly  Stinky 
included.  Not  being  one  to  lug  a  lot  of 
articles  all  over  town  if  he  can  get  out  of 
it,  Cluett  checked  the  briefcase  in  Grand 
Central.  When  he  came  in  to  see  us  he 
mentioned  Strictly  Stinky,  and  fifteen  min- 
utes later  we  were  standing  in  front  of  a 
Grand  Central  locker  while  Cluett  fished 
around  inside  for  the  article.  It  struck  us 
as  being  very  funny,  so  we're  passing  it  on 
to  you  on  page  18  of  this  issue. 

Dobie's  No  Dope 

R.  M.  Dobie,  who  wrote  Your  Chances 
In  Advertising  (page  25)  was  discharged 
from  the  Navy  a  few  months  back,  decided 
to  settle  in  the  New  York  area,  but  couldn't 
find  a  place  to  live.  He  thought  his  was  a 
pretty  sad  story  until  he  ran  into  a  fellow 
who  had  a  big,  double  garage  but  couldn't 
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get  a  car.  Dobie  is  no  dope.  He's  now  living 
in  the  other  fellow's  garage. 

Read  Carefully 

Checking  in  at  a  Dallas,  Texas  hotel  a 
while  back  we  noticed  a  big  sign  in  the 
lobby  which  read:  "Welcome  Blind  Men." 
We  were  in  a  hurry  to  get  up  to  our  rooms 
and  wash  a  bit  of  that  Texas  dust  off  our 
face  and  didn't  bother  to  read  the  rest  of 
the  sign  just  at  that  tim^. 

Going  up  in  the  elevator  we  stopped  at 
the  mezzanine  floor  while  half  a  dozen  men 
got  on,  each  of  whom  was  wearing  a  little 
badge  proclaiming  that  he  was  a  delegate 
to  the  convention  of  blind  men.  We  in- 
stinctively made  sure  not  to  bump  against 
any  of  the  other  occupants  and  were 
pleased  to  see  the  delegates  in  such  a 
jovial  and  carefree  mood.  The  next  time 
we  passed  through  the  lobby  we  read  the 
rest  of  the  sign.  It  said:  "Dallas  Is  Proud 
To  Play  Host  To  The  Annual  Convention 
of  Venetian  Blind  Manufacturers." 

Barry  Cord 

Peter  B.  Germano  began  turning  out 
western  stories  under  the  name  of  Barry 
Cord  shortly  after  he  left  school  and  at  this 
writing  has  had  more  than  100  of  them 
published,  mostly  in  the  pulp  western 
magazines.  His  career  as  a  fiction  writer 
was  interrupted  by  a  three-and-a-half-year 
stretch  as  a  Marine  Corps  Combat  Corres- 
pondent, including  an  eight-month  tour  of 
duty  in  the  Aleutians  and  a  year  and  a  half 
in  the  Pacific.  Showdown  At  Tres  Pinos 
(page  14)  was  one  of  the  first  stories  he 
turned  out  following  his  discharge  last  fall. 

D.  S. 


June,  1946 


PERFECT    GIFT    FOR    FATHERS  DAY 


Keeps  dry,  wild  jnf 

SUN- BAKED"  HAIR 

looking  Handsome  all  day! 


WHAT  A  MESS! 

After  a  day  of  golf,  tennis,  swimming  or 
gardening  his  hair  looks  a  sight.  Baked  and 
scorched  by  the  sun.  Frazzled  by  the  wind. 
Combing  it  with  water  simply  doesn't  keep 
it  in  place.  Kreml  Hair  Tonic  is  famous  to 
groom  dry,  wild  "sun-baked"  hair.  Keeps 
it  neatly  in  place  all  day. 


WHAT  A  MISTAKE! 

And  what  a  drip  with  the  ladies.  Thinks  he's 
well-groomed  with  his  hair  plastered  down  like 
a  dummy's.  How  gals  laugh  at  him.  If  only  he 
were  up-to-date  and  would  try  Kreml.  It  keeps 
hair  looking  so  handsome  yet  so  masculine — 
never  greasy,  oily  or  dirty. 


WHAT  A  MAN! 


How  trim  and  attractive  his  hair  always  looks 
even  on  sun-scorched,  windy  days.  Kreml 
makes  tangled  hair  so  easy  to  comb.  It  grooms 
dry  "sun-baked"  hair  so  handsomely  —  keeps 
it  looking  its  best  at  all  times.  Let  Kreml 
help  improve  the  appearance  of  your  hair! 


•  Ask  for  Kreml  Hair  Tonic  at  your  barber  shop.  Buy  a  bottle  at  any  drug 
counter.  Use  it  daily  for  a  cleaner  scalp — for  better -groomed  hair. 


A  product  o/R.  B.  Semler,  Inc. 
Keeps  Hair  Better-Groomed  Without  Looking  Greasy  — 
Relieves  Itching  of  Dry  Scalp— Removes  Dandruff  Flake* 


Guaranteed  by  ^ 
.Good  Housekeeping  . 


This  is  your  page,  so  sound  off  with  your 
pet  gripes,  your  brickbats  and  bouquets. 
All  letters  should  be  signed  but  your  name 
won't  be  used  if  you  say  so. 

CANADA  IN  HOCK 

Sir:  I  feel  it  is  time  to  put  England  on  a  busi- 
ness basis  and  stop  this  foolish  way  we  have 
acted  in  the  past.  As  good  business  I  feel  we 
would  be  just  in  asking  England  for  more 
security  than  a  piece  of  paper.  I  would  be 
very  much  in  favor  of  a  loan  to  England  if 
she  put  up  Canada  as  security,  if  England 
intends  to  repay  us  she  should  not  hesitate 
to  do  this. 

Norman  H.  Anson 

Vincennes,  Indiana 

BAILED  OUT  OVER  BELGIUM? 

Sir:  During  the  war  hundreds  of  Allied  air- 
men had  to  bail  out  over  Belgium.  They  were 
helped  by  Belgian  civilians — given  medical 
care,  put  in  hiding  and  aided  to  escape.  These 
Belgian  patriots,  who  risked  their  lives  in  these 
undertakings,  have  banded  together  in  an  as- 
sociation called  "Relief  to  the  Anglo-American 
Broken  Wings,"  of  which  the  secretary's  office 
is  at  Rue  Hoyoux,  58,  Herstal,  Belgium.  They 
wish  to  maintain  contact  with  their  American 
friends  and  provide  them  with  photographs 
or  other  souvenirs  of  their  adventures  in  Bel- 
gium. In  particular,  there  were  28  American 
flyers  who  were  imprisoned  at  Bohan  and  who 
would-  presumably  be  glad  to  know  of  this 
organization. 

Jan-Albert  Gorls 
Commissioner  of  Information  for  Belgium 
New  York  City 

WANTS  ATOMIC  BOMB 
TEST 

Sir:  I  am  disgusted  with  the  ad  in  Time  by 
the  Military  Order  of  the  Purple  Heart  urging 
all  to  write  the  President  to  stop  the  A-bomb 
tests  at  Bikini.  They  talk  like  schoolboys  after 
listening  to  pacifist  propaganda.  They  would 
have  us  unprepared  as  usual. 

P.  C.  Means 

Merrimac,  Massachusetts 
OF  INTEREST 

Sir:  We  are  international  suckers  without 
pride.  And  once  fooled  means  nothing,  for 
"once  a  sucker  always  a  sucker."  Britain  com- 
plains of  our  interest  charges,  the  lowest  rate 
in  history,  and  we  beg  them  to  gyp  us,  the 
great  white  father  of  all  nations.  Yet,  let  a 
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little  GI  Joe  ask  a  small  loan  for  building  a 
home,  starting  a  shoe-shine  parlor  or  a  cafe, 
and  after  crucifying  questionnaires,  exasperat- 
ing delays  and  illegal  side  service  charges,  our 
Government  will  allow  this  ex-soldier,  ex-sailor 
or  ex-marine  half  what  he  actually  needs  at 
three  times  the  interest  rate  we  request  from 
foreign  nations  getting  billions.  It  just  ain't 
right. 

L.  Jackson  Fox 

New  Orleans,  Louisiana 

INFORMATION  PLEASE 

Sir:  John  Kieran  in  UMT-a-Must  in  your 
March  issue  says,  "Things  can  happen  in  a 
hurry  with  jet  planes  moving  at  better  than 
600  miles  per  hour  and  atomic  bombs  burst- 
ing all  over  the  place."  What  is  Kieran's  solu- 
tion? "We  have  uniforms,  guns,  ammunition 
and  army  and  navy  equipment  of  every  kind 
in  stock  piles.  We  have  competent  instructors 
in  men  who  have  been  to  the  wars  and  bark." 
So  Kieran  thinks  we  have  gobs  of  instructors 
competent  to  teach  our  boys  how  to  deal  with 
atomic  bombs.  If  there  is  in  the  United  States 
one  such  person  let  him  make  himself  known. 

Richard  Dill 

Alexandria,  Nebraska 
ALWAYS  POLITICS 

Sir:  In  your  February  issue,  C.R.;  of  Windsor, 
Illinois,  writes  that  a  job  in  conservation  was 
not  obtainable  except  through  the  politicians. 
In  this  locality  the  same  thing  is  true  in  the 
postal  service.  My  experience  in  it  was  pre- 
vious to  World  War  II,  but  I  was  an  ex-service- 
man at  that  time  too.  It  was  handled  strictly 
on  a  political  basis  and  over  the  protests  of 
the  local  chamber  of  commerce  and  The 
American  Legion.  Believe  me,  I  got  a  wonder- 
ful education  in  politics,  but  that's  all  I  did  get. 

Edd  Wishman 

Ruthven,  Iowa 

WOMEN  WON'T  MAKE  WAY 

Sir:  I  think  the  veterans  are  getting  a  raw 
deal  in  coming  back  home  and  not  getting 
jobs  because  married  women  are  still  work- 
ing. Veterans  can  do  their  work  just  as  well. 
It's  beginning  to  look  just  like  it  did  when  1 
came  back  from  France  after  the  last  war. 

Frank  Murphy 

Mobile,  Alabama 

WATCH  OUT  FOR  SULLIVAN  LAW 

Sir:  Congratulations  to  E.  B.  Mann  on  his  very 
fine  article  in  the  March  issue,  Did  You  Bring 
Home  a  Booby  Trap?  It  is  well  timed,  and 
after  reading  it  I  feel  sure  he  must  know  his 
stuff  on  guns.  But — and  I  do  mean  that  but 
as  an  exception — he  should  refrain  from  trying 
to  interpret  the  law  in  relation  to  the  posses- 
sion of  firearms, .  especially  when  he  makes 
reference  to  the  Sullivan  Law.  This  New  York 
State  law  has  many  subdivisions  covering 
sticks,  stones,  knives,  blackjacks  or  whatever 
else  you  may  use  with  criminal  intent  against 
another.  So  please,  in  your  following  articles, 
cite  the  fact  that  returning  veterans  be  par- 
ticularly careful  about  declaring  them  to  the 
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AND  MAN! 

WHAT  A  FABRIC! 


SUCKS 

When  you  buy  slacks  this  year  you  11  want 
something  that's  new  and  better.  Which  is 
exactly  what  you'll  get  if  they're  labeled 
"Ray-O-Kool"  —  the  rayon  slack  fabric 
that's  cooler,  tailors  better  and  wears 
longer.  It's  made  by  Dan  River,  makers  of 
Riverbreeze*  for  slacks  and  Rivercool* 
the  famous  Summer  suiting.  Remember, 
look  for  the  Ray-O-Kool  label.  Dan  River 
Mills.  Danville,  Va. 

•Reg.  U.  S.  Pat.  Off. 


FOR  CRASHING 

POWER 


Shoot  Remington 
Hi-Speed  22's  with 
Kleanbore  priming 

Like  a  bolt  from  the  blue,  Remington 
Hi-Speed  22's  flash  straight  to  the 
mark.  For  small  game,  pests,  or  just 
plain  plinking,  you  can't  beat  the 
power  of  Remington  Hi-Speed  22's 
with  Kleanbore  priming.  Every  com- 
ponent of  a  Remington  Hi-Speed  22  is 
designed  and  engineered  with  power  in 
mind.  The  bullet  (1)  is  properly  bal- 
anced and  dimensionally  correct.  The 
special  bullet  lubrication  (2)  prevents 
leading  in  the  barrel.  The  case  (3)  is 
made  to  close  tolerance  and  contains 
the  right  amount  of  the  highest  qual- 
ity smokeless  powders.  And  the  exclu- 
sive Kleanbore,  non-corrosive  priming 
(4)  gives  speedy  ignition.  Available 
now  in  limited  quantities.  Try  some 
the  next  time  you  go  shooting.  Rem- 
ington Arms  Company,  Inc.,  Bridge- 
port 2,  Conn. 

Remington. 


'If  It's  Remington-It's  Right!" 

Hi-Speed  and  Kleanbore,  Reg.  U.  S.  Pot.  Off. 
by  Remington  Arms  Company,  Inc. 


local  authorities  before  keeping  them  as 
souvenirs. 

Francis  X.  Quinn 

New  York  City 

IN  PRAISE  OF  PROFESSIONALS 

Sir:  In  answer  to  V.M.'s  letter  in  your  Feb- 
ruary issue,  I  think  it  is  unfair  to  say  that 
millions  of  civilians  did  the  fighting  while  the 
general  officers  took  the  credit.  Sure,  there 
are  a  few  who  bask  in  glory,  but  that's  not 
uncommon  in  any  walk  of  life.  The  old  pro-* 
fessional  soldier,  sailor  and  marine  deserve 
what  credit  they  get.  Who  but  the  regular 
career  men  taught  the  millions  of  fighting 
civilians  how  to  fight?  My  husband,  a  first 
sergeant  for  three  hitches  in  the  army,  and 
who  holds  every  medal  but  the  Congressional 
Medal  of  Honor,  is  scared  of  praise  for  him- 
self, but  he  has  the  greatest  praise  for  all  the 
men  who  fought  with  him.  It  didn't  matter 
that  only  a  small  number  of  them  were  pro- 
fessional soldiers.  Most  general  officers  know 
that  the  praise  they  get  is  for  their  men  too. 
And  a  good  soldier  knows  that  he  is  being 
praised  when  his  superior  officer  gets  com- 
mended. Career  men  are  O.K. 

Mrs.  James  H.  Fowleb 
Oklahoma  City,  Oklahoma 

ANSWERING  Gl  LOAN  COMPLAINTS 

Sir:  I  have  read  the  letter  by  Mr.  and  Mrs. 
Earl  W.  Edwards  concerning  GI  loans,  in  your 
February  issue.  The  fault  lies  some  place  other 
than  in  the  GI  Bill  of  Rights.  I  am  secretary 
of  the  Wenatchee  Federal  Savings  and  Loan 
Association,  and  up  to  the  present  time  we 


have  loaned  to  veterans  of  World  War  II  for 
the  purpose  of  building  and  buying  homes  the 
sum  of  $325,000  under  the  GI  Bill.  The  writer 
realizes,  of  course,  that  if  the  veteran  goes 
out  and  wants  to  pay  18000  for  a  14500  house, 
that  he  cannot  get  a  loan  under  the  provisions 
of  the  bill.  Personally,  I  think  the  GI  Bill  of 
Rights  is  one  of  the  finest  things  that  the  re- 
turned veteran  could  have,  and,  in  plain  Eng- 
lish it  permits  him  to  go  out  and  buy  himself 
a  home  without  having  to  put  up  a  sizeable 
down  payment. 

G.  G.  Becker 

W  enatchee,  W ashington 

VETS  ARE  GOOD  CITIZENS 

Sir:  Your  article,  I'm  a  Veteran,  Judge,  in  the 
March  issue,  caused  an  immediate  flush  of 
resentment  at  the  inferences  (probably  not 
intended  by  the  author)  that  young  veterans 
are  more  likely  to  disobey  the  law  than  those 
who  are  non-veterans.  It  is  our  firm  conviction 
that  the  veteran  who  went  through  real  service 
will  not  only  measure  up  to  the  standard  of 
citizenship  and  community  leadership  that  has 
been  set  by  World  War  I  veterans,  but  that 
he  will  definitely  surpass  it.  Furthermore,  it 
is  the  job'  of  the  Legion,  more  than  any  other 
organization,  to  build  self-confidence  among 
these  youngsters,  not  to  tear  it  down.  The 
Legion  should  go  about  that  job  systematically, 
jealously  guarding  at  every  turn  the  good  name 
and  repute  of  these  boys  who  will  very  soon 
become  the  guiding  spirit  of  American  life. 

Arthur  C.  Shepard 
Judge,  Superior  Court 

Fresno,  California 


Here  is  a  page  from  an  old  family  album  which  includes  among  the  faces  portrayed 
one  of  the  founding  fathers  of  The  American  Legion  who,  through  a  busy  and  dis- 
tinguished career,  has  held  his  place  as  one  of  the  organization's  leaders.  Can  you 
spot  him?  Give  up?  Well,  it  is  the  family  of  Judge  and  Mrs.  Stelle  posed  in  their 
comfortable  home  at  McLean sboro,  Illinois,  about  1894.  Members  of  the  family, 
reading  from  left  to  right,  are:  Sister  Edith  at  the  doorway,  leaning  against  the 
piano;  Mother  Stelle;  brothers  Rawleigh  B.  and  Harry  and  the  father.  Judge  Stelle. 
Seated  in  front  in  the  same  order  are  sister  Elsie,  and  the  youngest  member  of 
the  group  leaning  back  against  his  father's  knee.  He  is  John  Stelle,  future  Governor 
of  Illinois  and  National  Commander  of  The  American  Legion.  He  still  makes  his 
home  at  McLeansboro. 
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Kuppenhdmcr 

And  it's  cool.  Skilfully  woven  lightweight 
fabrics  let  the  breezes  /»,  yet  they  are  tailored 
with  matchless  Kuppenheimer  craftsmanship 
to  fit  and  hold  their  shape.  Kuppenheimer  Clothes 
for  warm  weather  give  worlds  of  cool  com- 
fort without  sacrificing  one  bit  of  style 

AN  INVESTMENT  IN  GOOD  APPEARANCE 


We  are  working  on  new  cable 
for  the  thousands  of  telephones 
the  public  wants.  The  war  put 
us  behind  —  in  buildings,  switch- 
boards, telephones  and  other 
equipment  —  but  we  are  begin- 
ning to  catch  up  now. 


Catching  up  on  two  million  tele- 
phones and  putting  in  two  million 
miles  of  Long  Distance  circuits  is 
a  big  job  but  we  are  hurrying  it 
with  all  possible  speed.  We  shall 
not  let  up  until  you  can  again 
have  all  the  service  you  want. 


BELL    TELEPHONE  S 


MO:  Discord 


Perhaps  UNO  was  prematuredly  born 
in  this  troubled  world.  The  Charter 
whereby  it  was  conceived  in  San  Fran- 
cisco June  26  declared  its  purpose  to  be 
to  "maintain  international  peace  and 
security." 

Now  in  all  truth  although  the  end  of 
the  World  War  II  brought  50  nations 
together  to  devise  new  machinery  for 
enforcing  rule  of  law  in  international 
relations,  there  was  neither  peace  nor 
security  anywhere  in  Europe  or  Asia 
when  the  assembly  of  the  United  Nations 
Organization  held  its  first  plenary  ses- 
sion in  London. 

And  if  the  record  of  its  achievements 
was  not  impressive  we  should  not  be  sur- 
prised. The  mechanical  defects  of  the 
charter,  which  conceded  the  supremacy 
of  the  great  powers  yet  declared  para- 
doxically in  Article  Two  that  all  mem- 
bers were  sovereign  and  equal,  were  ap- 
parent before  the  public  bickering  in 
Westminster  exposed  them  dramatically 
to  public  view.  All  the  powers,  great  and 
small  came  through  it  obviously  feeling 
that  membership  was  an  asset.  They  felt 
that  despite  the  failure  of  the  old  League 
of  Nations  and  the  obvious  shortcomings 
of  its  successors  it  was  worth  while  to 
keep  on  trying  to  bring  order  out  of 
chaos,  if  not  in  a  parliament  of  man,  at 
least  in  a  congress  of  the  powers.  But  it 
must  not  be  overlooked  that  UNO  is 
merely  a  vehicle  for  the  expression  and 
execution  of  the  will  of  the  sovereign 
states  which  are  its  members. 

It  will  stand  or  fall  not  because  of  in- 
herent mechanical  defects  in  its  by-laws 
and  constitution  but  because  of  the  will 
or  the  lack  of  it  on  the  part  of  the  mem- 
ber governments  (above  all  those  three 
which  together  contributed  most  toward 
winning  the  war  and  which  alone  can 
enforce  conditions  of  peace)  to  sub- 
merge their  national  rivalries  and  get 
along  together  for  the  sake  of  the  com- 
mon good. 

That  will  not  be  an  easy  task.  There 
are  bitter  and  vital  rivalries  between 
Britain  and  the  Soviets  in  the  Middle 
East,  where  Europe  and  Asia  have  met 
in  uneasy  contact  from  time  immemorial 


font  Progress  ,  M 


It's  a  new  kind  of  diplomacy  with 
no  holds  barred,  and  it  has  jolted 
most  of  us.  Still,  it  may  lead  to 
Wilson's  ideal  of  "open  covenants 
openly  arrived  at" 

and  where  the  policy  of  the  labor  gov- 
ernment in  England  and  the  policy  of 
the  Kremlin  do  not  differ  very  much 
from  the  traditional  policies  of  Britain's 
Tory  Empire  Builders  and  the  Czars  of 
Imperial  Russia. 

Nor  are  these  conflicts  any  less 
troublesome  than  those  which  are  likely 
to  arise  between  Stalin's  expansionist, 
security-seeking  nation  and  the  United 
States  in  the  Far  East,  where  American 
and  Soviet  spheres  impinge.  For  the 

BY  RAYMOND  DANIELL 


present,  however,  these  clashes  of  na- 
tional interest  have  been  subordinated 
because  Russia  finds  it  expedient  to 
center  her  attack  on  the  weakest  member 
of  the  triumvirate  of  victorious  major 
powers. 

However  perfect  the  mechanism  estab- 
lished by  the  United  Nations  for  the 
preservation  of  peace  and  security,  it 
could  hardly  be  expected  to  function 
smoothly  until  some  sort  of  stable  peace 
has  been  established  in  Europe  in  which 
the  old  balance  of  power  has  been  de- 
stroyed. With  France  crippled,  Germany 
virtually  destroyed  as  a  military  power, 
and  the  United  States  ready  to  withdraw 
from  Europe  at  the  first  opportunitv. 
there's  no  authoritative  voice  left  in 
Europe  save  Stalin's,  unless  Britain  can 
hold  her  empire  together  and  cement 
friendship  and  (Continued  on  page  36) 
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Down  in  Dallas,  Texas,  veterans  are 
building  homes  for  other  veterans — and 
they're  turning  them  out  faster,  cheaper 
and  better  than  established  construction 
firms  believed  possible. 

Ex-GI's  in  every  State  in  the  Union 
are  in  a  position  to  help  solve  the  vet- 
eran housing  problem  in  the  same  way. 

The  Dallas  veterans  formed  their  own 
corporation  last  January  15th  and  called 
it  the  GI  Construction  Company. 

They  began  their  first  five  homes  in 
early  February  and  expect  to  complete  a 
total  of  400  before  the  end  of  the  year. 

They  figure  on  an  elapsed  time  of  only 
six  weeks  from  the  day  the  plans  go  on 
the  architects'  drawing  board  until  the 
veteran  kand  his  family  move  into  their 
new  home.  All  the  veteran  has  to  do  is  to 
tell  them  what  kind  of  house  he  wants 


and  to  decide  which  loan  agency  he'd 
like  to  deal  with.  The  next  step  for  him 
is  to  hire  a  van  and  move  his  belongings 
into  the  new  home. 

Most  of  the  homes  being  turned  out 
by  the  company  fall  into  a  $5,000  to 
$7,200  bracket,  which  includes  the  orig- 
inal cost  of  land  and  improvements. 

A  check  of  houses  currently  for  sale 
in  Dallas  reveals  that  this  price  is  $400 
to  $1,100  below  what  veterans  are  pay- 
ing for  similar  homes  built  by  estab- 
lished construction  firms;  and  in  all 
cases  is  well  below  the  footage  ceiling 
prices  authorized  under  the  GI  Bill  of 
Rights. 

The  three  World  War  II  veterans  who 
formed  the  GI  Construction  Company 
are  Robert  L.  Mauldin.  former  Seabee 
Chief  Petty  Officer,  President;  Merlin  S. 


Boyd,  former  Technical  Sergeant,  Army 
Engineers,  Vice-President;  and  Fred  L. 
Galbrath,  former  Army  Air  Forces  pilot, 
Secretary  and  Treasurer. 

Mauldin  served  overseas  with  the  Sea- 
bees  for  29  months.  A  salty,  weather- 
beaten,  life-long  construction  man,  he 
learned  in  the  Seabees  how  to  accom- 
plish the  "impossible"  by  combining 
know-how,  ingenuity,  guts  and  the  will 
to  work.  He's  using  those  same  prin- 
ciples in  the  GI  Construction  Company, 
and  they  work  as  well  in  Dallas  as  they 
did  on  Guadalcanal,  New  Guinea,  Saipan 
and  Okinawa. 

Mauldin  received  his  honorable  dis- 
charge last  November. 

"I  took  a  quick  look  around,"  he  said, 
"and  about  the  first  thing  I  saw  was 
veterans  looking  for  jobs  and  for  homes. 
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I  did  a  little  figuring  on  that.  Jobs  and 
homes.  'Hell,'  I  told  myself,  'I  can  build 
homes  and  provide  jobs  at  the  same 
time.' " 

With  about  $8,000  capital,  saved  up 
from  former  civilian  days  and  long 
months  on  isolated  Pacific  outposts, 
Mauldin  set  out  to  buy  equipment. 

Wherever  he  went  the  dealers  gave 
him  the  same  story.  "We  don't  have  any 
and  we  don't  know  when  we'll  get  any.'' 

It  took  very  little  of  this  to  convince 
Mauldin  that  the  usual  civilian  channels 
couldn't  supply  the  equipment  he  needed, 
so  he  began  inquiring  about  Army  and 
Navy  surplus.  Other  GI's  in  the  Dallas 
area  had  the  answer  to  that:  "There's 
plenty  of  surplus  equipment  and  vet- 
erans are  supposed  to  get  priority,"  they 
said,  "but  when  you  get  around  to  actu- 
ally buying  it  there's  so  damned  much 
red  tape  you  can't  get  to  first  base." 

That  was  an  old  story  to  ex-Seabee 
Mauldin.  He  figured  the  first  thing  was 
to  find  out  just  where  first  base  was.  He 


To  Build  for  Their  Buddies  Texas  Veterans 

Show  the  Way  With  Seabee  Tactics, 
G.  I.  Priorities. ..and  Guts 


found  it  in  the  regional  offices  of  the 
Surplus  Commodity  Board  in  Fort 
Worth,  Texas. 

Mauldin  went  over  to  Fort  Worth  and 
told  his  story.  The  surplus  men  listened 
attentively,  then  showed  him  a  volumi- 
nous list  of  surplus  equipment.  Mauldin 
checked  the  items  which  seemed  to  meet 
his  needs  and  then  started  on  a  tour  of 
Texas,  Arkansas  and  Louisiana  to  get  a 
first  hand  look  at  the  equipment.  In  each 
case  the  Fort  Worth  Surplus  office  froze 
the  specific  item  or  items  until  Mauldin 
could  see  for  himself.  Most  of  it  was  too 
big,  too  small,  too  expensive,  or  too 
badly  beaten  up.  But  before  returning  to 
Dallas  he  spent  his  $8,000,  and  he  came 
back  with  a  caterpillar  tractor,  a  bull- 
dozer, two  concrete  mixers,  a  gasoline 
road  roller,   (Continued  on  page  33) 
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SHERIFF  JIM  CRANE  folded  the  letter 
carefully  and  pushed  it  out  of  sight  in  his 
desk  drawer.  He  got  up  heavily,  feeling 
the  weight  of  his  fifty  years  as  he 
crossed  the  room  and  took  down  his 
gun  belt  from  its  supporting  hook. 
There  was  little  time  left  to  him  .  .  . 
and  he  was  suddenly  sorry  he  had  not 
waited  for  his  deputy  to  return  from 
Las  Palmas  before  making  his  decision. 

He  slid  the  walnut-butted  .45  out  of 
its  worn  holster,  checked  the  loads  in 

The  man  with  the  fastest  six-gun 


low— and  thonged  down. 

Sheriff  Crane  felt  his 
palms  grow  moist  as  he 
watched  the  man.  He  felt 
suddenly  trapped — and  al- 
most he  regretted  his  deci- 
sion. Without  haste  he  took 
a  cigar  from  his  vest  pocket, 
bit  off  one  end  and  lighted 
it. 

The    limping  stranger 
transferred  his  purchases  to 
the  saddle  pack  on 
the  sorrel's  cantle. 


made  the  Law  in  the  Rio  Seco  Country 


the  chamber,  and  replaced  it.  The  a 
feel  of  its  weight  against  his  thigh 
was    familiar.    But    regret  went 
through  him  as  he  felt  the  stiffness  of 
his  fingers,  the  numbness  in  his  fore- 
arm. 

The  fading  afternoon  sun  warmed  his 
grizzled,  square-hewn  face  as  he  stepped 
out  on  the  boardwalk.  He  knew  this 
would  be  the  last  time  he'd  close  the 
law  office  door,  and  the  knowledge  lay 
heavy  inside  him. 

A  buckboard  crossed  in  front  of  him, 
momentarily  hiding  the  slack-hipped  sor- 
rel across  the  street.  Dust  settled  slowly 
in  the  heat  of  Tres  Pinos.  Behind  the 
three  riders  jogging  in  from  the  south 
trail  the  sere  hills  of  the  San  Sabas  made 
a  backdrop.  Except  for  these  men  the 
scene  held  the  stillness  of  a  picture  post- 
card. .  .  . 

The  sheriff's  gaze  lingered  on  the  sor- 
rel. Then  his  eyes  shifted  to  the  slim- 
hipped  man  who  came  out  of  Vinson's 
General  Store  and  started  toward  the 
cayuse. 

He  was  a  lean  cowpoke,  not  more  than 
average  height,  wider  across  the  shoul- 
ders than  most  men  his  size — and  he 
limped  perceptibly.  But  there  was  some- 
thing felinely  graceful  even  in  his  limp 
— and  the  Dragoon  on  his  right  hip  hung 


nd  the  Sheriff  didn't  have  it,  so 


He  seemed  in  no  hurry.  \\  hen  he  fin- 
ished he  reached  into  his  dusty  black 
shirt  pocket  for  the  makings.  The  sheriff 
saw  him  frown,  draw  his  hand  away 
empty,  and  start  back  for  the  store. 

Sighing,  the  lawman  shifted  his  gun 
belt  to  easier  setting  on  his  broad  hips. 
He  cursed  his  sense  of  duty  as  he  headed 
across  the  street — and  the  irony  of  it 
drew  a  flat  smile  that  twisted  around  the 
black  cigar. 

As  he  passed  the  sorrel  his  trained 
glance  took  in  the  sweaty  coat,  the  red 
dust  that  confirmed  the  desert  trail  to 
town.  The  sorrel  blew  noisily  at  him  and 
watched  him  through  unfriendly  eyes — ■ 
and  Sheriff  Crane  had  the  sudden  irrele- 
vant thought  he  would  have  liked  to  have 
owned  that  animal. 

Down  the  street  three  riders  entered 
Tres  Pinos  and  split  as  they  drew  abreast 
of  the  store.  One  of  them,  a  beanpole  of 
a  man  with  a  hawk  face,  said:  "We'll 
wait  for  you  in  the  Three  Deuces,  Tally," 
and  rode  on  up  the  street  with  his  com- 
panion. The  other,  nodding  shortly, 
swung  a  big  bay  toward  the  store  hitch- 
rack. 

Sheriff  Crane  got  his  back  against  the 


Illustrated  by 
HERBERT  M.  STOOPS 


store  side  and  w7atched  this  man  dis- 
mount beside  the  sorrel.  The  man 
dropped  reins  over  the  trimmed  cross 
pole,  ducked  under  it,  and  came  up  the 
two  steps  to  the  boardwalk.  He  was  a 
broad,  solid-bodied  man  with  a  bullet 
head — facing  Crane  his  eyes  barely  lev- 
elled on  the  six  foot  lawman's  Adam's 
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um  coed 


apple. 

He  said:  "Taking  the  sun,  Crane?" 
and  there  was  a  sneer  in  his  voice,  a  con- 
temptuous edge  that  made  the  lawman 
bunch  up  inside.  For  a  split  second  he 
was  deaf  to  the  cautioning  voice  inside 
him.  Then  the  flat  reply  stillbirthed  on 
his  lips,  and  he  shrugged. 


Tally  Jackson's  sneer  pushed  across 
his  wide,  beard-stubbled  face.  "I'm  set- 
tlin'  an  argiment  with  Sam  Vinson  in- 
side," he  said.  "Keep  out  of  it,  Crane." 

He  turned  on  his  heel  without  wait- 
ing for  Crane's  reply.  Tally  Jackson 
walked  like  a  bear,  with  a  deceptive 
shamble — and  he  carried  his  guns  cross- 


The  gun  went  off  with  a  roar  and 
then  the  stranger  hit  Jackson  again 


belted,  butts  facing  each  other  across  his 
flat  stomach.  There  wasn't  a  faster  man 
with  guns  in  the  Rio  Seco  country — 
nor,  thought  Crane,  a  man  quicker  to 
use  them.        (Continued  on  page  52) 
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What  you'll  find  at  a 


This  is  about  dude  ranches.  Dude  ranching  is  one  way 
to  spend  a  Western  vacation,  and  it  has  its  own  special 
appeals.  Some  folks  watch  the  mountains  whiz  by  their 
train  windows  en  route  to  Hollywood,  then  say  they've 
seen  the  Rockies  and  the  cattle  country.  Others  do  the 
same  by  plane  or  bus.  Then  there  are  those  who  sleep 
the  mountain  morning  away  and  do  their  living  at 
night-time  Reno's  gaming  tables.  It  would  take  a  lot  of 
selling  to  entice  them  to  a  dude  ranch. 

Even  for  you  who  rate  the  freshness  and  vigor  of  the 
outdoors  first  there  are  many  ways  of  getting  them 
according  to  your  particular  taste.  You  can  knock 
about  in  a  trailer  if  you  want  to  see  a  lot.  If  you  like 
mountain  climbing,  go  and  climb  mountains — and  you 
have  the  length  and  breadth  of  the  Rockies,  Sierras, 
Coast  Ranges,  Olympics,  Wasatch  and  many  more  to 
choose  from.  Maybe  you  like  comfort  and  ease  first, 
and  fresh  air  second.  If  cost  is  no  object  you  can  go 
hotelling  in  the  high  altitudes  all  summer,  with  golf 
and  genteel  riding  in  the  daytime  and  full-dress 
evenings. 

But  if  you  want  to  ride  the  range,  live  ranch  life,  and 
be  part  of  the  West,  the  dude  ranch  is  it.  It's  the  place 
to  live  high,  wide  and  handsome  from 

the  peace-filled  hush  of  frosty  dawn  to  Maybe  you  like  genteel  living  or  night 


Nope,  This  Isn't  Cowboy  Life,  But  Some 
Ranches  Have  Pools  Like  the  One  Below 


life  with  your  mountains,  but  in  any  case 
here's  the  score  on  going  Western... 


the  still,  crisp,  star-dusted  hours  of  night. 

Dude  ranches  were  born  in  the  cow- 
boy country  when  rangeland  folks  began 
to  share  the  life  they  lead  with  their 
friends.  The  dude  ranch  is  a  modified 
ranch  today,  but  it  is  real  ranch  and  its 
first  job  is  as  an  operating  cattle,  sheep, 
horse  or  hay  ranch.  It  accommodates 
guests  as  a  sideline,  and  its  reality  is 
what  makes  it  attractive. 

The  operators  of  these  places  are 
often  the  descendants  of  the  pioneers 
who  first  settled  the  range.  They  are 
grand  Americans,  hospitable  and  sin- 
cere; anxious,  as  hosts  as  well  as  busi- 
nessmen, that  you  have  all  the  fun  pos- 
sible. 

If  you  like  horses  you  will  like  a  dude 
ranch,  whether  or  not  you  consider  your- 
self an  expert  equestrian.  If  you  don't 
like  horses  there  is  still  plenty  to  do,  but 
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BY  ARTHUR  H.  CARHART 


If  You  Like  Horses  You'll  Like  a  Dude  Ranch, 
Trail  Riding  Is  the  Number  One  Range  Sport 

dude  ranches  are  real  ranches  and  the  horse  is  a  mighty 
important  part  of  everyday  life. 

But  the  dude  ranch  guest  won't  be  a  cowboy  or  a 
bronco-buster,  for  no  genuine  cattleman  wants  even  his 
regular  hands  chousing  flesh  off  beef  critters  that  are 
marketed  next  autumn.  The  stock  is  on  summer  range, 
"way  back  in  the  hills.  Nor  is  a  ranch  going  to  risk  a  pay- 
ing customer  on  an  outlaw  bronc.  Again  the  ordinary 
ranch  hands  leave  that  job  to  a  seasoned  bronc  stomper. 
Actual  round-ups,  cutting  herds,  branding,  occur  in  the 
spring  before  the  dude  season  opens,  or  late  in  the  fall 
after  guests  have  left.  Some  ranches  do  advertise  that  they 
invite  guests  to  "work  cattle,"  but  that  is  special  stock 
held  at  the  home  range  for  that  purpose.  Don't  be  dis- 
appointed; there  are  plenty  of  other  things  to  do  besides 
roping  steers  and  busting  wild  horses. 

When  you  arrive  you  probably  are  wearing  an  every- 
day suit.  By  next  morning,  you  likely  will  be  in  copper 
riveted  bibless  overalls,  a  western  shirt  and  maybe  boots 
and  a  big  hat.  That's  standard  wear  at  a  ranch  for  all 
guests,  and  you  can  wear  it  out  on  the  trail  and  at  the 
evening  dance.  The  wardrobe  is  a  real  economy  that  the 
ranch  offers  you  over  the  other  vacation  centers. 

The  chances  are  you  will  have  (Continued  on  page  43) 


Illustration  by  STEFANELII 


STRICTLY 


Hold  your  nose,  says  author  Cluett, 


warning  us  against  perfume  bottles 

in  Milord's  Medicine  Chest 


CLUETT 


There  is  sufficient  cause  for  World  War 
III  already,  even  if  I  have  to  start  it  my- 
self— and  I  probably  won't  have  to. 
What  I'm  talking  about  is  male  dainti- 
ness, and  perfume  for  men  in  particular. 
Since  mid-1945  too  many  American  men 
have  been  lolling  in  bubble-baths,  dab- 
bing five-dollar-an-ounce  perfume  on 
their  ear  lobes  and  exuding  essence  of 
fleur  de  lis.  It's  all  a  gross  invitation  for 
another  Pearl  Harbor.  No  matter  how 
strong  a  nation's  armed  forces  may  be, 
if  its  male  population  goes  around 
steeped  in  eau  de  cologne  and  lavender 
water  it  is  bound  to  be  attacked  in  the 
long  run.  The  enemy  will  probably  strike 
sometime  between  six  p.m.  and  Valen- 


tine's Day,  when  the  boys  are  squirting 
themselves  with  toilet  water,  and  getting 
prettied  up  for  billiards  or  poker.  The 
smell  of  burning  gunpowder  and  brick 
dust  mingled  with  sachet  and  men's  bath 
talc  will  be  terrifying  at  least  and  prob- 
ably nauseating. 

True,  we  have  never  lost  a  war,  but 
neither  has  our  manhood  smelled  like  a 
sissy  before.  Our  hairy-chested  lads 
never  went  beyond  bay  rum  or  witch 
hazel  in  the  days  of  our  strength.  I  recall 
that  during  prohibition  the  hostess 
might  offer  you  Aqua  Velva  and  orange- 
juice,  mixed,  or  a  bottle  of  Ed  Pinaud's 
and  ginger  ale,  mixed,  with  a  twist  of 


lemon  peel.  But  anyone  who  wasted  it 
on  his  hair  was  crazy.  It  was  strictly  to 
keep  the  ulcers  company. 

The  ad  industry  has  been  busy  un- 
seating man's  natural  apathy  toward 
female  love-potion  with  three  subtle  ap- 
proaches. 

First  sissy-juice  has  been  camouflaged 
in  mannish-looking  bottles,  jugs  and 
flacons.  Second,  the  odoriferous  contents 
are  described  in  ad  copy  in  virile  rather 
than  amorous  terms.  Third,  the  oceans 
of  lotions  and  potions  have  been  dubbed 
with  he-man  sounding  names. 

For  example  you  might  be  led  to  sup- 
pose that  four  items  put  out  by  UOrle — 
saddle  tan  flacon  with  check  rein,  green 
flacon  with  polo  field,  blue  flacon  with 
El  Rancho  and  {Continued  on  page  40) 
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International  Champion  Afghan  Hound . . .  Rudiki  of  Prides  Hill.  Owner:  Marion  Florsheim 


Looks  like  the  boss  got  himself  a  prize,  too' 


Nice  thing  about  this  prize  is— anyone  can 
walk  off  with  it !  You  j«£t  decide  to  treat 
yourself  to  a  glorious  Calvert  highball,  and 
the  prize  is  yours ! 

Considering  that  Calvert  is  the  real  thing 


in  whiskey,  that's  a  very  nice  state  of  affairs  in  America.  And  that  experience  counts ! 

indeed.  For  this  wonderfully  rich,  mellow  How  about  awarding  yourself  a  grand 

blend  is  simply  beyond  imitation!  prize  tonight?  Just  be  sure  your  highball  is 

How  come?  Well,  we've  blended  more  fine  made  with  Calvert, 

whiskey  in  our  time  than  any  other  distiller  It's  the  real  thing  I 


Clear  /leads  Choose 


Calvert 


Calvert  Distillers  Corp.,  N.YC,  BLENDED  WHISKEY  8'6.8  Proof.  "Reserve  "-65%  Grain  Neutral  Spirits. . ."Special"-721/2 %  Grain  Neutral  Spirits 


That  is 
Fascinating 


t<~  SPEC'At  nfc 

3USVV 


You,  too,  will  be  fascinated  with  the  smooth,  mellow  goodness  of 
Blatz  Beer,  just  as  millions  of  Americans  have  been  for  nearly  a  century. 
And  you'll  find  that  Blatz  today  exemplifies  the  peak  perfection 
of  the  brewing  art  .  .  .  never  sharp  .  .  .  never  bitter  .  .  .  always  just  as  you 
like  it.  Next  time  and  every  time  you  want  real  enjoyment,  ask  for  Blatz. 
And  if  by  chance  there's  none  available  .  .  .  remember  to  ask  again 
for  the  beer  that's  fast  becoming  America's  Good  Taste  Favorite  .  .  .  Blatz. 


Copyright  l<»46.  Blatz  Brewing  Co.,  Milwaukee,  Wis.  •  In  Our  95  th  Year 


Buy  U.  S.  Savings  Bonds 


One  Sunday  about  noon,  the  fourth  day 
after  we  moved  into  our  new  home  in 
the  suburbs,  we  were  sitting  on  the 
porch,  enjoying  the  warm  sun. 

"We"  was  mom  and  pop  and  my  older 
sister,  and  me,  of  course,  aged  7. 

Pop  was  just  saying  how  he  was  go- 
ing to  put  in  a  hedge  when  we  heard 
this  awful  racket. 

It  sounded  like  a  car  horn,  except  it 
wasn't  like  any  horn  you  ever  heard  be- 
fore. It  was  something  between  the  bawl 
of  a  calf  and  the  howl  of  a  dog.  It 


started  off  sort  of  low,  warming  up  like 
a  siren  to  a  mighty  "Bla-a-a-ah"  and 
then  tapered  off  in  a  low,  mournful  howl. 

Whatever  it  was,  it  was  headed  our 
way. 

We  had  all  gotten  to  our  feet,  look- 
ing and  listening.  Then  over  the  hill  it 
came.  It  was  a  red  car,  a  roadster,  and 
it  seemed  almost  to  be  flying  along  just 
above  the  ground. 

Our  house  was  built  on  an  acre  of 
ground,  and  two  gravel  roads  inter- 
sected out  front.  One  side  of  the  road 


BY  ALLAN  PARIS 


"I  don't  want  my  daughter  killed,  so  you 
stay  away  from  her/' Pop  told 
the  young  Redhead 


dipped  considerably, 
forming  a  rather  high 
bank,  similar  to  the 
way  toboggan  curves 
are  banked,  although 
not    so    sharply,  of 

course. 

When  the  red  car  hit  that  curve  I  got 
a  glimpse  of  a  mop  of  red  hair,  and 
then  the  whole  scene  was  obscured  in 
a  cloud  of  gravel  dust. 

I  don't  know  to  this  day  how  he  did 
it,  but  out  of  that  cloud  emerged  the 
red-head  and  his  red  car,  going  top 
speed,  the  horn  wailing. 

A  cloud  of  white  gravel  dust  rolled 
across  our  yard  and  onto  our  front 
porch. 

We  choked  (Continued  on  page  29) 


"Hello/'  she  said  in  a  little  voice. 
"Work  clothes,"  Howard  said  weakly 
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Here's  how  to  get  around  the  clothing  shortage. 
You  start  with  a  business  suit,  acquire  a 
sports  jacket  and  slacks,  and  from  there 
on  you  improvise  with  easy-to-get  novelties 

"mHBHBnHBGni 


the  middle  button  only  is  buttoned,  giv- 
ing the  whole  a  neat,  comfortable  ap- 
pearance, and  permitting  the  jacket  to 
fall  in  trim  lines.  The  price  of  such  an 
outfit  should  be  around  $25  for  jacket 
and  one  pair  of  trousers.  Just  try  and 
get  two  pairs  of  trousers.  Single-breasted 


from  the  three-button  series  so  long  in 
our  midst. 

There  are  a  very  few  tropical  worsteds 
and  gabardines  in  the  field,  and  flannels 
are  also  available  in  limited  amounts — 


100 


Oddities  in  men's  style  are  pretty  much 
out,  and  the  extremist  hasn't  much  of  a 
chance  this  summer.  The  man  who  wants 
to  dress  smartly  will  have  a  hunt  on  his 
hands  too,  for  men's  wear  shortages  will 
run  through  1946  and  possibly  through 
the  early  months  of  1947.  It  is  best  in 
building  a  summer  wardrobe  to  settle  in 
the  simplest  possible  terms. 

Every  man  must  have  at  least  one 
staple  summer  suit,  an  outfit  that  will 
pass  inspection  anywhere.  One  of  the 
best  bets  in  this  group  is  the  suit  of  spun 
rayon,  a  type  of  garment  that  can  prob- 
ably be  secured  in  the  average  well- 
stocked  store.  Rayon  has  traveled  far  and 
fast  in  the  last  few  years,  acquiring  at- 
tractive qualities  as  it  progressed.  Today 
it  is  hard  to  tell  a  rayon  garment  from 
the  tropical  worsted,  now  scarce  and 
long  dear  to  the  hearts  of  men  who  dress 
for  the  summer  season.  In  rayon  men's 
suits  the  choice  is  wide  and  interesting. 
The  most  popular  series  features  a  light 
stripe  on  a  solid  background  of  blue  or 
brown.  I  mention  these  two  colors  be- 
cause men  accept  them  regularly,  and 
they  are  in  good  taste  anywhere.  Men 
with  a  flair  for  dressier  clothing  will  find 
a  double-breasted  three-button  model  in 
their  favorite  clothing  stores.  As  a  rule 
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models  are  also  available. 

Both  the  single  and  double-breasted 
jackets  are  slightly  longer  than  they  were 
during  the  reign  of  wartime  restric- 
tions, but  are  still  a  trifle  shorter  than 
during  the  pre-war  period.  Drape  has 
returned  to  the  1946  models,  ranging 
from  moderate  to  full  across  the  chest. 
Waists  are  modestly  suppressed  and 
backs  are  fairly  straight. 

There's  something  new  in  buttons.  The 
two-button  jacket  is  the  latest  thing  in 
single-breasted  jackets,  as  distinguished 


but  the  strictly  summer  suit  is  lighter  in 
weight  than  any  of  the  last-mentioned. 

One  step  beyond  the  summer  suit  is 
the  summer  "sport"  outfit,  which  isn't 
necessarily  worn  for  sport,  but  is  pri- 
marily gayer  and  more  informal  than  the 
staple  suit.  Many  men  will  rush  into  a 
sports  jacket  and  slacks  in  early  summer 
and  maintain  this  standard  of  dress 
throughout  the  season.  Sports  jackets  are 
now  available  in  very  light  fabrics, 
markedly  different  from  the  similar  type 
of  clothing  which  once  served  the  same 
purpose  in  winter  and  summer.  De- 
signers of  fabric  have  achieved  some  un- 


usual  results  with  combinations  of  small, 
neat  patterns.  Color  is  the  dominant  fac- 
tor in  sports  jackets  this  season  and  the 
stylish  man  will  wear  solid-color  slacks 
unless  he  wishes  some  joshing  from  the 
sartorially  wise  in  his  neighborhood. 
Sports  jackets  are  straighter  and  looser 
than  the  suit  jacket,  and  just  a  bit  longer. 
Bold  plaids  and  checks  are  giving  way  to 
more  subdued  effects. 

Emphasis  on  color  increases  at  the  gay 
summer  function,  the  outdoor  fiesta,  the 
backyard  barbecue,  the  beach  party. 
Gear  is  in  keeping  with  the  Mardi-Gras 
spirit.  Yellow  and  gray  are  the  approved 
color  combination  for  accessories,  en- 
dorsed by  best  fashion  sources.  Yellow 
sports  shirts  will  be  much  in  evidence, 
and  even  yellow  cardigan  and  Norfolk 
type  jackets  are  approved  for  hours  of 
relaxation. 

Once  considered  a  very  daring  color, 
yellow  has  become  every  man's  friend, 
and  its  newly  accepted  virtues  bring 
joy  to  the  hearts  of  the  color  fans.  In 
the  paler  shades  yellow  modestly  mas- 
querades as  "marigold,"  or  some  similar 
term  that  softens  the  blow  for  timid 
souls.  There  are  yellow  and  grey  striped 
jackets  and  robes  for  the  beach,  made 
up  in  cotton,  rayon  or  wool.  There  are 
matching  sets  of  swim-shorts  and  shirts. 

The  cardigan  type  jacket  in  particular 
has  come  along  with  mighty  strides. 
There  is  a  complete  absence  of  collar 
and  lapels  on  the  cardigan,  a  desirable 
summer  feature.  Worn  with  the  shirt 
collar  open  the  effect  is  Byronic,  or,  per- 
haps, Hollywoodian,  something  that  the 
younger  and  sportier  blades  will  go  for. 

The  sports  shoe  is  back  wTith  us  this 
summer  after  a  long  period  of  absence. 
The  moccasin  is  the  approved  style  for 
1946,  and  there  is  a  knockabout  style  of 
moccasin  for  beach  and  casual  wear  as 
well  as  a  dressier  model  in  tan  on 
white  buck. 

The  popular  hat  for  '46  summer-wear 
is  one  with  a  flexible  weave,  such  as  the 
Panama.  The  hatters  have  been  hard 
pressed  to  secure  the  essential  fibers  but 
have  managed  to  give  us  something  that 
will  pass  inspection.  The  Madagascar 
weave,  an  import  from  that  island,  is 
well  out  in  front,  possibly  because  the 
hat  men  have  been  able  to  get  the 
materials. 

All  in  all,  while  the  choice  isn't  wide, 
variety  is  coming  back  in  men's  wear. 
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PRICE  OF  LEADERSHIP 


For  the  first  time  in  our  history  we  find  ourselves  with  a  pre- 
ponderance of  the  population  having  experience  of  wars. 
There  is  scarcely  a  city  block  in  our  country  where  you  can 
find  a  family  without  direct  connection  with  the  two  World 
Wars  of  this,  the  Twentieth  Century. 

Those  of  us  who  have  reached  the  middle  age  in  life,  and 
this  includes  all  of  the  veterans  of  World  War  I,  have  seen  a 
strange  approach  to  the  desired  goal  of  peace.  For  we  saw  this 
government  divorce  itself  from  its  purely  internal  concern  for 
well-being  when  the  first  Roosevelt  sent  the  fleet  around  the 
world  to  proclaim  that  we  had  come  of  age— that  we  intended 
thenceforth  to  be  heard  whenever  matters  of  world  interest 
were  being  discussed. 

Our  Nation  has  followed  that  pattern  rather  continuously 
since  the  administration  of  Teddy  Roosevelt.  The  course  of 
international  affairs  has  taken  us  into  two  World  Wars  since 
that  time.  In  each  of  these  wars  our  Nation  has  performed 
remarkably  well.  Our  aim  has  been  to  deny  the  merit  of  the 
claims  of  those  who  would  apply  brute  force  as  a  guiding 
policy.  We  have  been  successful  in  applying  the  theory  that 
the  bully  does  no  better  in  world  affairs  than  as  the  ruler  of 
the  neighborhood  in  which  we,  and  our  families,  live. 

At  the  end  of  the  fighting  in  World  War  II,  as  in  the  pre- 
vious World  War,  our  Nation  found  itself  with  tremendous 
responsibilities.  Having  the  resources  and  the  knowledge  for 
immense  delivery  of  agricultural  and  industrial  production, 
we  were  called  upon  to  feed  the  starving  peoples  of  all  the 
world. 

And  in  the  welter  of  international  confusion  we  were  called 
upon  to  pit  our  standards  of  decent  living— standards  set  forth 
when  we  became  a  Republic— against  all  of  the  ideologies  of 
the  rest  of  the  world. 

In  the  words  of  the  classical  theological  scholars,  we  cannot 
hope  to  find  true  peace  without  experiencing  burdens;  we 
must  not  feel  that  all  is  well  if  we  have  no  adversaries;  we 
have  not  reached  perfection  if  everything  is  done  as  we  would 
have  it. 

What,  then,  would  The  American  Legion  desire?  What  is 
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BY  JOHN  STELLE 

National  Commander 
The  American  Legion 


our  concept  of  the  things  necessary?  In  detail  we  have  ex- 
pressed our  aims  at  each  of  our  national  conventions.  These 
—our  mandates— cover  many  subjects;  they  are  the  product 
of  a  meeting  of  minds  from  a  representative  cross-section  of 
this  Republic. 

We  said  in  1941,  at  our  Milwaukee  Convention,  that  neu- 
trality was  an  outmoded  vehicle  for  international  relations. 
Events  have  proved  the  wisdom  of  that  declaration. 

That  means  we  are  no  Longer  in  position  to  avoid  the  rela- 
tions that  bring  us— from  day  to  day— into  direct  discussions 
with  the  peoples  of  all  the  rest  of  the  world. 

Having  accepted  this  responsibility  in  world  affairs,  what 
must  we  do  at  home? 

Manifestly  we  are  the  strongest  power  extant.  Only  an  ally 
in  World  War  II,  Russia,  with  all  of  her  great  integrated  land 
mass  and  huge  population,  is  in  a  position  to  develop  strength 
comparable  to  ours. 

Necessarily  wre  must  do  the  things  essential  to  maintain  the 
integrity  of  our  own  national  housekeeping. 

We  must  develop  a  foreign  policy  that  clearly  represents  the 
thinking  of  those  who  have  developed  the  United  States  as  the 
hope  of  the  world. 

Our  country  must  seek  out  and  encourage  those  nations  of 
the  world  whose  aims  are  similar  to  ours. 

Above  all  we  must  be  militarily  secure.  If  we  are  to  develop 
further  our  capacity  as  a  leader  among  the  nations  of  the 
world  then  we  must  have  the  wherewithal.  From  now  on  we 
shall  be  dealing  with  all  manner  of  men— and  with  vastly  dif- 
fering concepts  of  what  is  good  for  the  world. 

If  our  strength  is  to  be  used  practically  (if  we  are  not  to  be 
reduced  to  the  position  of  do-gooders)  then  we  must  have  a 
military  force  capable  of  backing  every  declaration  or  com- 
mitment we  sign.  If  we  do  less,  the  dead  of  all  our  wars  will 
rest  uneasy  in  their  graves. 

The  lad  from  North  Dakota,  from  Massachusetts,  from  Lou- 
isiana, has  proved  he  is  a  realist  in  world  affairs.  Are  we— who 
placed  him  in  the  uniform  of  Uncle  Sam— to  indicate  now  that 
everything  we  told  him  to  do  in  time  of  war  was  wrong? 


YOUR  CHANCE  ■ 
■  IN  ADVERTISING 


BY  R.  M.  DOBIE 


The  head  of  the  radio  department  of  a 
big  advertising  agency  was  asked  if  a 
young  veteran  could  make  money  writ- 
ing for  radio.  This  is  what  he  said: 

"Five  years  ago  I  took  a  20-year-old 
kid  in  here  as  a  messenger.  He  made  $15 
a  wee'<..  Whfmevei  be  wasrM  running 
errands,  he'd  beg  for  a  chance  to  write 
gags  for  one  of  our  radio  shows.  We  let 
him  try.  The  kid  had  talent.  Pretty  soon 
he  began  to  click  and  in  a  few  months 
gave  up  running  messages  and  settled 
down  to  writing.  Today  that  fniiow 
makes  $1000  a  week. 

That's  nice  money  in  anybody's  league. 
But  before  you  start  spending  it,  hear 
the  other  side  of  the  story.  Writing  for 
radio,  or  any  other  branch  of  advertising 
is  highly  specialized.  You  must  have  a 
God-given  flair  for  that  sort  of  thing, 
plus  a  lot  of  luck  and  the  kind  of  dis- 
position that  thrives  under  pressure. 


Here's  the  low  down  on  job  opportunities  in  this  gilt-edged 
business  and  how  you  can  break  into  the  big  time  if  you 


can  prove  you've  got  the  stuff. 

The  Advertising  Federation  of  Amer- 
ica estimated  that  not  more  than  60,000 
persons  are  employed  in  the  advertising 
business  in  this  country.  On  the  other 
hand,  I  he  medical  profession  has  some 
1,500,000  doctors  and  some  500,000  per- 
sons are  in  the  bankin?  business 

Alter  V-J  day  about  30  New  York 
companies  and  associations  formed  a 
non-profit  organization  called  Veterans 
Guidance  in  Advertising  to  help  veterans 
get  jobs  in  advertising.  Approximately 
4000  men  have  filled  out  applications 
but  only  about  325  reported  landing 
jobs.  In  advertising  as  in  every  other 
business,  employers  are  reluctant  to  hire 
new  help  until  they  have  provided  for 


their  own  veterans  as  they  return. 
So  many  ex-GI's  have  stormed 
the  big  advertising  agencies  looking  for 
jobs,  that  many  of  the  agencies  have  set 
up  special  committees  to  advise  the  job 
hunters. 

The  advertising  agency  is  the  tough- 
est place  of  all  in  which  to  get  started. 
Nowadays,  trying  to  learn  advertising  in 
a  big  agency  is  like  going  to  the  manager 
of  a  big  league  baseball  club  and  asking 
him  to  teach  you  to  play  ball.  In  adver- 
tising, as  in  baseball,  it's  best  to  start  in 
the  bush  leagues.  Usually,  it's  necessary. 

Of  the  60.000  people  in  advertising, 
only  about  13.000  are  working  in  adver- 
tising agencies.  The  rest  are  working  on 
newspapers,  magazines,  in  radio  sta- 
tions, stores,  (Continued  on  page  45) 
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THE  LEGION'S 


American  Legion  Junior  Base- 
ball has  hung  up  something  new 
in  the  way  of  a  record.  A  survey 
conducted  by  the  Legion's  Na- 
tional Americanism  Commission 
reveals  that  90  percent  of  the 
graduates  of  Junior  Baseball  saw 
active  duty  in  the  recent  war. 

In  case  you  came  in  late, 
Legion  baseball  is  a  nation- 
wide program  of  organ- 
ized  baseball  for  teen- 
agers which  has  been 
going    strong  since 
1926.     It    is  the 


DIAMOND  MINE 


ball,  and  a  measure  of  these  quali- 
ties is  seldom  obtained. 

Over  in  the  major  leagues  you'll 
see  the  Legion's  diamond  mine  pay- 
ing off  in  solid,  measurable  dollars 
to  the  boys  themselves,  and  to  the 
ball  clubs — and  paying  off  in 
solid  pleasure  to  baseball  fans. 
This  year  there  are  more 
than  300 
ates  on 
rosters 


gradu- 


Legion 

major  league 
The  {Con- 
tinued on  page  49) 


BY  HERB  GRAFFIS 


Big  league  scouts  are  again  picking  up  real 
gems  in  the  lots  where  American  Legion  Junior 
Baseball  is  played.  The  kids  are  going  on  to 
join  the  hundreds  already  performing 

■■  brilliantly  in  the  major  leagues 


major  league  for  youngsters,  and  last  year  it  included 
5,000  teams,  promoted  or  sponsored  by  Posts  from  coast 
to  coast.  Far  more  than  a  baseball  organization,  Legion 
Junior  Baseball  is  a  citizenship-training  organization  in 
which,  during  the  past  ten  years,  over  four  million  young- 
sters have  fought  to  make  their  local  first  teams.  The 
competition  and  coaching  of  teams  is  such  that  the  fifteen 
youths  who  finally  make  their  Post's  starting  lineup  are 
skilled  not  only  in  the  ways  of  baseball,  but  in  the  ways  of 
behavior  that  lead  to  responsible  citizenship  and  com- 
munity leadership. 

The  war  record  of  JB  graduates  is  an  impressive  one, 
and  a  rare  kind  of  evidence  of  the  value  of  the  Legion 
program.  Only  10  percent  of  the  Legion's  army  of  base- 
ball-playing citizens  were  rejected  by  the  armed  forces 
at  the  same  time  that  43  percent  of  the  youth  of  the 
nation  were  ruled  out.  This  is  tangible  proof  that  Legion 
baseball  is  a  diamond  mine  not  only  for  the  big  leagues, 
as  has  long  been  known,  but  for  the  nation.  The  American 
Legion  takes  its  biggest  measure  of  pride  in  its  program 
from  that  sort  of  evidence.  It  is  proof  of  success  in  man- 
hood and  citizenship,  which  are  the  major  aims  of  Legion 
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Peewee  Reese  (top)  and  Hal  Newhouser,  two  former  Legion  ball- 
players. Hal  and  Bob  Feller  earn  top  money  for  pitching  this  year 


Ohio  Boys'  Staters  as  they  arrived  to  put 
into  practice  what  they'd  learned  about 
government.  Below,  the  Supreme  Court  of 
the  West  Virginia  camp  sits  for  its  portrait 

Back  again  in  all  its  peacetime  glory 
comes  one  of  The  American  Legion's 
greatest  institutions — the  Boys'  State. 

Throughout  this  great  land  thousands 
of  high  school  youths  this  year  look  for- 
ward to  their  coming  experiences  in 
these  miniature  republics.  And  while 
they  are  looking  forward  to  participat- 
ing in  experimental  government,  other 
thousands  who  had  this  experience  in 
years  gone  by  look  back  and  realize  that 
by  participation  in  it  they  had  a  prac- 
tical application  of  the  system  favored 
by  Dickens's  Mr.  Squeers,  who  set  his 
pupils  at  work  to  learn  by  doing. 


Boys' State  swings  back  into  action 
this  year  to  give  thousands 
of  high  school  youths  a  work* 
ing  knowledge  of  Americanism 

Among  those  who  are  looking  back  is 
Theron  H.  Arnett,  a  native  of  Kansas 
and  a  Sunflower  Boys'  Stater  in  1938. 
He  may  be  used  as  an  example  of  the 
thousands  of  graduates  of  Boys'  States, 
because  his  story  is  that  of  youngsters 
who  cherish  their  Boys'  State  experiences 
and  would  not  trade  them  for  anything 
in  the  world. 

A  lot  of  non-veterans  and  maybe  a  lot 
of  the  newer  Legionnaires  who  are  just 
back  from  war  service  may  well  ask: 
"Just  what  is  this  Boys'  State  thing?"  So 
before  we  get  into  the  story  of  a  repre- 
sentative old  grad,  let's  take  a  quick 
peep  behind  the  scenes  at  this  great 
Legion  program. 

Boys'  State  can  best  be  defined  as  an 
intensive  course  in  government  and  de- 
mocracy where  each  citizen  of  the  junior 
state  exercises  his  privilege  and  assumes 
the  responsibility  of  complete  citizen- 
ship. It  may  be  called  a  laboratory 
method  of  teaching  practical  political 
science. 

Boys'  States  are  not  run  as  summer 
camps,  or  a  (Continued  on  next  page) 
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THE  VETERAN'S  OBLIGATION 

MUCH  has  been  written  about  the  obligation  of  the  public  to  the  returning 
veteran  but  little  has  been  said  about  the  obligation  of  the  veteran. 
A  great  deal  has  been  said  about  what  this  country  owes  the  veteran.  On 
this  point  there  is  no  argument.  This  country  owes  its  very  lite. 

No  thinking  person  will  deny  that  the  returning  veteran  deserves  the  oppor- 
tunity to  establish  or  re-establish  himself  into  the  pattern  of  civilian  life. 

This  is  his  inalienable  right.  It  is  his  birthright  as  an  American  citizen  but 
he  must  not  forget  that  he  too  has  an  obligation. 

The  veteran  has  an  obligation  to  himself.  He  has  an  obligation  to  his  city, 
his  state  and  to  the  country  for  which  he  fought.  He  has  an  obligation  to  the 
people  who  would  assist  him  in  the  re-establishment  of  his  civilian  pursuits. 

The  GI  Bill  of  Rights  was  fathered  by  the  American  Legion  to  make  sure 
the  government  did  not  forget  the  boys  of  1945  as  they  forgot  the  boys  of 
1918.  Agencies  have  been  set  up  throughout  the  United  States  to  give  aid  and 
assistance  to  the  returning  veteran.  Cities,  large  and  small,  have  established 
units  to  give  information  and  assistance  to  the  returning  veteran. 

The  American  public  has  opened  its  arms  and  hearts  to  the  returning  vet- 
eran. This  great  nation  is  anxious  to  aid  and  assist  the  returning  veteran  but 
the  veteran  must  also  aid  and  assist  himself. 

He  must  readjust  his  thinking  to  the  ways  of  the  civilian  mind.  He  must 
remember  he  is  no  longer  a  soldier,  a  sailor  or  a  marine.  He  will  get  an  even 
break  in  civilian  life  if  he  will  remember  that  his  own  success  depends  on  his 
own  initiative,  his  own  brainpower  and  his  own  ability  to  make  every  oppor- 
tunity count. 

If  he  goes  back  to  his  old  job  he  must  remember  he  has  been  out  of  touch 
with  civilian  life  for  several  years. 

He  must  not  forget  he  has  an  obligation  to  his  employer  and  that  his 
employer  is  willing  to  give  him  more  than  an  even  break. 

The  veteran  must  not  lose  sight  of  the  fact  that  civilian  business  has  not 
changed  much  since  he  donned  the  uniform  of  his  country  and  marched  off 
to  fight  the  war.  That  business  is  to  make  money. 

This  is  still  America  and  there  is  still  opportunity  for  those  who  want  to 
take  advantage  of  it.  When  that  opportunity  knocks  the  veteran  shouldn't  be 
brooding  in  a  dark  corner  where  he  can't  hear  it. 

Remember,  veteran,  your  obligation  to  yourself,  your  family,  your  em- 
ployer and  your  country.  You  served  them  well  in  war — you  can  also  serve 
them  well  in  peace. — By  Bob  McMillin 


series  of  camps,  where  a  group  of  young- 
sters get  together  and  have  a  good  time. 
There's  plenty  of  play  and  recreation,  but 
there's  also  work  and  responsibility  for 
every  citizen.  High  school  youths  who  are 
eligible  to  attend  are  selected  on  the  basis 
of  scholarship,  leadership  and  other  qual- 
ities. And  although  The  American  Legion 
in  40  of  its  Departments  assumes  the  re- 
sponsibility of  sponsoring  and  conducting 
the  States,  patriotic,  civic,  fraternal,  educa- 
tional and  religious  organizations  serve  as 
co-sponsors  with  Legion  Posts  in  selecting 
the  boys.  In  each  case  all  expenses  of  the 
boy,  whether  he's  selected  by  a  Legion  Post 
or  by  a  co-operating  group,  are  paid  by 
the  sponsor. 

The  camps  are  set  up  in  a  centrally 
located  part  of  the  home  State,  usually  on 
a  college  or  university  campus,  state  fair 
ground  or  4-H  center,  and  with  an  enroll- 
ment of  from  200  to  1400,  varying  accord- 
ing to  the  size  of  the  sponsoring  Legion  De- 
partment and  the  facilities  available.  But 
always  care  is  taken  that  each  section  of 
the  home  State  is  represented. 

Transportation  to  and  from  the  camps  is 
provided  by  train  or  bus.  The  fledgling 
citizens  arrive  on  a  fixed  date  under  the 
watchful  eyes  of  Legionnaires  and  coun- 
selors who  are  their  guides  and  mentors. 
Then,  after  passing  through  the  line  for 
medical  and  physical  inspection  the  lads 
are  set  about  forming  their  own  govern- 
ment under  competent  direction.  Municipal, 
county  and  state  governments  are  organized 
by  the  election  of  the  officers  and  set  in 
motion,  and  for  the  next  week  or  ten  days 
these  youthful  citizens  receive  training  for 
useful  practice  in  administration  of  gov- 
ernment. 

The  political  campaigns  are  conducted 
with  great  sincerity  and  a  member  of  the 
home  State  Supreme  Court,  or  some  other 
state  official,  administers  the  oath  of  of- 
fice. Special  lectures  are  delivered  by  ex- 
perienced governmental  officials  or  profes- 
sional leaders.  The  adult  administrators 
of  the  camp,  the  counselors  and  directors, 


"TIMBER!" 


are  chosen  because  of  their  success  as 
youth  leaders. 

Boys'  State  citizens  discuss  problems 
they  will  meet  in  later  life.  They  exchange 
ideas  and  views.  They  hear  addresses  de- 
livered by  authorities  in  government — from 
the  Governor,  Supreme  Court  Justices, 
and  other  elected  officials,  each  dealing 
specifically  -with  the  duties  and  respon- 
sibilities of  the  office  to  which  he  has  been 
chosen.  Practical  instruction  is  given  by 
representatives  of  governmental  agencies. 

That,  in  brief,  is  Boys'  State. 

The  idea  originated  with  the  Legion  in 
the  Department  of  Illinois  back  in  1935, 
when  leaders  in  the  youth  movement  in 
that  Department  were  puzzling  their  heads 
for  something  new  and  challenging  to  at- 
tract youth  interest.  The  first  Boys'  State 
was  convened  at  Springfield  in  June,  1935, 
with  more  than  200  selected  high  school 
juniors  and  seniors  in  attendance,  drawn 
under  the  sponsorship  plan  from  every  sec- 
tion of  the  State.  The  experimental  session, 
planned,  sponsored  and  paid  for  by  the 
Illinois  Legion,  was  so  successful  that  the 
idea  was  promptly  appropriated  by  the 


Legion  national  organization  as  a  national 
program. 

Many  organizations  conduct  summer 
camps  and  recreation  centers  for  boys,  but 
the  Legion's  National  Americanism  Com- 
mission wanted  to  do  something  different. 
Illinois  supplied  the  answer.  Boys'  State 
was  the  result. 

Three  Legion  Departments,  Ohio,  Penn- 
sylvania and  West  Virginia,  joined  Illinois 
to  pioneer  the  Boy's  State  program  in  1936. 
The  imposing  list  grew  to  24  in  1939  and 
then  reached  a  grand  total  of  35  in  1940. 
Came  the  war  years.  The  progress  of  the 
movement  was  retarded,  though  in  1944 
twenty-three  States  were  held.  In  1945  the 
ODT  order  forbidding  travel  within  De- 
partments caused  suspension  of  virtually 
all  of  the  established  Boys'  States. 

Now,  with  the  war  won  and  restrictions 
removed,  Boys'  State  is  back  again  bigger, 
better  and  with  more  Legion  Departments 
participating  than  ever  before.  In  addition, 
there  are  hundreds  of  old  grads,  who 
earned  membership  in  The  American  Le- 
gion by  their  service  in  World  War  II.  They 
will  be  head  over  heels  in  the  work,  and 
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they  know  the  answers — the  value  and 
practical  benefits  of  the  intensive  course 
in  government  and  citizenship  to  be  had 
in  the  junior  State. 

And  now,  to  show  what  Boys'  State 
does  for  its  members  let's  get  back  to  the 
typical  old  grad,  Theron  Arnett,  mentioned 
earlier. 

Arnett  first  heard  of  the  Boys'  State 
when  he  was  a  17-year-old  junior  in  high 
school  in  his  native  city  of  Wichita,  Kansas. 
The  Lions  Club  of  that  city  sponsored  him 
in  1938,  and  his  record  at  the  Sunflower 
Boys'  State  that  year  was  excellent. 

He  returned  the  next  year  as  a  junior 
counselor,  and  went  back  again  as  senior 
counselor  in  1940.  He  helped  organize  the 
Kansas  Boys'  State  Club — an  organization 
of  Sunflower  alumni — and  was  vice  presi- 
dent when  Japan  started  to  pick  on  our 
Uncle  Samuel. 

Arnett,  who  had  been  recently  married, 
was  then  studying  at  Friends  University, 
Wichita,  for  a  career  in  dentistry.  Like 
thousands  of  other  lads  with  Boys'  State 
training,  he  dropped  his  books  and  got  into 
uniform.  He  chose  the  Air  Corps  when  he 
enlisted. 

In  the  European  theater,  as  radio  oper- 
ator and  gunner  on  a  B-17.  Technical 
Sergeant  Arnett  made  12  successful  mis- 
sions over  Germany.  On  the  thirteenth  mis- 
sion, on  Friday,  October  13th,  his  plane 
was  shot  down  over  Blieshammer,  Ger- 
many. Captured,  he  spent  months  in  a 
Gestapo  prison  camp,  and  was  once  lined 
up  with  other  airmen  before  a  firing  squad. 
He  suffered  from  cold  and  short  rations, 
and  his  weight  dropped  from  160  to  120 
pounds.  Life  seemed  to  hold  little  for  him 
and  his  fellow  Americans. 

Release  came  when  General  Patton's 
tanks  came  rolling  down  on  his  prison 
camp  on  April  29,  1945.  He  had  been  re- 
ported missing  in  action  for  a  year. 

Back  home  again  wearing  the  Air  Medal, 
Purple  Heart,  Presidential  Citation  ribbon 
and  an  assortment  of  campaign  ribbons, 
his  health  restored  to  normal,  he  has 
realized  his  ambition  to  study  dentistry, 
his  pre-war  aim. 

He  has  enrolled  in  the  University  of 
Southern  California  at  Los  Angeles,  in  the 
College  of  Dentistry,  and  will  take  his  four 
years'  course  under  the  provisions  of  The 
American  Legion  sponsored  GI  Bill  of 
Rights. 

"Here  again  I  owe  my  thanks  to  The 
American  Legion,"  Arnett  says.  "Writing 
and  sponsoring  this  legislation  while  we 
were  away  was  the  greatest  thing  in  the 
world  that  the  Legion  could  do  for  the 
men  and  women  of  World  War  II." 

Today,  Theron  Arnett,  a  typical  Amer- 
ican youth,  is  happy,  healthy  and  con- 
tented. He  looks  back  on  his  school  days, 
his  three  years  with  Boys'  State  in  Kansas 
and  on  his  wartime  experiences.  He  feels 
that  they  have  combined  to  give  him  a 
solid  and  substantial  background  for  the 
years  to  come. 


THE  RED  ROADSTER 

(Continued  from  page  21) 

and  waved  our  hands  at  it  and  Pop  splut- 
tered: 

"What  in  tarnation's  name  was  that?" 

"It  was  a  boy,"  my  big  sister  said.  "A 
red  headed  boy." 

There  was  a  funny,  note  in  her  voice, 
and  I  looked  at  her.  I  couldn't  figure  out 
girls  then,  and  I  haven't  learned  much 
since. 

"A  boy,  eh?"  Pop  said.  "Probably  the 
village  idiot." 

"Look,"  I  said.  "He  stopped  at  the  top 
of  the  hill." 

Sure  enough,  we  could  see  the  red  road- 
ster parked  in  front  of  the  house  on  top 
of  the  hill,  a  half  mile  away. 

"Don't  tell  me,"  Pop  groaned,  "that 
madman  lives  next  door!" 

"Bobby,"  my  big  sister  said,  pulling  me 
into  the  house.  "Why  don't  you  get  ac- 
quainted with  our  neighbors?" 

My  big  sister  sure  was  acting  funny. 
She  had  cried  for  a  week  when  Pop  an- 
nounced we  were  leaving  the  city  and 
moving  out  into  the  country.  She  said  he 
was  ruining  her  life,  separating  her  from 
her  friends,  and  dooming  her  to  practically 
a  hermit's  life. 

"Go  on,  Bobby,"  she  said.  "Maybe 
they've  got  a  pony." 

Well  that  did  it.  If  there  was  one  tiling 
I  wanted,  it  was  a  pony.  Pop  said  I  was 
too  little,  but  a  lot  he  knew  about  it.  May- 
be the  neighbors  did  have  a  pony. 

There  didn't  seem  to  be  anybody  around 
the  neighbor's  house.  They  had  a  big 
place,  about  five  acres  I  guessed,  and  four 
chicken  houses  scattered  over  their  ground. 
I  heard  somebody  whistling  from  one  of 
the  chicken  houses.  I  went  out  to  it  and 
peeked  through  a  window. 

The  red-haired  boy  saw  me.  He  came 
over  to  the  door  and  opened  it. 

"Come  on  in,  boy,"  he  said. 

I  ha'd  never  been  in  a  chicken  house  be- 
fore, and  I  entered  timidly,  glancing  about 


fearfully  at  what  seemed  to  be  hundreds 
of  white  chickens  pecking  and  scratching 
in  the  straw. 

'  What's  your  name?"  the  red  head  said. 

"Bobby,"  I  said.  "I'm  seven." 

The  red  head  laughed. 

"I'm  Howard,"  he  said.  "I'm  eighteen." 

"Did  you  ever  see  a  hen's  nest?"  he 
raid. 

"No  sir,"  I  said. 

"I'm  no  'sir',"  he  said.  "I'm  Howard." 

He  took  me  to  the  rear  of  the  chicken 
house  and  pointed  to  a  box.  There  was  a 
big  chicken  sitting  in  it.  He  reached  down 
and  lifted  the  chicken  up.  It  pecked  at 
him  but  he  didn't  seem  to  mind. 

"Reach  under  there,"  he  said. 

I  put  my  hand  under  the  chicken.  There 
were  eggs  under  there.  About  12  of  them, 
and  they  were  warm. 

"Gee,"  I  said. 

"You're  the  city  boy,  aren't  you?"  How- 
ard said. 

"Yes  sir,"  I  said.  "I  mean  yes  .  .  .  How- 
ard." 

"You've  got  a  sister,  haven't  you?"  he 
said. 

He  had  gone  back  to  work  when  he  said 
this,  forking  straw  on  the  floor. 

"Yeah,"  I  said.  "She's  17." 

I  watched  Howard  work.  He  picked  up 
a  bale  of  straw,  threw  it  on  his  shoulder, 
and  carried  it  to  the  back  of  the  chicken 
house.  His  shirt  was  torn  near  the  shoul- 
der, and  I  could  see  his  muscles. 

"Gosh,  you're  strong,"  I  said.  "I  bet 
you're  almost  as  strong  as  my  Pop." 

Howard  threw  back  his  head  and 
laughed. 

"Oh,  I'm  not  that  strong,"  he  said. 

"You  live  here?"  I  said. 

"Nope,"  he  said.  "I  live  about  a  mile 
from  here.  I  just  work  for  Mr.  Miller. 
He  owns  this  ranch." 

"Is  that  your  car?"  I  asked. 

Howard's  face  brightened. 

"It  sure  is.  Like  to  take  a  ride  in  it?" 

After  he  finished  his  work  we  went  out 
to  the  car  and  got  in.  He  started  the  en- 


MEDICO  I 

FILTERED  /  /I 
SMOKING  Ji 


1  Cleaner,  cooler  smoke 
enters  your  mouth,  because 

2  Sensational  filter  whirl- 
cools  smoke,  collects  flakes 
and  slugs,  absorbs  juices. 

3  Replace  filter  when  *^ 
discolored. 


with  box  of 
10  filters 

62H%   PREFER   FILTER  PIPES* 

JacmR.  MEDICO 
THE  LARGEST-SELLING  FILTER  PIPE 

* American  Legion  Magazine  Survey  No.  2 
"The  Man  Who  Was  GI  Joe" 

Genuine  filters 


HB1 


ABSORBENT  FILTE 


for  MEDICO 
Pipes,  Cigarette 
&  Cigar  Holders 
Packed  Only 
in  this  Red 


S.  M.  FRANK  &  CO. 

,  Inc.,  N.  Y.  22 

Ml  *•  9 

i 

£>\  ■  r 

REEVES  FABRICS 

make  strong,  sturdy 
UNIFORMS... WORK  AND  SPORT  CLOTHES 

ARMY 

M«oe  to 


Ask  your  dealer  for  uni- 
forms, work  and  sport 
clothes  of  Reeves  Fab- 
rics. Reeves  ArmyTwill*, 
of  which  Uncle  Sam 
bought  90  million  yards, 
insures  extra  wearability  and  good  looks. 
Demand  Glengarrie  Poplin*  for  matching  shirts. 

•Sanforized— residual  shrinkage  less  than  I  % 


REEVES  BROS.,  INC. 

54  Worth  St.,  New  York  13,N.Y. 


gine  and  it  roared  like  an  airplane.  We 
started  down  the  road  at  top  speed,  the 
wind  whipping  our  faces.  We  went  down 
to  the  highway,  and  turned  back  on  the 
road  leading  to  my  house.  About  half  a 
mile  away,  Howard  reached  down  and 
pulled  a  little  lever  beneath  the  dash 
board.  The  horn  started  wailing.  We  skid- 
ded around  the  curve  in  front  of  my  house 
and  stopped  in  rolling  clouds  of  dust. 

My  family  had  run  out  on  the  porch. 

"Come  on  in,"  I  said,  tugging  Howard 
by  the  arm. 

"I  can't  come  in,"  he  said.  "I  got  my 
work  clothes  on." 

But  I  had  aleady  pulled  him  half  out 
of  the  car.  We  started  up  the  walk.  Freddy, 
our  Scottie,  dashed  from  beneath  the 
porch.  Freddy  was  a  tough  little  dog,  and 
lots  of  people  were  afraid  of  him.  He 
liked  to  scare  people,  growling  and  snap- 
ping at  their  legs.  He  never  bit  anybody. 

Howard  just  reached  down  and  grabbed 
Freddy  by  the  scruff  of  the  neck  and  held 
him  at  arm's  length,  laughing  at  him. 

Freddy  was  the  most  surprised  dog  you 
ever  saw.  Howard  put  him  down,  and  Fred- 
dy ran  under  the  porch,  peering  out  at  us 
with  big,  hurt  eyes. 

"Hello  folks,"  I  said.  This  is  Howard." 

"Well,"  said  Pop.  "How  are  you  How- 
ard? This  is  my  wife,  and  my  daughter." 

Howard  looked  awfully  red-faced.  He 
shook  hands  with  Pop  and  said  how  do 
you  do  to  mom  and  then  turned  to  my  big 
sister. 

They  just  stood  there  looking  at  each 
other.  My  big  sister  was  kind  of  pretty, 
I  guess. 

"Hello,"  she  said  in  a  little  voice. 

"Work  clothes,"  Howard  said  weakly, 
making  a  vague  gesture. 

"Tell  me,  Howard,"  Pop  said.  "Do  you 
always  drive  like  that?" 

"Like  what,  sir?"  Howard  said. 

"Like  you  were  trying  to  commit  sui- 
cide," Pop  said. 


Howard  grinned,  and  his  eyes  sparkled. 

"I've  got  a  supercharger  on  the  old  bus. 
Put  it  in  myself." 

"Oh,"  Pop  said,  "a  supercharger.  That's 
nice." 

Mom  glanced  at  my  big  sister. 

"Howard,"  Mom  said.  "Maybe  you'd  like 
to  come  to  dinner?  Say  tomorrow  night 
about  seven?" 

"Well,  thanks,"  Howard  said.  "Thanks 
a  lot." 

After  Howard  left,  my  sister  led  me 
into  the  house  and  threw  her  arms  around 
me  and  kissed  me. 

Howard  came  to  dinner  the  next  night. 
He  was  dressed  in  a  blue  suit  and  a  white 
shirt  and  he  looked  big  and  scrubbed  and 
handsome.  He  didn't  say  much.  He  and 
my  sister  kept  sneaking  glances  at  each 
other. 

I  saw  a  lot  of  Howard  after  that.  He 
came  over  every  night,  and  sometimes 
during  the  day,  too.  We  were  pals. 

Pop  always  got  a  funny  look  on  his  face 
every  time  Howard  suggested  taking  my 
sister  for  a  spin.  Pop  would  stand  on  the 
porch  watching  them  shoot  out  of  sight, 
shaking  his  head. 

Sometimes  they  would  take  me  along. 
I'd  sit  in  the  middle  and  we'd  go  sailing 
along  the  roads,  the  cool  air  in  our  faces. 
Howard  would  turn  on  his  horn  and  I 
thought  it  was  about  the  most  wonderful 
sound  I'd  ever  heard. 

We'd  come  back  and  park  in  front  of 
the  house.  Howard  would  say: 

"Say,  Bobby,  isn't  it  about  your  bed- 
time?" 

I'd  start  to  protest,  and  my  big  sister 
would  pinch  me. 

"Well,"  I'd  say.  "Guess  it  is.  Got  a  big 
day  tomorrow." 

One  night  Howard  and  the  whole  fam- 
ily were  sitting  on  the  porch. 

Howard's  voice  came  out  of  the  dark- 
ness: 

"Mr.  Arnold,  I  know  where  you  can 
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buy  a  good  pony,  gentle  as  a  kitten." 

My  heart  began  pounding  so  loud  I 
thought  the  others  would  surely  hear  it. 
I  could  hardly  breathe. 

Pop  took  a  long  time  answering. 

'"Well,"  he  said.  "I  don't  know.  Bobbie's 
awfully  young  for  a  pony." 

"This  is  an  awfully  gentle  pony."  How- 
ard said.  "I  could  teach  Bobby  to  ride. 
I'd  like  to  take  you  around  to  see  it  to- 
morrow." 

"Guess  it  wouldn't  hurt  to  look  at  it," 
Pop  said. 

When  I  went  to  bed  that  night  I  said 
the  usual  thing  about  blessing  Mom  and 
Pop  and  sister,  and  then  I  added  Howard. 

School  was  ten  years  long  that  day.  I 
rushed  home,  arriving  just  as  Pop  and 
Howard  were  leaving  in  Howard's  car.  I 
wanted  to  go  along  but  Pop  said  no.  Pop 
looked  sort  of  scared  when  he  climbed 
into  Howard's  car. 

They  shot  off,  and  I  saw  them  go  over 
the  hill,  Pop  holding  on  to  his  hat  with 
both  hands. 

They  couldn't  have  been  gone  more 
than  two  hours,  but  it  was  awful.  I  sat  in 
the  kitchen  with  mom.  She  gave  me  a  glass 
of  milk  and  some  cookies,  but  I  couldn't 
eat.  I  just  sat  looking  into  space,  thinking 
about  that  pony. 

"Here  they  come,"  sister  called  from 
the  porch.  "Bobby!" 

I  flung  myself  to  the  porch.  Down  the 
road  they  came.  This  was  many  years  ago, 
but  I  remember  it  as  clearly  and  vividly 
as  if  it  were  yesterday.  There  is  one  great 
moment  of  youth,  and  this  was  mine. 

They  had  tied  the  pony  to  the  rear 
bumper  of  Howard's  car. 

"Bobby!"  Howard  called,  standing  up 
behind  the  wheel.  "Oh  you  Bobby!" 

I  gave  a  little  cry. 

While  I  stood  looking  at  my  pony.  Pop 
climbed  out  of  the  car.  He  said  to  Mom: 

"Mother,  is  there  any  whiskey  in  the 
house?  I  need  a  drink." 

"What's  the  matter?"  Mom  said. 

"I  aged  ten  years,"  Pop  said.  "The  trip 
over  was  hell,  sheer  hell.  I  flew  in  the 
war,  but  I  never  experienced  anything  like 
that.  I  managed  to  regain  some  of  my 
nerve  during  the  trip  back.  But  I  still 
need  a  drink.  Where's  the  whiskey?" 

Howard  taught  me  to  ride  my  pony. 
He  had  a  gentle  and  understanding  way 
with  boys  and  animals.  He  sensed  that  I 
was  afraid  and  he  didn't  rush  me.  He'd 
lift  me  on  the  pony's  back  and  lead  it 
slowly  around  the  yard  until  my  confi- 
dence grew.  Then  he  gave  me  the  reins, 
and  walked  along  beside  me.  In  a  few 
days  I  was  trotting  the  pony  around  by 
myself.  It  was  a  supremely  happy  mo- 
ment. 

With  the  pony  to  occupy  me,  1  spent 
less  time  witli  Howard,  but  he  spent  more 
and  more  time  with  my  sister.  Sometimes, 
riding  about  our  place,  I'd  hear  Howard 
a  half  mile  away  on  the  chicken  ranch, 
whistling  a  tune.  My  sister  would  come 
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The  rolling  hills  of  Maryland  .  .  .  the 
wide  plains  of  Kansas  .  .  .  the  cool 
forests  of  Vermont  and  all  the  people 
and  the  way  of  life  of  this  great 
country  — that's  what  you  men  of  the 
Legion  have  fought  for  in  two  world 
wars.  Now  arms  and  armor  are 
being  laid  aside.  But  the  victory  you 
have  won  must  still  be  guarded. 

For  that  reason,  you  of  the  Legion 
adopted  this  resolution  at  the  Twenty- 
seventh  Annual  Convention.  "We 
recommend  and  urge  the  American 
Legion  posts  and  departments  to  lend 
continuing  and  active  support  to  the 
armed  services  to  the  end  that  the  pro- 
gram for  voluntary  enlistment  may 
be  successfully  accomplished." 

To  reach  its  goal  of  1,550,000  men 
by  July  1,  1946,  your  Regular  Army 
needs  the  help  of  every  Legionnaire. 
Many  young  men  in  your  community 
look  up  to  you  and  trust  your  judg- 


ment. Tell  them  about  the  honorable 
and  instructive  career  that  awaits 
them  in  the  Regular  Army.  About 
the  educational  opportunities,  tech- 
nical training,  travel,  retirement  bene- 
fits, and  opportunities  for  promotion. 
Yes,  back  up  the  country's  need  as  you 
have  so  many  times  in  the  past.  For 
only  by  an  adequate,  well-trained 
Regular  Army  of  high-type  young  men 
supported  by  a  well-trained  Reserve 
and  National  Guard  will  you  be  sure 
that  all  you  have  fought  for  will  be 
attained. 
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out  on  the  back  porch  and  whistle  the 
same  tune  back  at  him.  She  could  whistle 
real  good,  for  a  girl.  The  song  floated 
back  and  forth  between  them,  and  1 
thought  how  much  it  sounded  like  birds 
singing. 

Howard  had  done  a  lot  of  work  on  his 
car  and  he  roared  about  the  roads  at  a 
remarkable  speed.  Every  time  he  skidded 
to  a  halt  in  front  of  our  house,  my  father's 
face  grew  angry.  But  he  didn't  say  any- 
thing until  one  night  when  Howard 
brought  my  sister  home  after  taking  her 
for  a  ride  in  the  country. 

"Howard,"  he  said.  "You  are  a  fine  boy. 
I  like  you.  I  also  like  my  daughter.  I 
can't  tell  you  how  to  drive  when  you're 
by  yourself,  but  when  you  take  my  daugh- 
ter with  you,  you  will  drive  not  more  than 
35  miles  an  hour.  I  have  no  intention  of 
seeing  my  daughter  wrapped  around  a 
tree.  Do  you  understand?  Thirty-five  miles 
per  hour.  That,  young  man,  is  your  speed 
limit." 

Howard  gulped.  My  father  fastened  him 
with  a  stern  look. 

"Yes  -sir,"  Howard  said. 

From  then  on  Howard  pulled  up  to  our 
house  at  a  stately  pace.  No  more  blaring 
of  horn,  no  more  great  clouds  of  dust. 
Somehow  I  missed  his  old  manner  of 
charging  up.  It  didn't  seem  like  Howard. 

But  Pop  liked  it.  He  was  very  nice  to 
Howard. 

One  evening  Pop  came  home  from  work, 
very  angry.  His  face  was  red  as  he 
stamped  into  the  house. 

"Mother!"  he  shouted.  "When  is  our 
daughter  coming  home?" 

"She's  out  with  Howard,"  Mom  said. 

"I  know  that"  Pop  said.  "I  saw  them. 
I  got  off  the  train  when  I  saw  this  red 
car  coming  down  the  highway.  It  must 
have  been  doing  sixty.  It  was  Howard — ■ 
and  our  daughter." 

"Oh  dear,"  said  Mom. 

Pop  sat  in  a  chair  facing  the  door, 
waiting  for  them. 

They  came  in,  laughing. 

"Howard,"  Pop  said.  "Were  you  racing 
on  the  highway  this  afternoon?" 

"Yes  sir,"  Howard  said  promptly. 

"Well,  at  least  you're  not  a  liar.  All 
right,  Howard.  No  more  dates  with  my 
daughter.  That's  final." 

Howard  looked  at  my  sister,  a  long,  sor- 
rowful look. 

"Yes  sir,"  he  said,  and  walked  out  and 
drove  away. 

Sister  gave  a  great  sob  and  dashed  into 
her  room  and  slammed  the  door.  I  could 
hear  her  crying. 

"Dad!"  Mom  said.  "He  didn't  mean  to 
do  it." 

"I  don't  care  what  he  meant,"  Pop  said. 
"All  I  know  is  that  I  don't  want  to  have 
my  daughter  killed.  I  am  not  going  to 
discuss  it." 

The  next  week  was  terrible.  I  loved 
Pop,  but  I  loved  Howard,  too.  I  was  seven, 
and  too  old  to  cry  where  people  could  see 
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me,  but  out  in  the  barn  with  my  pony  I 
could  cry,  and  I  did. 

Sister  wouldn't  eat  or  talk.  She  avoided 
Pop.  Her  eyes  were  red  all  the  time.  Some- 
times I  thought  Mom  had  been  crying 
too. 

"Dad,"  I  heard  Mom  say  one  night. 
"Howard  didn't  mean  anything.  It's  just 
that  he  is  such  a  happy  boy,  so  full  of 
life,  that  he  likes  to  speed.  I'm  sure  he 
didn't  deliberately  break  his  word.  He 
just  can't  help  himself." 

One  evening  I  heard  Howard  whistling 
the  tune  from  the  chicken  ranch.  My  sis- 
ter came  to  the  back  porch  and  started 
to  answer.  Then  she  sobbed  and  went  into 
the  house. 

It  was  like  a  sickness  had  descended 
upon  our  home.  Sister  pecked  at  her  food 
and  spent  most  of  her  time  in  her  room. 
Mom  tried  to  joke  and  laugh  with  me 
like  she  always  did,  but  it  was  no  use. 
I  couldn't  look  at  Pop.  I  didn't  ride  my 
pony  all  week.  I  couldn't.  It  made  me 
think  of  Howard. 

One  night  at  the  dinner  table  Pop  glared 
at  all  of  us  and  then  slammed  down  his 
fork. 

"All  right,  you,"  he  said.  "Okay.  I 
give  up.  Here  my  wife  is  about  to  divorce 
me,  my  son  won't  speak  to  me  and  my 
daughter  is  starving  herself  to  death.  I 
give  up.  Let  Howard  come  back.  If  my 
daughter  winds  up  all  wrapped  around  a 
tree  I  guess  it's  quicker.  It's  quicker  than 
starving." 

"Pop!"  we  all  shouted,  and  flung  our- 
selves on  him. 

I  raced  out  of  the  house  to  tell  How- 
ard. I  found  him  in  one  of  the  chicken 
houses,  listlessly  forking  straw. 


an  ambulance,  a  small  truck  and  about  a 
thousand  dollars'  worth  of  hand  tools. 

Bob  Mauldin  was  ready  to  go  into  busi- 
ness, but  he  had  long  since  realized  that 
the  job  he  had  in  mind  was  too  big  for 
one  man  to  handle.  So,  in  December,  he 
took  in  a  partner,  former  Army  Engineer 
Merlin  S.  Boyd,  an  experienced  construc- 
tion man  who  shared  the  belief  that  homes 
for  veterans  could  be  turned  out  cheaper, 
better  and  faster. 

To  get  started  Mauldin  and  Boyd  bid  on 
and  were  awarded  two  sub-contracts  on 
existing  veteran  housing  projects  in  Dallas. 
The  two  sub-contracts,  amounting  to  an 
aggregate  of  about  $32,000.  were  for  con- 
crete work — foundation,  driveways,  side- 
walks and  septic  tanks. 

They  had  their  equipment  and  they  had 
a  job.  The  next  problem  was  to  get  men  to 
work  for  them.  Local  contractors  had 
something  to  say  about  that,  too.  "There 
just  isn't  enough  labor  to  go  around," 
they  told  Mauldin.  "A  lot  of  the  fellows 
who've  been  working  on  home  front  jobs 
during  the  war  are  resting  up  and  many  of 
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I  told  him  the  ni-ws.  He  dropped  his 
fork  and  we  rushed  from  the  chicken 
house  out  to  his  car. 

We  shot  down  the  hill  and  came  to  a 
halt  in  front  of  our  house  in  a  really  won- 
derful cloud  of  dust. 

Pop  coughed,  waved  the  dust  away  from 
his  face,  and  extended  his  hand. 

"Hello,  Howard,"  r°  said  resignedly. 

"Golly,  I'm  sorry,"  Howard  said.  "I 
didn't  mean  to  speed  up  here  like  that. 
I  was  just  so  excited  I  forgot." 

"Forget  it,"  Pop  said  sadly. 

Howard  turned  to  my  sister. 

"Hello,"  he  said. 

"Hello,"  she  said. 

They  drove  away  together,  slowly 
enough,  until  they  reached  the  top  of  the 
hill.  Then  the  wail  of  the  horn  came  float- 
ing through  the  air,  and  we  saw  them  van- 
ish in  a  cloud  of  dust. 

Mom  took  Pop's  hand. 

"The  Lord  will  take  care  of  our  little 
girl,"  she  said. 

Mom  was  right.  Howard  and  my  sister 
were  married,  and  had  a  daughter  they 
named  Judy  and  were  as  happy  as  any 
couple  has  ever  been. 

I  went  over  to  their  house  the  other 
day,  and  walked  into  a  family  scene.  How- 
ard was  shouting  and  my  sister  and  Judy 
were  crying.  I  asked  Howard  what  it  was 
all  about. 

"It's  Judy,"  he  roared.  "She's  running 
around  with  a  crazy  kid.  A  speed  demon. 
Never  drives  less  than  60.  I  won't  have 
it." 

He  glared  at  me. 

"What  are  you  grinning  about?"  he 
said. 

"Nothing,"  I  said.  "Nothing  at  all." 


the  boys  just  back  from  the  service  are 
taking  things  easy  until  the  right  job 
comes  along.  You  can't  blame  them  for 
that." 

Mauldin  didn't  blame  anybody.  Instead 
he  went  to  the  U.S.  Employment  Service 
He  mentioned  homes  for  veterans,  and 
homes  by  veterans,  and  the  Employment 
Service  officials  sent  him  the  men.  The  first 
job  got  underway. 

A  few  days  later  Mauldin  and  Boyd 
met  Fred  L.  Galbrath,  a  former  Boy  Scout 
field  executive  and  AAF  pilot  who  had  set 
up  his  own  loan  and  insurance  office  in 
Dallas  after  his  discharge.  Galbrath  liked 
the  way  Mauldin  and  Boyd  were  going 
about  the  job  of  supplying  homes  for 
veterans.  He'd  been  doing  a  lot  of  thinking 
about  the  same  thing  himself.  It  didn't 
take  long  for  the  three  to  realize  that 
Galbrath  was  just  what  Mauldin  and  Boyd 
needed.  The  ex-Seabee  and  the  ex-Army 
Engineer  were  field  construction  men. 
They  needed  somebody  to  handle  the  busi- 
ness end  of  their  venture;  to  set  up  an 
office,  buy  material,  hire  workers,  pay  bills 
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I/Vhen  yoc/ke  mamng  l/ke  A  8/RD 

TOWARD  A  B/G  8US/NESS  D6AL... 


AND  F/l/E  Af/NC/TES  BEFORE  LAND/NO 
YOO  FfND  YOu'l/EAN  ACUTE  CASE  OF 
"PHONOGRAPH-  NEE  DC  E"f*CE.  . . 


DONF  DEPLANE  LOOK/NG  CfKE  A  DOG 
CATCHERS  DEUGHF.. 


85  s/Moor#-(/s£  f/esrpoK 


Vestpok  is  the  greatest  invention  since  the 
face!  A  quick,  efficient  dry-shaver  that's 
actually  as  small  as  a  match  folder!  Carry 
it  in  your  vest  pocket;  use  it  any  time,  any 
place.  Vestpok  can't  cut,  scrape  or  burn — 
needs: 

•  NO  SOAP  OR  WATER 
•  NO  ELECTRICITY      •  NO  MIRROR 

$3.00  (with  10  of  the  finest  razor  steel 
blades)  at  men's  furnishings  stores,  depart- 
ment stores  and  jewelers.  Or  write  us  direct: 
Vestpok,  Ward  Machine  Co.,  Inc., 
Brockton  64,  Mass. 


HOMES  FOR  VETS  BY  VETS 

(Continued  from  page  13) 


HELP  YOURSELF  TO 

Big  catch — happy  fisherman — outboard  motor ! 
It's  easy  to  see  why  such  pictures  so  often  show 
an  Evinrude  on  the  boat !  For  37  years  Evinrudes 
have  meant  "best  of  luck"  on  fishing  waters 
everywhere.  Trustworthy  performance  is  built 
right  in — starting  sureness,  handling  ease  and 
eager  power  that  add  priceless  extra  hours  of 
fishing  time.  Such  a  motor  makes  a  world  of 
difference  to  any  man's  vacation! 
Widest  range  of  models  .  . .  light  "singles"  for 
smallest  craft — smooth  "twins"  and  four  thrill- 
ing four-cylinder  models  offering  runabout 
speeds  up  to  40  miles  an  hour.  See  your 
Evinrude  dealer  .  .  .  look  for  his  name  under 
"Outboard  Motors"  in  your  classified  tele- 
phone directory. 

EVINRUDE  CATALOG  FREE!         3PfiP  , 

Tells  you  all  the  Evinrude  features,  Wii 
gives  helpful  information  on  suit-         ■  £?  .$^M 
able  boats,  speeds,  etc.    Free.   Ad-  3Sm* 
dress,  EVINRUDE  MOTORS,  5241  tMTM-S 
N.  27th  Street.  Milwaukee  9,  Wis. 
In  Canada: 

Evinrude  Motors,  Peterboro,  Ontario   ' 

EVINRUDE 


OUTBOARD  MOTORS 


and  wages.  Galbrath  put  up  $5,000  and 
became  a  partner. 

One  of  Galbrath's  first  proposals  was 
that  they  form  a  corporation.  Then  the 
three  of  them  paid  a  visit  to  Gerald  L. 
Mann,  former  Ail-American  football  play- 
er, Attorney  General  of  Texas,  and  guber- 
natorial candidate.  Tough,  straight-shooting 
Jerry  Mann,  generally  conceded  to  be  one 
of  Texas's  best  lawyers,  agreed  to  handle 
the  legal  work  for  the  new  organization. 
A  few  days  later  the  GI  Construction 
Company  was  incorporated. 

Two  days  after  it  was  incorporated  the 
GI  Construction  Company  had  an  office, 
temporary  living  quarters  for  new  workers, 
a  stockpile  of  equipment,  and  two  sub-con- 
tracting jobs.  But  sub-contracting  concrete 
work  was  a  long  step  from  building  homes 
for  veterans. 

The  three  ex-GI's  had  heard  local  con- 
tractors complain  that  lumber  was  hard 
to  get  in  the  Dallas  area.  So  Galbrath 
made  a  quick  trip  to  a  number  of  mill 
towns  in  three  states  and  returned  with 
assurances  that  the  new  company  could 
get  all  the  lumber  it  needed  as  long  as 
purchase  was  made  in  large  lots. 

Then  he  contacted  reputable  local  loan 
agencies  and  found  them  willing,  and  even 
anxious,  to  finance  homes  for  veterans.  A 
typical  comment  came  from  N.  G.  Land- 
rum,  President  of  the  First  Federal  Sav- 
ings and  Loan  Association,  who  told 
Galbrath:  "You  build  the  homes  and  we'll 
get  the  money."  Landrum  told  this  writer 
that  90  percent  of  the  loans  handled  by 
his  association  in  the  first  six  weeks  of 
1946  were  for  veterans'  homes.  The  main 
requirement  for  getting  a  loan  in  Dallas  is 
that  the  home  meet  the  government  re- 
quirements set  out  in  the  GI  Bill  Of  Rights 
(which  provides  for  government  guaran- 
tee of  up  to  $4,000  of  a  home  loan). 

Galbrath  gathered  together  the  plans 
for  the  first  five  homes  his  outfit  planned 
to  build  and  went  over  to  see  Scott  Reed, 
Veterans  Administration  Loan  Guaranty 
Officer  for  most  of  Texas.  The  plans  were 
quickly  approved,  and  Reed  promised 
fast  action  on  all  future  GI  Construction 
Company  projects.  The  die  was  nearly 
cast. 

Galbrath's  final  visit  was  to  the  Dallas 
regional  office  of  the  Reconstruction  Fi- 
nance Corporation.  Since  the  GI  Construc- 
tion Company  had  no  cash  on  hand,  and 
since  the  loan  agencies  could  not  advance 
money  until  the  homes  were  completed, 
the  ex-GI's  needed  cash  to  pay  running 
expenses  during  the  six-week  construction 
period.  The  RFC  agreed  to  put  through  a 
loan  of  $25,000  for  this  purpose,  and  only 
a  month  after  its  inception  the  GI  Con- 
struction Company  began  building  its  first 
five  homes. 

How  does  the  GI  Construction  Company 
turn  out  homes  cheaper  and  faster? 

A  Dallas  contractor  gave  one  answer  as 
he  watched  the  veterans  lay  the  founda- 
tion for  a  new  home.  "That's  the  work'n'. 
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REINSTATING  GOV'T 
INSURANCE 

A  PHYSICAL  examination  is  no 
longer  necessary  to  reinstate  Na- 
tional Service  Life  Insurance  poli- 
cies that  have  lapsed.  A  more  lib- 
eral reinstatement  plan,  recently 
announced  by  the  Veterans  Admin- 
istration, requires  only  that  the 
veteran  submit  a  signed  statement 
that  he  is  in  as  good  health  as  he 
was  at  the  time  the  policy  lapsed. 
The  plan  will  remain  in  effect 
until  January  1,  1947,  and  will 
also  apply  to  policies  that  lapse 
between  now  and  then. 


est  bunch  of  men  I've  ever  seen,"  he  said. 
"And  don't  let  anybody  teU  you  they  don't 
know  their  business."  The  contractor's 
statement  can  easily  be  added  up  in  dollar 
savings  for  the  veteran  home  buyers.  The 
ex-GI's  working  for  the  company  take 
great  pride  in  doing  their  work  fast  and 
well.  "It  just  makes  a  guy  feel  good,"  one 
of  them  said,  "to  know  he's  building  a 
home  for  another  ex-GI  who  hasn't  got  any 
place  for  himself  and  his  family  to  live." 

But  know-how,  ingenuity,  guts  and  the 
will  to  work  form  only  part  of  the  answer. 
Other  dollars  are  knocked  off  the  final  cost 
by  the  elimination  of  most  of  the  sub- 
contracting. On  the  majority  of  housing 
projects  in  the  Dallas  area  sub-contracts 
are  let  for  foundation  concrete  work, 
plumbing,  painting,  electrical  work,  paper 
hanging,  floor  sanding,  roofing  and  land- 
scaping. By  eliminating  the  majority  of 
these  sub-contracts  (when  the  writer  visited 
Dallas  the  only  phase  of  the  work  being 
sub-contracted  by  the  GI  Construction 
Company  was  plumbing)  the  company 
knocks  out  half  a  dozen  or  more  middle- 
men. 

Mauldin  sized  up  his  views  on  sub-con- 
tracting. "When  we  bid  on  our  first  con- 
crete sub-contracting  job  before  the  GI 
Construction  Company  was  incorporated 
we  had  to  figure  on  a  modicum  of  profit 
in  order  to  make  it  worthwhile,"  he  said. 
"Every  sub-contractor  has  to  do  the  same, 
and  that  means  extra  cost.  In  these  new 
homes  we're  building  we've  eliminated 
most  of  the  sub-contracts  and  are  doing 
those  smaller  jobs  ourselves.  We've  hired 
painters,  electricians,  sanders  and  paper 
hangers,  and  they  do  their  work  for  the 
GI  Construction  Company  instead  of  for 
sub-contractors." 

Similar  savings,  in  both  time  and  money, 
are  effected  by  the  utilization  of  labor  sav- 
ing devices.  (They  use  post  hole  reamers 
attached  to  a  tractor,  for  example,  instead 
of  hand  operated  post  hole  diggers.) 

In  addition,  the  company  buys  lumber 
in  large  lots  and  has  as  much  of  it  as 
possible  pre-cut  at  the  mills  or  in  the 
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company's  storage  yard.  In  this  way  many 
pieces  of  lumber — sills,  joists  and  beams, 
to  name  a  few — are  cut  by  electric  saws 
on  a  mass  production  basis  instead  of  by 
hand  saws  in  a  piecemeal  manner. 

Still  another  saving  is  brought  about  by 
designing  the  houses  so  that  standard 
lumber  lengths  can  be  used.  This  simply 
means  that  a  greater  part  of  the  lumber 
can  immediately  be  put  in  place  without 
having  to  cut  a  few  inches  off  the  end  of 
each  board  or  plank.  As  in  other  processes, 
this  saves  both  time  and  money. 

The  layman  naturally  wonders  why  these 
savings  (elimination  of  sub-contracting, 
and  utilization  of  labor  saving  devices, 
pre-cutting  and  standard  lumber  lengths) 
aren't  normal  practices  among  contractors. 
The  answer  dates  back  to  the  lean  con- 
struction years  when  rules  outlawing  most 
of  these  labor  and  cost  saving  processes 
were  adopted  in  order  to  insure  maximum 
employment. 

As  this  is  written  the  GI  Construction 
Company  is  paying  union  scale  wages, 
but,  like  a  majority  of  Dallas  construction 
companies,  is  not  unionized.  Even  if  it 
were  to  employ  only  union  labor,  however, 
the  effect  would  be  the  same,  since  or- 
ganized labor,  both  nationally  and  locally, 
recently  volunteered  to  waive  those  rules 
in  the  construction  of  homes  for  veterans 
as  long  as  the  emergency  exists.  The  only 
catch  there  is  that  it's  hard  to  find  in- 
stances in  which  the  rules  have  actually 
been  waived.  Organized  contractors  have 
apparently  become  so  used  to  abiding  by 
those  out-dated  rules  they  just  haven't  got 
around  to  capitalizing  on  labor's  offer  to 
waive  them. 

There  is  every  indication  that  the 
methods  employed  by  Mauldin,  Boyd  and 
Galbrath  can  be  utilized  to  full  advantage 
in  building  homes  by  veterans  and  for 
veterans  in  many  other  sections  of  the 
country.  This  is  just  one  of  many  plans 
designed  to  supply  the  estimated  three 
million  new  homes  which  will  be  needed 
before  1948. 


"S/7  down,  Major — /  don't  let  the  officer  caste 
system  annoy  me  any  more — do  you?" 
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Many  Other  Siylei 
$6  50  to  $8  50 
Denver  West 
Slightly  Higher 


W  I  DOUGLAS  f  SHOE  CO..  BROCKTON  IS. MASS. 

Stores  in  Principal  Cities    Good  Dealers  Everywhere 


FALSE  TEETH 

FIT  TIGHT  M 

with  D 


Soften  DENTYTE  by  warm- 
ing—spread it  on  your  plate 
—put  in  mouth  and  bite  to 
make  a  perfect  impression. 
Remove  plate  — and  allow 
few  minutes  to  "set."  You 
get  an  absolutely  perfect 
fit.   Sore  gums  vanish  —  no 
more  slipping  or  loose  teeth. 
DENTYTE  is  firm  but  resilient.  For 
both  Uppers  and  Lowers.  Each  lining  lasts  for 
months.  Immediately  removable  with  fingers. 
Full  size  jar — (a  year's  undreamed  of  comfort 
per  plate),  postpaid  only  $1.  Send  dollar  bill 
at  Our  risk.   Easy  to  order.   Easy  to  use. 

Unconditionally  Guaranteed. 
Dental  Products  Corp.  Dept.  SL "59.  Manheim,  Pa. 


Veterans  With 
Engineering  Degrees 

INVESTIGATE  AVIATION! 

Veterans  with  Aeronautical,  Mechanical, 
Electrical  or  Civil  Engineering  Degrees 
are  needed  in  this  large  aircraft  plant. 
Orientation  training  at  full  salary  pro- 
vided hy  the  Company.  On-the-job  train- 
ing assistance  under  the  C.  I.  Bill  is 
available  to  those  eligible.  Excellent  fu- 
ture with  Company  leading  the  way  in 
postwar  aviation.  Contracts  for  hundreds 
of  new  airliners.  Write  to  .  .  . 

Engineering  Personnel 

THE  GLENN  L.  MARTIN  CO. 

Baltimore  3,  Md. 


'Winking" 

IS  FUN  FOR 
THE  WHOLE  FAMILY 

Summer's  the  time  when 
"plinking"  with  a  Win- 
chester 22  brings  happy 
hours  to  thousands  of  fami- 
lies. Your  family  will  like  it, 
too  . . .  get  a  gun  and  have 
some  fun. 

For  high  all  'round  satisfac- 
tion and  low  ammunition  ex- 
pense, choose  a  Winchester 
Model  74  Automatic — a 
lightning-fast  self-loading 
22  rifle.  Ideal  for  shooting 
at  turtles,  tin  cans,  chips, 
sticks,  and  for  running  small 
game.  But  be  sure  that  when 
you  shoot  there  is  a  safe 
back  stop. 

The  Model  74  is  chambered 
individually  for  either  22 
Long  Rifle  only  or  22  Short 
Rim  Fire  cartridges  only. 
As  fast  as  you  can  press  and 
release  the  trigger,  it  fires 
either  20  Short  or  14  Long 
Rifle  cartridges.  Winchester 
Repeating  Arms  Company, 
New  Haven,  Conn. ,  Division 
of  Olin  Industries,  Inc. 
*    *  * 

THE  RIGHT  CARTRIDGES— For  that 
invaluable  confi- 
dence which  comes 
from  having  every 
cartridge  perform 
with  uniform  accu- 
racy, shoot  Win- 
chester Leader  22's. 


"WINCHESTER 


RIFLES  •  CARTRIDGES  •  SHOTGUNS  •  SHOTSH  ELLS 
FLASHLIGHTS  .  BATTERIES  •  ROLLER  SKATES 


UNO:  PROGRESS 

(Continued  from  page  11) 

alliances  with  countries  of  Western  Eu- 
rope. Naturally  Soviet  Russia,  still  sus- 
picious of  the  intentions  of  the  western 
democracies — an  attitude  which  was  not 
allayed  by  Churchill's  recent  speeches 
in  the  United  States  —  is  not  bent  on 
encouraging  such  alliances.  And  quite 
naturally  the  British  see  in  many  of  the 
moves  of  the  Kremlin  a  design  to  threaten 
the  security  of  the  ties  of  the  British  moth- 
erland with  the  Dominions  and  colonies 
which  make  the  "tight  little  isle"  a  power 
in  world  affairs. 

It  is  in  the  light  of  the  Big  Powers' 
clash  of  national  interests  that  the  achieve- 
ments and  failures  of  UNO  must  be  viewed 
for  the  present.  No  treaties  have  been 
signed  yet  with  the  Axis  powers  or  their 
satellites.  There  are  more  than  30  funda- 
mental frontier  disputes  to  be  settled  be- 
fore the  map  of  Europe  can  be  redrawn. 
There  are  important  questions  to  be  solved, 
involving  not  only  the  future  western  fron- 
tiers of  Germany  but  of  Italy's  colonies  as 
well,  before  anything  like  the  preservation 
of  peace  and  security  can  be  approached 
with  reality. 

Britain  and  America  have  proposed  a 
collective  trusteeship  for  Italian  African 
colonies,  but  the  Soviets  want  to  adminis- 
ter Tripolitania,  which  would  give  them 
a  foothold  in  the  Mediterranean  athwart 
the  British  Empire's  lifeline.  Perhaps  Rus- 
sia's demand  is  only  a  bluff  in  the  game 
for  control  of  the  Dardanelles,  but  it  is 
apparent  that  before  UNO  can  function 
smoothly  in  public  there  will  have  to  be  a 
good  many  meetings  of  foreign  ministers 
in  private  to  evolve  a  modus  vivendi  among 
the  Big  Three.  And  a  good  deal  of  secret 
diplomacy  will  be  needed  before  there 
can  be  realization  of  the  Wilsonian  ideal 
of  "open  covenants  openly  arrived  at." 
For  it  is  a  plain  but  unpleasant  truth  that 


if  the  Big  Three  are  going  to  take  it  upon 
themselves  to  dispose  of  the  destiny  of 
smaller  nations  there  will  have  to  be  a  good 
many  cases  of  the  fait  accompli  lest  the 
protests  of  victims  disturb  the  atmosphere 
of  peace  and  security. 

Only  by  viewing  UNO  against  the  back- 
ground of  political  realities  is  it  possible 
to  assess  its  achievements  and  failures  at 
this  time.  If  it  has  proved  disappointing  it 
is  perhaps  because  in  the  first  blush  of  the 
dawn  of  peace  we  expected  too  much  of  an 
infant  born  a  little  prematurely.  Yet  it 
was  a  lusty  infant  and  it  survived.  Let  us 
look  for  a  minute  at  its  positive  achieve- 
ments, which  are  apt  to  be  forgotten  in 
favor  of  the  caterwauling  and  bickering 
that  marked  the  first  public  sessions  of  its 
Security  Council. 

Its  assembly,  on  which  all  member  states 
are  represented  with  one  vote  each,  elected 
Paul-Henri  Spaak  of  Belgium  its  President, 
chose  Trygve  Lie  of  Norway  its  Perma- 
nent Secretary,  voted  itself  an  annual 
budget  of  twenty-two  million  dollars  for 
a  secretariat  of  2500,  chose  New  York  as 
its  temporary  home  and  Westchester- 
Fairfield  Counties  for  permanent  head- 
quarters, barred  Franco's  Spain  as  a  mem- 
ber and  rejected  by  a  31-10  vote  the  Soviet 
demand  for  forcible  return  of  refugees  to 
their  respective  countries. 

An  atomic  control  commission  was 
established  by  the  Assembly  to  report  to 
the  "Security  Council,  an  economic  and 
social  council  was  established  to  strengthen 
ties  among  nations,  and  a  military  staff 
committee  already  is  considering  steps  to- 
ward building  a  UNO  police  force.  The 
International  Court  of  Justice  meeting  at 
The  Hague  will  consider  the  British-Guate- 
mala dispute  over  British  Honduras  as  its 
firait  case. 

hi  this  atomic  age  these  may  seem  like 
small  achievements  balanced  against  seem- 
ing failures  of  the  Security  Council,  which 
from  the  start  of  the  first  plenary  sessions 
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Whiskey  Going  into  the  Barrels  to  Age"— painted  at  the  distillery  by  the  jamotis  artist,  Aaron  Bohrod 


88  years  at  fine  whiskey-making 
makes  this  whiskey  good 

IMPERIAL 

R«g.U.S  Pert  Off. 


86  proof.  The  straight  whiskies 
in  fhis  product  ore  4  years  or 
more  old.  30%  straight  whiskey. 
70%  grain  neutral  spirits.  Hiram 
Walker  &  Sons  Inc.,  Peoria,  III. 


Tie*  DAY  and  NIGHT 

AUTO  EMBLEM 


EMBLEM  DIVISION,  AMERICAN  LEGION  6M*fi 

777  North  Meridian  Street 
Indianapolis  6,  Indiana 

Please  rush  the  following  American  Legion  Reflexite  Emblems: 
Remittance  for  $   enclosed. 

  Emblem  without  Post  number  .    .    .    .   @     $1.00  each 

  Emblem  with  Post  number  @       1.50  each 

Post  number   6  or  more  .    .    @       1.25  each 

Name    

Street  

City  State  _  

My  1946  Membership  card  serial  number  is._  




This  new  type  of  emblem  is  manufac- 
tured from  Reflexite,  a  product  developed 
during  the  war.  In  the  daytime  the  em- 
blem is  attractively  reproduced  in  gold, 
blue  and  bronze,  and  at  night  it  is  bril- 
liantly reflected  when  viewed  in  the  light 
of  an  auto  headlight. 

Each  emblem  is  equipped  with  a  new 
registering  device  which  allows  mount- 
ing at  any  angle  and  also  an  adaptor  for 
separate  mounting  when  license  plate 
mounting  is  not  desirable. 


LTl5 

Style  R  —  EMBLEM  ONLY—  reproduced  in  three 
colors  —  gold,  blue  and  bronze  on  a  round 
baked  enamel  holder.  Approximately  4"  in 
diameter.  Furnished  complete  with  adaptor, 
lock  nut  and  bolt.  Available  from  stock  for 
immediate  shipment.  Price  $1.00  each 


Style  S— EMBLEM  WITH  POST  NUMBER  -Emblem 
reproduced  in  three  colors  with  "Post"  and 
number  in  gold.  Mounted  on  baked  enamel 
holder  approximately  4"  wide  and  5 \"  high. 
Furnished  complete  with  adaptor,  lock  nut  and 
bolt.  Delivery  requires  approximately  2  weeks. 

Prices— 1  to  5  emblems  $1.50  each 

6  or  more  1.25  each 

 1 


at  London  to  their  close  was  wracked  by 
conflicts  of  interests  among  great  powers, 
and  in  the  end  was  frustrated  by  the  So- 
viet's arbitrary  use  of  veto  power.  Still 
they  show  a  desire  to  keep  the  organization 
in  being  and  a  will  to  resolve  the  differ- 
ences which  threaten  the  peace  of  the 
world  and  in  fact  the  continued  existence 
of  our  civilization. 

The  troubles  of  the  Security  Council  be- 
gan with  Iran's  protest  against  activities 
of  Russian  forces  in  Azerbaijan,  that 
northern  region  which  the  Red  Army  oc- 
cupied during  the  war  while  Anglo-Amer- 
ican forces  occupied  territory  to  the  south, 
and  which  recently  declared  its  separatist 
aspirations.  Vishinsky,  countering  Iranian 
charges  of  Soviet  machinations  with  the 
declaration  that  the  separatist  movement  in 
Azerbaijan  was  a  "people's  revolt,"  sought 
to  turn  the  fire  elsewhere  by  demanding 
that  Britain  get  out  of  Greece,  which 
brought  a  fiery  retort  from  British  Foreign 
Secretary  Bevin  that  Russian  propaganda 
was  the  greatest  threat  to  peace. 

Vishinsky  proposed  a  UNO  investiga- 
tion of  British  use  of  Japanese  troops  in 
Indonesia  which  was  voted  down  by  the 
Security  Council.  His  maneuver,  however, 
gave  the  Soviets  a  chance  to  pose  before 
dependent  peoples  of  world  as  their  pro- 
tector. Finally,  when  Syria  and  Lebanon 
protested  against  continued  presence  of 
British  and  French  troops  and  Stettinius 
for  the  United  States  got  the  British  and 
French  to  agree  to  compromise,  pledging 
their  withdrawal  "as  soon  as  practicable," 
Vishinsky  wrecked  the  plan  by  invoking 
his  veto  power. 

Here  was  an  example  of  a  weakness  in 
the  charter  which  was  apparent  even  be- 
fore the  first  UNO  meeting.  The  issue  in 
Syria  and  Lebanon  was  neither  very  seri- 
ous nor  did  it  concern  directly  any  of  the 
Big  Powers — yet  one  of  them  blocked  a 
proposed  solution  by  failing  to  go  along. 


Perhaps  in  the  end  it  will  appear  that 
Vishinsky  served  the  cause  of  peace  by 
calling  attention  to  the  fact  that  unless  the 
Big  Five,  whose  unanimous  consent  is 
needed,  can  evolve  some  formula  for  rea- 
sonable use  of  the  veto  power  that  the 
charter  provides,  no  real  threat  to  peace 
can  be  averted  by  the  Security  Council. 

For  as  matters  stand  now  the  UNO  has 
been  shown  dramatically  to  be  a  device  by 
which  a  great  power  can  blockade  the  will 
of  the  majority  to  protect  either  itself  or. 
more  important,  its  satellites.  The  only  ex- 
ception is  action  under  Article  six,  where 
if  a  great  power  itself  is  party  to  a  dispute, 
positive  assent  of  all  other  great  powers  is 
needed  for  decisive  action. 

The  most  significant  aspect  of  the  Se- 
curity Council's  sessions  was  the  develop- 
ment of  the  bloc  system,  and  it  must  be 
counted  as  a  gain  that  the  small  nations 
did  not  withdraw  in  disillusionment,  sus- 
pecting that  the  deliberations  were  a  mere 
cloak  for  power  politics  by  the  Big  Three. 
This  division  of  interest  between  Soviets 
and  West  was  perhaps  the  most  significant 
trend  disclosed  by  UNO's  public  sessions. 
There  was  another  less  obvious  one — that 
invariably  it  was  a  weaker  power  which 
was  arraigned.  Britain  was  castigated  for 
using  Japanese  troops  in  Java,  but  nothing 
was  said  about  similar  use  of  Japanese  by 
the  United  States  in  Korea.  Nor  was  any- 
thing critical  said  regarding  certain  as- 
pects of  Russian  policy  in  Southeastern 
Europe  which  are  as  distasteful  to  the 
United  States  as  to  Britain — probably  for 
fear  that  the  Russians,  finding  themselves 
in  a  minority,  might  pack  up  and  go 
home.  The  big  lesson  of  the  early  sessions 
of  UNO  is  twofold — that  this  new  organi- 
zation is  as  sound  and  solid  as  the  rela- 
tions among  the  three  major  powers  and 
that  there  can  be  no  real  security  or  guar- 
antee of  peace  as  long  as  one  of  them  is 
sitting  on  the  fence  or  vetoing  by  not  voting 
affirmatively. 


"Look,  Sori'mt—d'ya  think  you  could  sneak  a  case  o'  that  o/e  Army  beer  outa  the  post  P.X.  fo  a  ex-G.I.?" 
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Vacation  Fun 
for  Everyone  M 


Rolling  Hills  of  Pioneer  Valley 

See  the  wooded 
grandeur  of  the 
Berkshire  Hills 
. . .  the  fi  ne,  wide 
beaches  of  the  North  and 
South  Shore,  Cape  Cod, 
Nantucket,  Martha's  Vine- 
yard, the  quiet  beauty  of 
blue  lakes.  There  are  plenty 
of  historic  beauty  spots  to 
visit:  Concord... Lexington 
.  .  .  Plymouth,  land  of  the 
Pilgrims  . . .  Gloucester  and 
Salem,  of  seafaring  and 
witchcraft  fame  . . .  Pioneer 
Valley,  scene  of  bloody  In- 
dian raids.  There's  recrea- 
tion, rest,  relaxation,  in  al- 
most endless  variety  for  your 
vacation  in  Massachusetts! 

f  OR 

SCENERY  •  SPORTS 
HISTORY  •  FUN 


MASSACHUSETTS 

WRITE  FOR  THIS  VACATION  BOOKLET 


MASSACHUSETTS  DEVELOPMENT  AND 

INDUSTRIAL  COMMISSION 

20  Somerset  Street  —  Dept.  II  —  Boston,  Moss. 

Pteose  send  me.  free,  new  illustrated 
Vacation  Booklet. 
Check  here  for  specific  information  about: 

□  CAPE  COD  □  SOUTH  SHORE 

]  BERKSHIRES  □  HISTORIC  BOSTON 

□  NORTH  SHORE       G  PIONEER  VALLEY 

□  ALL  NEW  ENGLAND 

Nome  .   . 

Street  —  

City  State  


STRICTLY  STINKY 

(Continued  from  page  18) 

brown  flacon  with  sagebrush — were,  as 
the  copy  suggests,  "four  bracing,  virile 
scents."  Well,  sir,  it  may  be  bracing  inter- 
nally, but  if  you  miss  your  mouth  and  let 
it  trickle  down  your  chin  it's  about  as 
"virile"  as  a  bunch  of  violets. 

One  Kay  Daumit  has  dreamed  up  a 
container  even  more  diabolical.  It's  called 
White  Shirt  cologne  and  the  bottle  ac- 
tually is  dressed  in  a  white  shirt  with 
buttons,  but  no  tie.  The  blurb  reads, 
'' — meticulous,  clean  and  fresh  as  the 
starched  white  shirt  the  package  suggests." 
Well,  it  has  been  so  long  since  a  man  has 
been  able  to  purchase  a  white  shirt  of  any 
kind  that  I  suspect  he'd  buy  this  facsimile 
even  if  the  bottle  contained  asafetida.  If 
Kay  really  wanted  to  go  virile  with  her 
product  she  should  have  unbuttoned  the 
shirt  exposing  the  hair  on  the  chest  of 
the  rugged  container. 

Another  lotion  manufacturer  has  dressed 
his  bottle  in  Harris  tweeds.  The  jacket  has 
no  lapels,  padded  shoulders  or  belt  in  the 
back  but  it's  a  right  smart  little  number, 
beautifully  tailored,  and  comes  in  checks, 
wide  stripes  and  herringbone.  But,  here 
again,  the  contents  still  smell  like  a  girls' 
finishing  school. 

Now,  as  to  the  advertising  copy  itself. 
Milady's  perfume  is  inevitably  described 
in  seductive  terms,  like  "Perfume  that 
breathes  a  challenge  ...  a  whispered  invi- 
tation for  a  man  to  be  masterful,"  or  "A 
sophisticated  perfume  for  the  woman  who 
can  dare  to  he  provocative,"  or  "This 
wicked  essence  of  sophistication  is  a  cun- 
ning bouquet  of  precious  wood  oils,  a 
jungle  redolence  imprisoned  in  an  extract 
from  the  glands  of  sables.  Apply  it  not  to 
your  hanky  or  gown  but  touch  it  sparingly 
to  six  places  on  your  skin.  Then  off  to 
cocktails  and  may  Allah  protect  you!"  If 
this  is  the  purpose  of  perfume  I  suggest 
that  the  ladies  save  their  S25-an-ounce 
and  have  their  names  and  telephone  num- 
bers printed  on  large  placards  slung  over 
their  shoulders.  In  other  words,  the  sales 
talk  in  perfume  ads  is  about  as  subtle  as  a 
bear  trap.  But,  let's  take  a  look  at  what 
the  agencies  suggest  for  Milord. 

It's  smack  bang  out  of  the  boudoir  and 
into  the  woods  with  "whistling-clean 
fragrance  from  a  man's  world  of  wind  and 
northern  pine,"  "a  hint  of  heather  and 
fern  that's  as  clean  as  a  fresh  wind  across 
Scotland,"  and  "essences  that  tingle  with 
the  excitement  of  rare  cognac,  cedar  and 
Russian  leather." 

Take  that  last  piece  of  bunkum.  Show 
me  a  man  who  wants  to  smell  of  cognac, 
cedar  and  Russian  leather — and  FD  show 
you  a  cad.  If  I  want  to  smell  of  cognac  I 
know  where  to  get  it  at  a  tenth  the  price, 
and  what  to  do  with  it  As  for  cedar,  it's  a 
good  moth  repellant.  The  "Russian  leather" 
appeal  goes  over  my  head  completely.  My 
grandfather  didn't  smell  of  Russian  lea- 
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Auto-Lite  spark  plugs  are  designed  by  the  same  engineers 
who  design  complete  electrical  systems  for  leading  cars 
and  trucks.  This  specialized  engineering  experience  is  one 
reason  why  money  cannot  buy  a  better  spark  plug.  A  com- 
plete set  of  ignition  engineered  Auto-Lite  spark  plugs  in 
your  car,  helps  give  you  quick  starts,  and  full  mileage 
from  every  gallon  of  gas.  So  switch  to  Auto-Lite  when 
faulty  spark  plugs  need  replacing.  See  your  Auto-Lite 
Spark  Plug  Dealer  today. 


THE  ELECTRIC  AUTO-LITE  COMPANY 

TORONTO  1,  ONTARIO  TOLEDO  1,  OHIO 


ft 


AUTO-LITE  SPARK 


PLUGS 


TUNE  IN  THE  AUTO-LITE  RADIO  SHOW  STARRING  DICK  HAYMES  •  HELEN 
|       FORREST  •  GORDON  JENKINS'  ORCHESTRA— SATURDAYS  8:00  P.M. — E.S.T.  ON  CBS 


tin  r.  neither  did  my  father,  and  I'll  be 
damned  if  I  will. 

One  so-called  masculine  perfume  is  a 
"blend  of  Irish  moss,  peat,  fern  and 
heather."  Nuts. 

Another  is  billed  as  a  combination  of 
leather  and  tobacco  aromas.  If  anyone 
gave  me  a  bottle  of  the  stuff  I'd  sprinkle 
it  on  our  rose  bushes  to  kill  the  aphids. 
Millions  of  breath  tablets  are  bought  an- 
nually by  men  who  wish  to  get  rid  of 
tobacco  smell. 

Everyone,  I  suppose,  is  familiar  with 
the  titles  of  female  perfumes:  Fatal  Ap- 
ple, Perhaps,  Breathless,  Tabu,  Storm 
Warning,  Frenzy,  My  Alibi,  Menace  and 
Courage,  to  name  but  a  few.  If  there  is 
any  doubt  in  your  mind  what  basic  appeal 
is  attached  to  these  names  I  suggest  that 
you  have  a  heart  to  heart  talk  with  your 
Aunt  Alice.  Suffice  to  say  they  are  not  just 
pulled  out  of  a  hat  willy-nilly  like  Bingo 
numbers. 

The  male  cosmetic  titles,  designed  to 
give  them  a  muscular,  massive-chested  ap- 
peal, are  downright  feeble.  Some  of  these 
are  Seaforth,  Cargo,  Timber,  Sportsman, 


The  number  of  American  Legion 
Posts  with  1000  or  more  members 
jumped  from  96  in  1944  to  141  in 
1945.  Omaha  Post  continued  in  first 
place,  but  with  9910  members  as 
against  7450  in  1944.  Runner-up 
again  was  Leyden-Chiles-Wicker- 
sham  Post  of  Denver  with  5728,  fol- 
lowed by  Portland  (Oregon)  Post 
with  3886,  and  Oklahoma  City  Post 
with  3859.  Among  the  Departments, 
Pennsylvania  led  with  13  Posts  hav- 
ing 1000  or  more  members.  Califor- 
nia and  Illinois  each  had  12  and 
Massachusetts  nine,  while  Ohio  and 
Washington  each  had  seven. 


Tars,  Saddle  Club,  Kings  Men,  For  Men 
Only,  Snuff,  Spruce,  Commando,  Ascot,  At 
Ease,  Chukker,  Steepl-e  Chase,  Buckskin 
and  His.  All  I  can  say  for  these  come-on 
titles  is  that  rose  water  by  any  other  name 
smells  just  as  sweet,  titles,  slogans,  bot- 
tles, jugs,  crocks  and  labels  notwithstand- 
ing. I  still  believe  that  perfume  was  made 
for  women,  and  women  alone.  And  tell  me, 
please,  what  the  result  will  be  when  a 
woman  wearing  Indiscreet  meets  a  gent 
splashed  in  Timber?  Or,  as  the  copy  writer 
would  phrase  it,  when  "a  sophisticated 
perfume  that  spins  a  moment  into  a  mem- 
ory" clashes  with  "a  refreshing  fragrance 
as  bracing  and  invigorating  as  a  spring 
morning  in  the  north  woods"?  Maybe  the 
combination  will  smell  like  skunk  cabbage 
and  break  up  the  romance  right  then  and 
there.  Or,  perhaps,  the  two  scents  will 
neutralize  each  other  leaving  the  boy  and 
girl  just  standing  there  in  the  moonlight, 
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all  your  liffc  / 

Get  yourself  a  finer,  smoother  Barbasol  Face  with  America's  j^l  shave; — 
and  keep  it  all  your  life.  That's  how!  Nothing  like  it  for  winning  a  woman's 

approval  in  close-ups.  That's  why!  Yes,  for  shaving  speed  and  ease,  for 
soothing  comfort  and  smooth  results,  Barbasol  is  facially  yours — all  ways! 
Tubes  and  jars.  Large  size,  25£.  Giant  size,  50c.  Family  sizes,  75^  and  S1.00. 
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CLIP  THIS  COUPON 

learn  to  mix  drinks  like  an  expert 

If  you  would  like  authentic  and  practical 
guidance  on  how  to  mix  drinks,  send  for  a 
free  copy  of  the  Professional  Mixing  G  uide 
— the  guide  used  by  professional  barmen. 

It  contains  the  accredited  list  of  recog- 
nized and  accepted  standard  formulas  for 
254  mixed  drinks.  It  explains 
impartially,  the  proper  way 
to  mix  drinks  . .  .  shows  you 
how  to  add  the  perfecting 
touch  of  aroma  and  flavor... 
tells  you  the  when  and  how 
much  of  Angostura  aromatic 
bitters.  Clip  the  coupon  now ! 


AROMATIC  BITTERS 

33  INTERNATIONAL  AWARDS  FOR  MERIT 


It's  good  to  come  bock 
to  KIWI 

'Welcome  back  to 
the  U.S.,  sir.  I 
hope  your  trip 
was  a  success."' 

'Great,  Ed.  1 
brought  back  or- 
ders tor  the  next 
six  months.  Good 
to  get  home 
again  .  .  .  every- 
one looks  so  smart!" 

"That's  KIWI.  Remember  when  you 
brought  back  your  first  tin  trom 
England  20  years  ago?  It's  getting 
lo  be  an  all-American  habit!" 

"Well,  I've  been  round  the  globe  since 
and  I've  yet  to  tind  its  equal  lor  giv- 
ing a  meiiow  shine  and  keeping 
leather  supple  in  any  climate." 

KIWI  DARK  TAN 

LIGHT  TAN  •  MAHOGANY  •  OXBLOOD 

The  OR(G/N4L  English  STAIN  shoe  polishes. 
KIWI  BLACK  •  Brown  *Tan  •  Transparent  (Neutral) 

NON-STAIN  SHOE  POLISHES 

LYONS  &  CO. 

120  Duane  Si. 
New  York  7 
sole  U.  S.  Distributors 


shifting  uneasily  from  one  foot  to  the 
other,  sniffing  the  blank  air. 

Courtley  Ltd.  is  on  the  wrong  track  if 
he  thinks  he  can  entice  me  or  any  other 
male  into  a  bubble  bath  by  naming  his 
product  Steeple  Chase  or  Chukker.  Even  if 
this  female  foam  was  bottled  in  stone 
crocks,  draped  in  black  trunks  and  called 
Right  Upper  Cut  I  still  wouldn't  be 
tempted.  I'd  as  leave  step  into  a  pair  of 
nylons  and  high  heeled  shoes. 

One  manufacturer,  named  The  House 
for  Men,  Inc.,  has  gone  completely  hay- 
wire with  His — a  solid  gold  shaving  bowl 
selling  retail  for  $1875.00  (soap  not  in- 
cluded). You  can  see  this  "strictly  mascu- 
line" nugget  on  display  at  609  North 
LaSalle  Street,  Chicago,  presumably  by 
appointment  only. 

A  dame  might  want  to  wear  one  of  these 
gold  baubles  around  her  neck  in  place  of 
the  Hope  diamond  but  I  can't  imagine 
anyone  in  his  right  mind  using  it  as  a 
shaving  mug.  The  "soap  not  included" 
part  of  the  ad  kills  me.  It's  like  buying  a 
Rolls  Royce  for  $12,000  only  to  have  the 
salesman  tell  you  "I'm  sorry,  sir,  but  that 
price  does  not  include  air  in  the  tires."  As 
far  as  I'm  concerned  The  House  for  Men, 
Inc.,  can  weigh  their  pockets  down  with 
solid  gold  shaving  bowls  (soap  not  in- 
cluded )  and  go  jump  in  Lake  Michigan 
(water  included). 

What  future  plans  are  germinating  in 
the  scheming  minds  of  the  Messrs. 
Faberge,  Yardley,  Guerlain  et  al?  To  what 
extent  do  they  intend  to  louse  up  the  men 
of  America?  Surely  it  is  but  a  hop,  skip 
and  a  jump  from  after  shave  lotion,  men's 
cologne,  perfume,  bubble  bath  and  face 
powder  to  a  full  line  of  cosmetics — sachet 
(with  that  subtle  fragrance  of  a  Cape  Cod 
fisherman's  shack),  foundation  cream  (as 
burly  as  a  bulldozer),  nail  polish  (which 
bespeaks  a  day  in  the  stoke  hold  of  a  tramp 
steamer),  skin  freshener  (as  rugged  and 
hairy-chested  as  a  top  sergeant  in  the 
Fighting  69th)  and  dusting  powder  (a 
cunning  bouquet  of  old  cigar  butts,  Rus- 


sian leather  and  stale  rye  imprisoned  in 
an  extract  of  wolf  glands  for  the  man  who 
dares  to  be  provocative).  By  this  time 
next  year  you  should  be  able  to  buy 
Sandhog,  Truck  Driver,  Lumber  Jack  and 
Stevedore,  but  don't  be  fooled,  mister — 
every  last  one  of  them,  regardless  of  their 
rugged  titles  and  camouflaged  containers, 
will  leave  you  smelling  like  a  petunia  bush 
in  full  bloom. 

Let's  listen  in  on  two  burly  truck 
drivers  who  have  just  pulled  their  twenty- 
ton  job  up  to  Joe's  Diner  at  the  side  of  the 
road  for  a  quick  hamburger: 

"Tired,  Mike?"  Bill  asks. 

"Yeah.  I  can't  wait  to  hit  TJtica  and  a 
good  old  bubble  bath." 

"That's  for  me!  Then  a  dash  of  Mine 
Shaft  No.  5  with  that  whistling-clean  fra- 
grance from  a  man's  world  of  wind  and 
northern  pine." 

Mike  drops  his  eyes  and  adds,  "You're 
killin'  me,  Bub.  What  I  wouldn't  give  now 
for  the  crisp  freshness  of  the  7  seas,  the 
soothing  coolness  of  tropic  moss,  at  only 
$3.50  an  ounce." 

Bill  sniffs  the  air,  his  nostrils  dilating. 
"What  face  talc  you  usin'  these  days?" 

"Elizabeth  Arden's  Scuttlebutt  —  and 
you?"  • 

"Yardley's  Boiler  Room." 

"Sure  smells  pretty,  don't  it?" 

"Here,"  Bill  says,  producing  a  compact 
from  his  back  pocket,  "leave  me  give  you 
a  dab." 

"Geest,  that's  a  smooth  texture,"  Mike 
says,  rubbing  his  horny  hand  over  his  face. 

"You're  tellin'  me!  Like  the  ad  says,  it 
has  the  subtle  fragrance  of  an  ocean 
breeze,  the  fresh  tang  of  the  north  wind 
whistling  through  Canadian  spruce." 

"What  bath  salts  you  dunkin'  the  torso 
in  Saturday  nights?"  Mike  asks. 

"Coty's  Crank  Case.  The  boys  at  the 
warehouse  give  me  a  flacon  for  me  boit- 
day.  The  bottle  is  shaped  liked  a  wrestler's 
jaw  wit'  whiskers  onto  it.  It's  fer  the  man 
who  dares  to  be  different." 

Mike  stoops  down,  picks  up  a  hanky 
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which  has  dropped  out  of  his  sleeve,  re- 
places it  daintily  and  whispers  to  Bill, 
"Poddon  me.  Bub — but  your  nose's  shiny." 

Bill  blushes  to  the  roots  of  his  close- 
cropped  hair,  slips  into  Joe's  Diner  and 
heads  for  the  men's  powder  room.  "Aw, 
nuts!"  he  exclaims;  "that's  what  happens 
every  time  I  forget  to  apply  my  powder 
base." 

Here,  you  take  over. 

DUDE  RANCH 

(Continued  from  page  17) 

your  own  cabin,  near  the  ranch  house,  and 
you  can  do  just  about  as  you  wish,  and 
that  includes  loafing.  You  will  be  awakened 
early  in  the  morning,  not  by  an  alarm 
clock  or  a  bugle,  but  by  the  crisp,  cool 
air  and  your  own  appetite.  The  dawn  is 
thick  with  tiny  sounds  that  make  music 
while  you  snatch  a  few  extra  winks  in  the 
comfortable,  blanketed  bed.  Chipmunks 
scamper  on  your  roof.  Aspen  leaves  shiver 
in  the  breeze,  which  is  crisp  from  snow 
on  the  peaks  up  the  canyon.  You  become 
aware  again  of  the  rush  of  the  nearby 
creek  which  sang  you  to  sleep  last  night. 
As  the  saddle  horses  stomp  in  the  corral 
the  old  ranch  dinner  bell  rings.  You  snooze 
a  little  more,  because  it  will  ring  again  in 
thirty  minutes,  when  breakfast  will  be 
ready. 

Ranch  breakfasts  are  big — more  eggs, 
bacon,  coffee,  and  flapjacks  than  you'd  eat 
at  home  in  three  days.  And  they  have  an 
edge  on  meals  anywhere  else — an  edge  that 
your  outdoor  appetite  gives  them. 

After  breakfast  the  day  is  yours.  You 
can  join  in  the  day's  riding  program,  you 
can  loaf,  fish,  hike,  read,  sleep,  or  pitch  in 
to  the  day's  ranch  work;  or  pick  up  a  com- 
panion or  two  for  unorganized  recreation. 
Most  ranches  have  horseshoe  pits,  some 
have  trap-shooting  ranges,  others  have 
swimming  pools  and  tennis  courts.  You  can 
go  fishing,  alone  or  in  company. 

You  want  the  horses?  A  riding  party 
was  most  certainly  planned  around  the  big 
pine-log  fire  last  night.  Better  get  down  to 
the  corrals  now,  and  see  how  the  head 
wrangler  lines  you  up  with  horse  and 
saddle.  When  he  asks  how  much  riding 
experience  you've  had,  tell  him  without 
any  stretch  in  it.  He'll  soon  find  out  any- 
way. He  doesn't  care  how  much  of  a  tender- 
foot you  may  be,  and  he  has  a  horse  for 
you.  There  are  no  outlaw  horses.  A  good 
mountain  horse  has  to  be  reliable  at  every 
turn  of  the  trail.  The  blood  of  quarter 
horses,  of  Morgans,  and  in  recent  years, 
the  royal  strains  of  Arabians  are  found  in 
these  saddle  animals.  There  may  be  a  few 
plugs  in  the  corral,  but  most  of  these 
animals  have  spirit,  yet  are  so  gentle 
youngsters  can  ride  them  safely.  Many 
ranches  specialize  in  showing  teen-agers 
and  even  younger  children  how  to  ride 
western  style,  how  to  care  for  their  horses 
and  equipment,  and  teach  them  the  horse- 


June.  1946 


43 


The  friendly  custom  of  Col.  James  Crow 
was  to  let  no  traveler  pass  Lis  distillery  without  inviting  him  in 
to  partake  of  some  of  his  excellent  whiskey. 


Kentucky  Straight  Whiskey  •  Bourbon  or  Rye  •  100  Proof  •  National  Distillers  Products  Corporation,  New  Tort 
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Like  Bob  Kidd,  many  of  you  may  be  down  to 
your  last  Dive-Oreno  (the  last  one  in  his  tack- 
le box  was  the  one  that  took  "Old  Ironsides"). 
Some  of  you  may  never  have  tried  one.  In 
either  case  you'll  be  glad  to  know  that  thou- 
sands of  deep  diving  Dive-Orenos  are  again 
in  production. 

The  Dive-Oreno  was  specially  designed  for 
Heep  water  lakes,  such  as  those  in  the  T.V.A. 
region,  where  it  was  first  introduced.  But  you 
can't  keep  a  good  bait  a  secret— when  it  catches 
fish  like  this  one  does !  In  lake  or  stream  there's 
no  more  dependable  bait  for  large  mouth  or 
small  mouth  bass,  walleyes,  pike  or  pickerel  — 
and  even  whopping  big  perch  and  crappies 
hit  it.  Take  our  word  for  it,  there's  nothing 
better,  so — 

Tell  your  dealer  to  save  a  few  for  you  from 
his  first  shipment.  It's  made  in  the  size  above 
(No.  952)  and  slightly  larger  (No.  954)  — 
two  mighty  good  "numbers"! 
South  Bend  Bait  Co.,  855  S.  High  St.  South  Band  23,  Ind. 


Send  for  this  FREE  Book 

Want  to  see  some  good  fishing 
photographs?  Here's  a  book  that 
shows  all  36  prize  winners  entered 
in  the  recent  South  Bend  Fishing 
Photo  Contest.  Drop  us  a  card  and 
get  your  copy.  Ask  for  Fishing 
Photo  Book. 


South  Bend 


wisdom  learned  through  years  of  cowboy 
life. 

The  host  has  seen  to  it  that  you  have  a 
slicker  to  tie  across  the  back  of  the  saddle 
in  case  of  showers,  the  wrangler  will  show 
you  as  much  as  you  need  showing  about 
how  to  saddle  a  western  horse,  probably 
tell  vou  how  to  hold  the  unknotted  reins 
as  you  ride,  how  to  guide  western  style  by 
"neckreining."  Ask  any  questions  and  he'll 
tell  you.  He's  told  a  lot  of  people  who 
didn't  know. 

Off  you  go,  single  file  out  the  corral  gate, 
and  where  you  go  and  what  you  see  de- 
pends on  the  ranch  and  the  day's  program. 
Whether  it's  to  the  high  mountains  or  up 
the  roaring  canyon,  you'll  ride  ridges,  ford 
creeks,  follow  a  trail  with  something  new 
at  every  turn,  in  country  spotted  by  pines 
and  cedar,  furred  with  fragrant  sage,  bitter 
brush  and  mountain  mahogany.  A  hawk 
sails  from  a  dead  pine,  magpies  scold, 
white  clouds  billow  on  a  vista  of  snow- 
capped ranges,  and  the  sun  shimmers  far 
below  on  the  sage  flats.  Beside  the  trail 
are  cactus,  deer  tracks,  and  little  prairie 
dog  mounds,  where  a  horse  may  step, 
stumble  and  throw  a  rider  if  the  gait  is 
fast.  Past  the  dog  town  the  riders  spread 
out,  horses  break  into  a  trot.  The  scene 
keeps  shifting  as  you  drop,  single  file 
again,  into  the  next  canyon.  Bald  moun- 
tains, cliffs,  patches  of  forest,  and  the  far 
snowfields  keep  grouping  into  new  pat- 
terns. You  come  out  on  a  little  meadow 
and  surprise  an  elk  cow  and  calf.  They 
trot  away,  and  stir  up  a  buck  deer  .  .  . 

Oh,  you  didn't  want  the  horses  today? 
The  creek  hard  by  the  ranch  house  has 
rainbow  and  brown  trout  in  scores  of  deep 
pools  nestled  under  boulders  just  made 
for  fishing  and  sitting.  Or  you  can  cast  the 
rapids  and  the  rocky  shoots  between  pools. 
Maybe  you'll  fish  every  day  and  get  to 
know  all  the  good  spots.  Maybe  you  don't 
fish  or  ride.  You  can  sprawl  in  total  ease 
in  a  big,  comfortable  chair  in  the  shadow 
of  your  own  cabin.  If  you  hit  the  ranch 
at  haying  time  and  want  to  feel  the  touch 
of  sore  but  honest  muscles  and  taste  the 
salt  of  your  own  perspiration,  go  along 
with  the  haying  crew.  It's  guaranteed  to 
build  up  the  appetite.  Work  is  fun  with 
the  guests  and  crew  all  mixed  together, 
and  who  cares  if  you  do  quit  after  fifteen 
minutes  and  just  watch? 

The  dude  ranch  is  three-squares  a  day 
and  do  as  you  please,  with  plenty  to  do. 
There's  good  company  in  the  other  guests, 
for  they  come  in  all  ages,  and  both  sexes 
■ — and  they  like  the  same  things  you  do. 

Take  the  wife  and  kids  if  you  have  a 
family.  A  dude  ranch  is  one  place  every- 
one of  your  brood  may  find  something  to 
do  in  company  with  all  the  rest  of  the 
family.  There's  telephone  service,  and  mail 
service,  at  these  ranches.  A  doctor  usually 
is  among  the  guests,  or  there's  one  down 
the  road,  in  town.  Radios  bring  you  daily 
news — if  you  can't  get  along  without  it. 
You  can  get  away  from  the  rush  of  the 
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NO  FUN  FOR  A 


HE'S  GOT 


FOR  FIVE-IN-ONE  HAIR  CARE 

•  Corrects  loose  dandruff 

•  Gives  •  antiseptic  protection 

•  Relieves  itchy  scalp 

•  Cleanses  the  scalp 

•  Keeps  hair  in  place 

Ask  for  Jeris  today 
at  barber  shops 
or  drug  counters. 


J£R1S  hai 


TISEPTIC 
HAIR  TONIC 


No  state  offers  a  greater  variety  of  scenic  and  hj«- 
toric  interests  and  opportunities  for  real  enjoy- 
ment than  does  Tennessee  —  America's  Central 
Vocation  Land.  A  variety  that  reaches  from  the 
cypress-fined  bayous  of  the  Mississippi  to  the  cloud- 
crowned  peaks  of  the  Great  Smoky  Mountains.  S 
You  will  aet  a  graphic  preview  In  your  free  copy  of 
"Tennessee  in  Words  and  Pictures."   Write  today  to 


DEPARTMENT  OF  CONSERVATION 

305  STATE  OFFICII  BUIIOINO 
NASWVRCC  3  TENMESStt 
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world,  but  you  can  get  back  in  touch  with 
it  swiftly  if  there  is  need. 

These  ranches  are  scattered  over  all 
Stales  west  of  the  Great  Plains.  After  you 
select  the  general  area  to  be  visited,  you 
may  secure  literature  from  Walter  Nye, 
Secretary  of  the  Dude  Rancher's  Associa- 
tion, Billings,  Montana,  from  Jack  Dalton. 
Secretary  of  the  Colorado  Dude  Ranchers' 
Association,  Cosmopolitan  Hotel,  Denver, 
from  western  railways,  state  publicity  de- 
partments and  local  chambers  of  com- 
merce. Rates  will  range  from  around  $35 
to  $75  or  more  per  week.  It's  your  choice 
between  a  small  ranch  with  a  dozen  or  so 
guests,  or  one  probably  higher  in  cost,  with 
more  highly  organized  programs  of  activ- 
ities that  can  care  for  a  hundred. 

ADVERTISING  CHANCES 

(Continued  from  page  25) 

the  advertising  departments  of  big  com- 
panies, print  shops,  and  other  related  ac- 
tivities. They're  just  as  much  in  advertising 
as  the  $1000-a-week  copywriter. 

Before  you  make  a  bee-line  for  the  big 
city  to  squander  your  mustering-out  pay 
to  find  a  job,  why  not  look  around  the  old 
home  town?  Chances  are  there's  a  weekly 
or  daily  newspaper  in  the  vicinity.  Some- 
one on  the  paper,  or  in  the  store  that 
places  the  ads,  has  to  write  the  copy.  That's 
a  good  place  to  start.  Reporting  for  the 
newspaper  is  also  valuable  experience. 

Most  of  the  large  department  stores 
have  their  own  advertising  departments. 
The  heads  of  some  of  these  are  paid  as 
well  as  the  top  men  in  the  advertising 
agencies.  And  don't  forget,  there  are  de- 
partment stores  in  all  cities.  They,  and 
many  other  retail  establishments,  use  ad- 
vertising talent. 

Any  kind  of  sales  experience  is  good 
background  for  advertising.  Ringing  door- 
bells and  trying  to  get  your  foot  inside 
Mrs.  Jones'  door  will  teach  you  a  lot 
about  what  type  of  talk  breaks  down  her 
sales  resistance.  If  you  know  that,  you've 
cornered  one  of  the  big  secrets  of  the 
advertising  business. 

Many  veterans  feel  if  they  don't  get 
into  advertising  as  soon  as  they  get  out  of 
the  service,  their  chances  will  be  lost. 
There  is  no  need  to  hurry.  The  more  pro- 
duction, the  more  jobs  in  advertising.  It's 
going  to  take  industry  several  years  to 
i  get  going  full  blast  again.  Meanwhile, 
I  you  couldn't  use  your  time  to  better  ad- 
vantage than  by  going  to  college  under 
the  educational  benefits  of  the  GI  bill. 

Making  the  rounds  of  the  big  New  York 
!  advertising  agencies,  I  asked  the  heads  of 
the  major  departments  about  opportuni- 
ties for  veterans.  At  the  J.  Walter  Thomp- 
son    Company,     which     handles  more 
j  advertising  than  any  other  agency  in  the 
world,  I  talked  with  Henry  Caldwell,  one 
of  the  executives  in  the  radio  department. 
(He  explained  that  most  of  the  shows  you 
hear  over  the  radio  are  written  by  free- 


Why  Bus  Lines 
specify  Champion 
Spark  Plugs 


WIYRE  DMHMBLE ! 


The  bus  lines  of  America  are  indis- 
pensable to  our  transportation 
system.  They  are  experts  on  main- 
tenance of  equipment  because  ef- 
ficiency and  economy  are  absolute 
essentials  to  success  in  their  busi- 
ness—no factor  is  too  small  to  es- 
cape detailed  study.  That  is  why 
most  bus  lines  with  the  best  mainte- 
nance records  specify  dependable 
Champion  Spark  Plugs.  This  is 
another  example  of  preference 
for  Champions  by  experts — sub- 
stantial evidence  that  they're 
better  spark  plugs  for  your  car. 

Champion  Spark  Plug  Company, 
Toledo  1 ,  Ohio. 
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Bet  you  don't 
need  a  Harsh 


Lemon  and  water,  when  taken  first 
thing  on  arising,  makes  harsh  laxatives 
entirely  unnecessary  for  most  people. 

This  natural  fruit  drink  —  simply  the 
juice  of  a  lemon  in  a  glass  of  water  when 
you  first  get  up— is  all  that  most  people 
need  to  insure  prompt,  gentle,  normal 
elimination. 

And  unlike  harsh  laxatives,  which  irri- 
tate the  system  and  impair  nutrition, 
lemon  and  water  is  good  for  you! 

Millions  Take  Lemons  for  Health 

Lemons  are  among  the  richest  sources 
of  vitamin  C,  which  restores  energy, 
helps  you  resist  colds  and  infection. 
They  supply  valuable  amounts  of  Bi  and 
P.  They  alkalinize.  They  aid  appetite 
and  digestion.  National  surveys  show 
10,500,000  now  take  lemon  and  water  as 
a  regulator  or  health  builder. 

Not  sharp  or  sour,  lemon  and  water 
has  only  enough  tang  to  be  refreshing: 
clears  your  mouth,  wakes  you  up.  Try  it 
for  10  mornings,  first  thing  on  arising. 


LEMON  and  WATER 

—  first  thing  on  arising 


Sunkist 


lance  writers.  But  the  agency  buys  the 
time,  chooses  the  talent,  writes  the  radio 
commercials,  and  sometimes  directs  trie 
acting.  Before  the  war  young  men  were 
taken  in  the  department  as  messengers  at 
$15  a  week.  Some  of  the  highest  paid  men 
in  advertising  started  as  messengers.  But 
there  are  no  vacancies  at  the  moment. 

Another  big  New  York  advertising 
agency  is  Young  &  Rubicam.  This  agency 
prepares  advertising  for  Arrow  Collar, 
Packard,  Borden's,  Swan  Soap,  Four  Roses 
Whiskey,  and  many  others.  I  talked  with 
the  head  of  the  copy  department,  where 
all  the  ads  are  written. 

A  copywriter  at  Young  &  Rubicam  usu- 
ally works  on  from  three  to  five  accounts 
at  a  time.  Every  account  has  a  team  of 
workers,  including  a  copywriter,  artist, 
research  man,  someone  from  the  radio  de- 
partment, and  a  media  man.  The  media 
department  in  an  advertising  agency  de- 
cides which  newspapers  or  magazines  or 
radio  stations  are  to  be  used,  and  then 
buys  the  time  or  space. 

If  you  like  to  write,  and  consider  your- 
self an  idea  man,  the  copy  department  is 
the  one  you  should  head  for.  It  is  one  of 
the  largest  and  most  important  in  the 
agency.  Young  &  Rubicam  has  about  32 
copywriters  in  the  New  York  office,  about 
two-fifths  of  them  women. 

A  young  copywriter  in  a  big  agency  will 
usually  start  off  at  about  $30  or  $35  a  week. 
Average  salary  for  a  good  copywriter  is 
about  $7000  annually,  but  some  of  the  top 
ones  get  more  than  $50,000. 

If  you  like  to  draw  or  paint,  you'll  be 
interested  in  the  art  department  of  an 
advertising  agency.  Benton  &  Bowles, 
which  prepares  the  ads  for  Maxwell  House 
Coffee,  Post  Toasties,  Ivory  Snow  and 
many  others,  has  about  25  men  and 
women  in  the  art  department.  Most  of 
them  are  seated  at  big  drafting  tables, 
busily  sketching  away  at  pictures.  But 
they  do  not  draw  or  paint  the  actual  pic- 
tures you  see  in  the  magazine  ads.  They 


make  a  rough  sketch  or  layout  which  is 
sent  to  an  outside  artist  who  paints  the 
finished  work  you  see  in  the  magazine. 

Charles  Faldi,  the  art  director  at  Benton 
&  Bowles,  advises  inexperienced  veterans 
who  want  to  get  in  the  art  department,  to 
go  to  art  school  under  the  GI  bill. 

The  production  department  takes  the 
sketch  ot  the  advertisement  and  follows  it 
through  until  it  is  released  for  publica- 
tion. George  Dernley,  who  heads  the  pro- 
duction department  at  McCann-Erickson, 
whose  client?  include  National  Biscuit,  and 
Standard  Oil.  prefers  young  men  with  an 
interest  in  engineering  and  mechanics.  A 
good  production  man  can  read  proof, 
make  intelligent  use  of  different  kinds  of 
type,  explain  the  intricate  process  of  color 
printing,  distinguish  between  line  cuts 
and  halftones,  and  know  his  way  around  a 
print  shop.  A  good  production  department 
can  turn  out  a  finished  color  advertisement 
three  or  four  days  after  getting  the  layout. 

If  you  have  an  analytical  mind  and  like 
figures  you  may  end  up  in  the  research 
department  of  an  advertising  agency.  Bat- 
ten, Barton,  Durstine  &  Osborn,  which 
prepares  those  ads  you  see  for  Dupont, 
Goodrich  Tire,  and  U.  S.  Steel,  has  35  men 
and  women  in  this  kind  of  work.  Their 
primary  job  is  to  assemble  the  information 
sent  in  by  the  field  workers,  analyze  the 
results,  and  write  reports  that  will  help 
the  agency  turn  out  more  effective  ads. 
Research  takes  the  guesswork  out  of  ad- 
vertising. 

In  the  advertising  business  you  hear  a  lot 
about  the  account  executive.  He's  the 
liaison  man  between  the  advertiser  and 
agency.  If  the  advertiser  doesn't  like  the 
way  his  business  is  handled,  the  account 
executive  takes  the  blame.  He  must  be  a 
good  talker  and  a  quick  thinker,  with  a 
sound  advertising  background  and  the 
ability  to  get  along  with  all  kinds  of  people. 

Many  agencies  have  publicity  depart- 
ments to  see  that  the  advertiser's  products 
are  mentioned  favorably  in  the  editorial 
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EXTRA  POWER.  The  big,  new 
Ford  is  the  only  car  in  its  class 
with  the  extra  power  of  the  smooth 
100  horsepower  V-type  8-cylinder 
engine! 

mm  EXTRA  ECONOMY.  This  big, 
U  powerful  engine  turns  fewer 
revolutions  in  every  mile  than  any 
other  in  the  low-priced  field.  It 
"loafs"  while  the  car  "hustles,"  for 
extra  economy,  longer  life. 


Rl  EXTRA  SAFETY.  It's  the  only 

Kai  car  in  its  class  that  gives  you 
the  safety  of  such  big,  oversized 
self-centering  hydraulic  brakes! 

EXTRA    STABILITY.    Of  the 

three  leading  low-priced  cars, 
Ford  is  the  only  one  with  the  extra 


stability  of  a  super-strong  X-type 
frame  .  .  .  the  type  that  is  used  in 
America's  highest  priced  cars! 

■9  EXTRA  COMFORT.  It's  the  only 

mZM  car  in  its  price  class  with  the 
new  Multi-Leaf  springs  and  the 
smooth  "Rest-Ride"  they  give  you. 

SEE  IT  AT  YOUR  FORD  DEALER'S  TODAY! 

TUNE  IN  . .  .The  FORD-Bob  Crosby  Show— CBS, 
Wednesdays, !):S0-10  p.m.,  E.S.T.. ..The  FORD  Sun- 
day Evening  Hour — ABC,  Sundays,  8-9  p.m.,  E.S.'J  . 


7fiere's  a  ^OftcC  m  your  future 


TUNE   IN  THE   PABST  BLUE   RIBBON   SHOW  EVERY  FRIDAY  NIGHT. ..10   PM   EASTERN   STANDARD  TIME. ..CBS 


Companion 
for  your  leisure  hours 

Make  the  most  of  those  precious 
moments  of  relaxation.  Enjoy  them 
with  the  honest  fragrance,  the  just- 
right  mildness  of  Christian  Peper 
Pouch  Mixture. 

There's  down-to-earth  satisfaction 
in  "Peper's  Pouch,"  masterfully 
blended  from  fine  imported  and 
domestic  tobaccos  in  the  Christian 
Peper  manner. 


POCKET-SIZE  PACKAGE 
AT  TOBACCO  COUNTERS 


25c 


PINE    TOBACCOS     SINCE  1852 


INSECT  BITES 


NIT  CONTINTS  2  FL  OZ. 


Undiluted 
Lasts  Longer 


4& 


Y< 


DU  CAN'T  WORM  WRONG 

for  tape,  hook,  whip,  round  (ascarid)  worms  when 
you  worm  your  dog  as  directed  with  Pulvex 
.      Worm  Capsules,  a  combination  treatment  which 
^      insures  your  worming  right.  Used  by  leading 
\      breeders.  Packaged  2  ways:  for  puppies, 
j?*^  \     for  dogs.  Either,  50';  double-size,  IV 
At  pet,  drug,  department  stores. 

PULVEX 

*  COMBINATION  TREATMENT 

WORM  CAPSULES 


columns  of  newspapers,  magazines,  and 
trade  papers.  This  is  an  extra  service  for 
which  the  advertiser  usually  pays  a  sep- 
arate fee.  Like  the  research  field,  it  is 
comparatively  new,  but  growing  rapidly. 

The  new  business  department  is  the 
sales  staff  of  the  advertising  agency.  The 
job  here  is  to  sell  the  services  of  the  agency 
to  prospective  clients.  Almost  every  big 
company  already  has  an  advertising  agency 
and  whether  you  can  lure  an  advertiser's 
business  away  from  the  competitor  depends 
on  hitting  the  advertiser  with  a  good  sales 
talk,  usually  at  a  time  when  he's  dissatis- 
fied with  his  present  agency. 

Advertising  is  often  referred  to  as  a 
young  man's  business.  This  is  because 
originality,  the  fresh  approach  to  an  old 
subject,  is  essential  to  good  advertising.  It 
is  a  business  of  ideas. 

If  you're  an  idea  man,  you  won't  be  dis- 
couraged when  the  big  shots  tell  you  how 
hard  it  is  to  break  into  the  business. 
Sooner  or  later  you'll  be  able  to  sell  your- 
self and  your  ideas. 

Advertising  is  just  getting  started.  Back 
in  1910  American  industry  spent  a  quarter 
billion  dollars  in  advertising.  Last  year,  in 
spite  of  the  war,  the  country's  total  adver- 
tising bill  was  over  two  billion.  When  we 
get  back  to  mass  producing  consumer 
goods  on  a  peace  time  basis,  more  money 
will  be  spent  in  advertising  than  ever  be- 
fore. But  don't  expect  to  start  out  at 
the  top. 

THE  LEGION'S  DIAMOND  MINE 

(Continued  from  page  26) 

Giants  alone  have  25.  The  Browns  list  a 
like  number — and  there  are  nearly  a  mil- 
lion kids  playing  on  teams  sponsored  or 
supported  by  Legion  Posts  from  whom  the 
big  major  league  stars  of  tomorrow  will 
spring  in  large  part. 

To  name  a  few  of  the  Legion  grads  up 
on  top  we  give  you  Hal  Newhouser,  Birdie 
Tebbets,  Freddie  Hutchinson  and  Virgil 
Trucks  of  the  Detroit  Tigers;  Bob  Feller 
and  Lou  Boudreau  of  the  Cleveland  In- 
dians; Phil  Cavaretta  and  Hank  Wyse  of 
the  Chicago  Cubs;  Kirby  Higbe,  Peewee 
Reese,  Rube  Melton,  Hugh  Casey  and 
Augie  Galan  of  the  Brooklyn  Dodgers; 
Mort  Cooper  and  Jim  Tobin  of  the  Boston 
Braves;  Slats  Marion.  Whitey  Kurowski  and 
Howard  Pollet  of  the  St.  Louis  Cardinals; 
Ted  Williams  and  Johnny  Pesky  of  the 
Boston  Red  Sox;  Mike  Tresh  of  the  Chi- 
cago White  Sox;  Joe  Gordon  of  the  New 
York  Yankees,  and  Maurice  Van  Robays 
of  the  Pittsburgh  Pirates. 

Yes,  you  can  measure  the  value  of  the 
Legion  program  to  the  major  leagues.  This 
year  the  majors  are  maintaining  their  an- 
nual ante  of  $20,000  to  Legion  Junior 
Baseball,  and  Commissioner  Happy  Chand- 
ler is  echoing  the  song  Judge  Landis  used 
to  sing  about  American  Legion  Junior 
Baseball  being  the  best  investment  ever 
made  by  and  for  the  majors.  In  terms  of 
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SOUTHERN 
COMFORT 
DAIQUIRI 
1  Yi  ounces  South- 
ern  Comfort; 
Juice  of  )4.  lime; 
No  sugar.  Shake 
well  with  cracked 
ice. 


c       c  ~  4-  ives:  The  Great  Mississippi  Steamboat  Race 

Jfflave  you  faied  a 
Waiyuwi  ? 

If  you  haven't, 
you've  missed  a 
grand  taste  thrill! 
But  Only  Two,  Re- 
member .  .  .  No 
Gentleman  Will 
Ask  For  Three! 
Equally  delicious 
are  the  recipes  in 
the  booklet  on  the 
Southern  Comfort 
bottle. 

100  PROOF 
LIQUEUR 


SOUTHERN  COMFORT  CORPORATION,  ST.  LOUIS  3.  MO. 


•  By  following  the  ex- 
ample oF  the  champs  before 
them,  Baseball's  "greats"  in 
batting  got  that  way  with  a 
Louisville  Slugger.  To 
make  the  most  of  YOUR 
baseball  chances,  follow 
the  lead  of  the  champs. 
It's  safe  to  stake  your 
batting  success  on  a 
Louisville  Slugger! 

Heady  now!    The  /046 
Famous  Slugger  Yearbook 
—  full  of  interesting  infor- 
mation and  records  on  the 
past  season.     Ask  your 
dealer  or  send  Sf  to 
Dept  L-21  Hillerich 
Cf    Bradsby  Company, 
Louisville  2,  Kentucky 


If  you're  interested  in  a 

JUKE  BOX  route... 

Write  Mills  First! 

There's  money  in  music  —  "Juke 
Box"  music  especially!  Coin-oper- 
ated phonographs  are  profitable  in- 
vestments. However,  there  are 
influences  at  work  which  might 
mislead  you. 

Mills  Industries  is  the  largest 
coin  machine  manufacturer  in  the 
world.  That  fact,  plus  our  solid  war 
record,  adds  up  to  experience.  We 
want  to  pass  this  experience  on  to 
you  by  offering  sound  advice  about 
coin-operated  phonographs.  If  you 
plan  to  enter  this  business  — write 
Mills  first.  You  will  get  a  personal 
reply  with  "no  strings  attached." 

MILLS  INDUSTRIES,  INCORPORATED 

4100  W.  Fullerton  Ave.  Chicago  39,  Illinois 


money  you  can  measure  the  value  of  Legion 
baseball  to  the  graduates  who  make  big 
time  ball,  too.  Altogether  American  Legion 
JB  graduates  will  earn  more  than  four  mil- 
lion dollars  in  professional  baseball  this 
year.  Any  baseball  fan  will  tell  you  that  if 
Hal  Newhouser,  who  will  be  25  this  year, 
isn't  baseball's  top  pitcher,  then  Bob  Feller 
is.  Each  is  making  at  least  $45,000  this 
year.  Both  are  products  of  American  Le- 
gion Junior  Baseball. 

But  Legion  Junior  Baseball  was  not  de- 
vised simply  to  produce  first-rate  baseball 
players.  Certainly  most  Legion  alumni 
don't  go  into  professional  ball.  While  the 
successful  ball-playerc  of  the  Legion  school 
are  earning  top-dollars  in  the  majors,  the 
main  aim  of  the  Legion  program  is  for  all 
its  young  players  to  grow  up  to  become 
top-citizens  in  the  land.  Character,  re- 
sponsibility and  community  leadership  are 
the  real  objectives,  and  the  Junior  teams 
are  handled  to  develop  these  qualities. 
That's  why  the  Legion  is  proud  of  the  im- 
pressive war  record  of  former  JB  players. 
It  shows  Legion  youth  are  tops  in  the  land. 

There  are  some  other  measures  of  the 
intangibles.  If  you'll  listen  to  professional 
baseball  club  officials  you'll  find  that  one 
of  the  top-values  of  Legion  players  to  the 
big  ball  teams  is  their  reliability,  re- 
sponsibility and  leadership. 

Nick  Cullop,  manager  of  the  American 
Association's  1945  champions,  Milwaukee, 
has  a  logical  explanation  for  the  success 
of  the  Legion's  kids  as  ball-players  and 
citizens.  And  Nick,  like  other  astute  major 
and  minor  league  managers  and  scouts, 
has  watched  the  Legion  lads  for  years, 
looking  for  talent. 

"They  come  into  professional  baseball 
with  better  habits  than  the  usual  sandlot 
boy  of  the  old  days  or  these  times,"  Nick 
asserts.  "They  arrive  and  get  on  the  job 
without  having  to  get  the  old  McGraw  sort 
of  supervision  and  discipline.  McGraw  put 
his  men  into  World  Series  money  and  kept 
them  in  the  majors  years  longer  than  the 
average  because  he  made  them  behave,  or 
else.  The  Legion  ball  players  are  smart 
that  way.  They're  far  ahead  of  the  sand- 
lotters  and  high-schoolers  and  collegians 
in  baseball  savvy.  Their  pitchers  have  good 
form  on  the  mound  and  they  know  how  to 
field  their  positions.  I've  never  seen  a  kid 
in  Legion  baseball  miss  a  signal,  although 
I've  seen  men  who've  been  in  the  majors 
ten  years  fail  to  catch  a  signal  in  critical 
spots." 

Chuck  Hollinger,  former  University  of 
Arizona  athlete,  coaches  the  junior  team  of 
Tucson's  Morgan  McDermott  Post.  Hol- 
linger is  a  high  school  principal.  He  re- 
gards his  work  in  training  the  Tucson  boys 
to  become  contenders  in  the  1944  and  1945 
Le  gion's  "Little  World  Series"  as  having 
a  definitely  beneficial  effect  on  the  boys  in 
all  Tucson's  grade  and  high  schools. 

Says  Hollinger:  "The  Legion's  Junior 
Baseball  program  gives  youngsters  who  are 
willing  to  work  inspiring  incentives  and 
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IOWA'S  CHAMPIONSHIP 

RODEO 

Established  in  1924 

AUGUST 

2  0™Ey24 


The  World's 
Greatest 
Outdoor  p'/lL 
Rodeo! 


SIDNEY,  IOWA 


■"The  outstanding  annual  rodeo 
•*■  of  the  mid-west,  presented  by 
the  only  ex-servicemen's  organi- 
zation in  America  owning  a  com- 
plete rodeo— farms,  ranch  equip- 
ment, show  property,  and  out- 
standing herds  of  saddle  horses, 
bucking  horses,  Brahman  and 
Mexican  cattle. 


For  descriptive  circular  and  com* 
plete  information,  write 
ROYCE  DRISKELL 
Asst.  Rodeo  Sec'y,  Sidney,  Iowa 


Owned  and  Managed  Exclusively  by 

Williams-Jobe-Gibson  Post  No.  128,  Inc. 


SELL  FAMOUS  SUNSHINE 

EVERYDAY  CARDS 


Take  orders  galore  from  friends,  neigh- 
bors, relatives  for  entirely  new  creation 
"SUNSHINE  NOTES."  21  FRENCH 
FOLDERS  with  tricky,  appealing,  beau- 
tifully colored  designs  for  $1.  Costs  you 
as  low  as  50c  per  box.  No  greeting  in- 
side. Used  for  all  occasions.  No  waste. 
Also  complete  line  of  New  BEADED 
EVERYDAY  BOXES.  BIRTHDAYS,  CON- 
VALESCENT. EVERYDAY  GIFT  WRAPS. 
Be  the  first  in  your  community  to  show 
this  fast-selling  new  box.  Send  for  com- 
plete catalog  and  sampleon  approval  now. 
SUNSHINE  ART  STUDIOS,  IIS  FULTON 
ST.,  Dept.  AL-6,   NEW  YORK  8,  N.  Y. 


ATHLETE'S  FOOT 

Tracked  Into  The  Home  Can  f 
Infect  Your  Whole  Family! 

i/ose  no  time!  If  your  feet  itch,  or  skin  be- 
tween toes  is  cracked  /f& 
or  raw  from  Athlete's  '  *^ 
Foot,  get  Dr.  Scholl's 
Solvex.  Relieves  itch- 
ing at  once,  kills  fungi 
on  contact,  aids  rapid 
healing.  Liquid, 
Ointment  or  Pow- 
der. 50c  at  Drug, 
Shoe,  Dept.  Stores. 


D-rScho//s  Solvex 


FOR  A  BRIGHTER 
LONGER-LASTING 
SHINE 

lANOlfZ£ 

YOUR  SHOES  WITH 

ESQUIRE  BOOT  POLISH 


MEN 

This  Horseshoe 
Ring.Handniade, 
Hand  engraved, 
inlaid  withsimu- 
lated  pearl,  is  a 
KNOCKOUT! 
Shoe  and  shank 
of  everlasting 
Monel  Metal  is 

GUARANTEED  20  YEARS 

Supply  is  limited  rush  your  order!  SEND  NO 

MONEY.  Pay  Postman  only  $3.85,  plus  excise  tax 
and  postage.  Return  for  refund  in  five  days  if  not 
delighted.  State  size.  Address: 

NATIONAL  JEWELRY  CO.,  «XS & 


C'Wfwvam  CAP  PISTOL 


LOOKS  LIKE  A  REAL  "45" 
Actually  Smokes  on  Firing 
Has  Loud  Eiplosive  Report 


Looks  and  feels 
likea"45"  Auto- 


$p5 


toi  ol  S  rolls 
caps  only  15c 
7  Bores  SI. 00 

Gun  only 

matic. .  Made  of  strong  lightweight  aluminum 
with  a  plastic  "Pearl"  handle.  Easy  to  reload. 
Order  Direct  .  .  .  Today  .  .  .  Prompt  Shipment 
Satisfaction  guaranteed.  Send  check  or  money 
order  for  immediate  shipment,  express  charges 
collect.  (Smallest  order  $1.  No  C.O.D.  orders  > 
UTILITY  STORES.  117  SOUTH  WABASH  AVE. 
DEPT.  FF-15,  CHICAGO    3.  ILLINOIS 

SPONGE-AWAY 


Checks 
Scratching 

You  siveyour  scratching  dog  quick 
comfort  when  you  sponge  him  with 
(or  dip  him  in)  Sponge- A  way  solu- 
tion. It  allays  itching;  kills  any 
fleas,  lice,  ticks.  Also  promotes 
healing,  regrowth  of  hair.  Don't 
let  your  pet  scratch  himself  into 
a  worse  condition  or  continue  suf- 
fering. Get  25o  bottle  (makes  2 
quarts)  from  pet,  drug  or  depart- 
ment store  today. 


A  PULVEX  QUALITY  DOG  PRODUCT 


MAKE  MONEY  AT  HOME  Q_ 


RUBBER  £™<i<r 
MOLDS  6*e* 


Amazing  rubber  mold-making  outfit 
makes  perfect  flexible  molds  of  plaques, 
ash  trays,  bookends,  etc.  Molds  cost  6c 
to  25c  each.  Each  mold  makes  hundreds 
of  novelties  and  gifts  to  sell  for  $1.00 
apiece  and  more!  No  experience  neces- 
sary. Everything  furnished.  Quick  and 
easy,  start  profitable  business  in  your  home — sell  to  stores, 
gift  shops,  friends,  resorts,  road  stands,  by  mail.  Full  or 
spare  time.  Write  for  complete  FREE  details  and  easy 
instructions. 

SOLO  WORKS,  INC.  Dept.  G-818,  Lovelond,  Ohio 

TRI-STATE  COLLEGE 

B.S.  DEGREE  IN  27  MONTHS 

in  Engineering  (all  branches);  Bus.  Admin., 
Acctg.  and  Sec.  Science.  63rd  year.  School 
now  filled  to  capacity.  No  applications  can  be 
accepted  until  further  notice. 

3666  College  Ave.,  Angola.  Ind. 

BINGO 

SPECIAL  FRATERNAL  OFFER 
ON  ALL  SUPPLIES 

Ask  for  tree  Bingo  Catalog  •  Also  Catalog  for 
Our  Complete  line  ol  Public  Address  Systems 

HARRY  LEVITS 

OEPT.  AL:  131  WEST  14  TH  STREET.  N.  Y.  11,  N.  V. 


great  rewards.  It  encourages  the  boys  to 
make  the  most  of  themselves." 

The  work  that  has  been  done  by  Legion- 
naires for  the  purpose  of  developing  good 
citizenship  has  more  than  paid  its  way. 
There  have  been  more  than  7,000  scholar- 
ships to  universities  and  colleges  re- 
ceived because  of  merit  exhibited  in  this 
competition.  Those  scholarships  and  the 
magnificent  record  of  Legion  alumni  on 
Uncle  Sam's  combat  teams,  are  services 
to  the  nation  beyond  cash  evaluation. 

Certainly  the  Legion's  sponsorship  of 
baseball  has  been  by  far  the  most  success- 
ful campaign  for  the  extension  of  sports 
among  American  boys.  It  has  drawn  to  it 
the  support  of  businessmen's  organizations, 
of  newspapers  and  magazines  in  every  sec- 
tion of  the  country. 

In  that  sternest  of  all  tests  of  fighting 
ability,  the  Legion  Junior  baseball  alumni 
confirmed  the  value  of  the  selective  and 
educative  process  of  the  junior  baseball 
program.  Their  losses  were  greater  than 
those  of  any  other  group  of  athletes  in  the 
war,  not  alone  because  there  were  more  of 
the  Legion  kids  than  there  were  other 
classes  of  athletes,  but  because  these  lads 
were  the  fightingest  fellows  in  the  hottest 
spots. 

The  same  reliability  these  kids  had  shown 
on  the  diamond  they  showed  on  the  battle- 
fields, in  the  air,  and  on  and  under  the  sea. 
Many  of  them  won't  be  back  to  take  theix 
turn  at  bat  with  any  league  club  or  in 
civilian  life.  But  when  the  box  score  of 
victory  was  compiled  you  may  have  faith 
that  The  Scorer  gave  those  valiant  young 
Yanks  full  credit  for  the  sacrifice. 

Those  who  have  returned  have  had  eager 
welcomes  to  employment  in  professional 
baseball.  The  Legion  program  has  had  a 
prolonged  value  to  them.  Carl  Hubbell, 
director  of  the  Giants'  farm  system,  has 
remarked  that  in  the  days  before  the  Le- 
gion gave  the  baseball  aspirants  a  showcase 
for  their  promising  abilities  the  aspirant 
for  a  minor  league  job  had  a  hard  time 
getting  his  services  bought.  This  year  thou- 
sands of  youngsters  will  be  offered  pro- 
fessional baseball  contracts  as  soon  as  they 
can  step  out  from  under  the  Legion's  wing. 

The  fans,  the  newspapers  and  the  radio 
stations  are  watching  and  heralding  the 
most  likely  looking  of  these  boys.  The  kids 
are  playing  on  sandlots  or  on  high  school 
teams  until,  in  most  cases,  the  Legion 
junior  teams  get  strenuously  under  way  in 
June  after  school's  out.  Then  there  are 
practice  sessions  of  three  hours  a  day,  five 
days  a  week,  and  the  scheduled  games. 

Out  of  that  schooling  comes  your  greatest 
galaxy  of  baseball's  stars. 

They've  played  before  more  than  a  $250.- 
000  total  gate  in  their  own  Little  World's 
Series.  There's  never  been  a  Legion  junior 
team  sponsored  by  any  one  Post  that's  won 
the  Legion  Junior  national  title  two  con- 
secutive years.  Teams  sponsored  by  San 
Diego  Legionnaires  won  the  champion- 
ships in  1938  and  1941. 


June,  1946 


51 


Choice  of  the  Men 
in  the  Service 

A  Product  of 
KNOMARK  MFG.  CO.  INC.,  BROOKLYN  5,  N.Y. 


"Stop  it  now,  Henry!  I'm  convinced 
a  Wilson  Brothers  Duratwill  Tie 
doesn't  slip,  slide  or  wrinkle!" 
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ORDER  BY  MAIL :  Send  check,  money  order  or  pay 
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plus  20%  tox 


Only  ring  of  Its  kind  sponsored  by  Disabled 
American  Veterans  Service  Foundation,  who 
receive  a  royalty  on  every  one  sold.  Superbly 
styled,  mode  by  America's  foremost  ring 
craftsmen.     5-day    money-back  guarantee. 

Send  check  or  money  order  for  $23.94,  and  ring  size. 
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PERSPIRING 

Say  goodbye  to  clammy 
discomfort  of  sweaty 
stockings  and  offend- 
<£e«  ""^Bre       k  "     ing  foot  odor.  Sprinkle 
Allen's  Foot-Ease  on  feet 
Sa/^jraay  anil  in  shoos.  Really  effective 

j^^^^T     '  or  absorbing  persp  i  rat  ion, 
taft^P  neutralizing  odor,  besides  giving 

such  sublime  comfort  to  hot,  weary 
feet.  25c1— 35 ?—50<f.  At  all  druggists 
or  send  for  FREE  sample.  Write  Allen's  Foot-Ease, 
Suite  26,  P.  O.  Box  156,  Buffalo,  New  York. 
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Preserve  That  Cherished  f 

picture  before  it  is  too  late.  Old  and  * 
mutilated  prints  restored,  uniforms 
added  or  removed.  Sample  three 
negatives  5"x7"  composite  $7.00,  ad- 
ditional prints  $1.50  each.  Pictures 
impossible  to  retake  appreciated  bv 
two  war  veteran.  Presentable  work 
assured,  wrap  securely,  state  desires 
and  submit  for  estimate.  Originals 
returned  unmarred. 

Foley  Photos.,  51-42  30th  Ave. 
Woodside  N.  Y.  City,  Dept.  1-K 


TRES  PINOS 

(Continued  from  page  15) 

The  girl  behind  the  counter  of  Sam  Vin- 
son's store,  handing  the  slim  stranger  his 
change,  went  pale  as  Jackson  entered.  Her 
fingers  shook;  she  dropped  a  coin  and  it 
tinkled  on  the  glass  counter. 

The  stranger  looked  at  her  gravely  be- 
fore he  turned.  Jackson  gave  him  a  quick, 
scowling  glance  as  he  crossed  to  the 
counter  and  then  ignored  him.  He  said: 
"Where's  your  father,  Milly?" 

Anger  replaced  the  color  in  Milly  Vin- 
son's cheeks  and  stiffened  her  voice:  "My 
father  has  nothing  to  say  to  you — " 

Jackson  reached  out  a  huge  hand  and 
caught  hers — it  was  amazingly  fast,  that 
move,  and  Milly  winced  at  the  roughness 
of  his  grasp.  He  snapped:  "Call  him  out 
or  I'll  go  in  after  him." 

Milly  kept  her  voice  low.  "You  can't 
bully  us,  Jackson — you  can't  tell  my  father 
who  to  deal  with." 

"I  can't,  eh?"  Jackson  sneered.  "I  told 
him  if  he  sold  that  barbed  wire  to  Tabor 
and  Markey  he'd  be  sorry.  This  is  range 
country — there's  gonna  be  no  wire  strung 
up  in  the  Rio  Seco  if  I  have  to  tear  out 
every  strand  of  it  and  shove  it  down  your 
father's  throat." 

Milly  tried  to  pull  her  hand  free.  Jack- 
son's fingers  tightened,  and  tears  came  un- 
willed into  the  girl's  eyes.  "Let  me  go — " 

The  stranger  was  shoving  his  change 
into  his  gray  vest  pocket  .  .  .  one  of  the 
pieces  slid  through  his  fingers  and  he 
stooped  to  retrieve  it.  He  straightened  a 
little  clumsily,  and  his  elbow  dug  into 
Jackson's  side,  jarring  him  against  the 
counter. 

Temper  went  with  Jackson's  red  hair;  it 
flared  like  a  match  on  sandpaper.  He  let 
go  the  girl's  hand,  turned  with  a  snarl. 
"Why  you  clumsy,  club-footed  son  of  a 

 ."  With  the  words  he  threw  his  left  in 

a  roundhouse  sweep  for  the  stranger's  face. 

The  stranger  rolled  with  the  blow  so  that 
Jackson  spilled  forward  off  balance.  He  felt 
himself  caught  in  a  surprisingly  strong 
grip  and  swung  jarringly  against  the 
counter.  Then  the  stranger  slapped  him 
contemptuously  across  the  face. 

For  a  second  the  imprint  of  that  hand 
was  a  white  etching  against  the  burnt 
darkness  of  Jackson's  features.  It  seemed 
to  choke  the  broad  man's  rage  behind  its 
insolence — and  when  it  faded  Jackson's 
hand  slashed  across  his  body  to  his  Colt. 

Milly  was  standing  beyond  the  counter 
directly  behind  him.  The  stranger  noted 
this  as  he  started  to  draw  .  .  .  and  for  a  thin 


second  he  hesitated.  Milly  saved  his  life. 
She  lunged  across  the  counter  and  caught 
Jackson's  arm  as  his  gun  cleared  his  hol- 
ster. 

The  big,  snarling  man  wrenched  free 
of  her  with  one  twist  of  heavy  shoulders 
— and  stepped  into  the  stranger's  right 
smash.  He  spun  half  way  around  under 
the  impact.  His  knees  sagged.  The  gun  in 
his  fist  went  off  with  a  roar  at  his  convul- 
sive trigger  jerk.  A  window  pane  tinkled 
— then  the  stranger  hit  Jackson  again. 

He  fell  back  against  the  counter,  his 
eyes  glazed,  and  he  slumped  down. 

Milly  stared,  twin  spots  of  red  in  her 
cheeks.  She  did  not  turn  as  a  gray-liaired 
man  thrust  aside  curtains  over  a  doorway 
behind  her  and  stepped  quickly  to  her  side. 
The  alarm  went  out  of  his  thin,  lined  fea- 
tures and  he  lowered  the  rifle  across  the 
counter.  He  started  to  say  something  but 
stopped  as  Crane  came  in. 

The  sheriff  leaned  back  against  the  in- 
ner wall  and  took  in  the  scene.  He  did  not 
carry  his  badge  on  his  vest,  but  pinned  to 
its  inner  lining,  and  he  was  unmoved  when 
the  stranger's  glance  slid  briefly  over  him. 

The  stranger  took  his  tobacco  bag  from 
his  pocket  and  crinkled  a  paper  between 
his  fingers.  He  said:  "Thank  you,  miss," 
to  Milly.  He  had  a  quiet  voice.  He  shook 
tobacco  into  the  paper  in  his  hand,  rolled 
it  between  exceptionally  long  fingers  and 
drew  the  edge  of  the  paper  across  his 
tongue. 

Jackson  stirred.  He  fumbled  on  the  floor, 
then  suddenly  pushed  himself  up  to  sit- 
ting position  against  the  counter.  He  shook 
his  head,  as  if  trying  to  clear  it. 

Sam  Vinson  said:  "Did  he  try  to  hurt 
you,  Milly?" 

The  girl  shook  her  head.  She  was  young, 
with  pert  face  and  a  vivacious  manner.  Her 
smile  dimpled  her  left  cheek  and  made  her 
look  mischievous.  But  it  was  a  tremulous 
thing  and  fled  almost  at  once. 

The  stranger  put  the  cigaret  between  his 
lips,  then  stepped  forward  and  helped 
Jackson  to  his  feet.  He  said:  "Guess  we're 
quits,  hombre — " 

Jackson  jerked  free.  He  stepped  back 
along  the  counter,  his  heavy  face  dark. 
"Not  quits,  stranger."  His  voice  was  low, 
almost  soft — it  was  incongruous  in  this 
thick-necked  man  who  had  run  roughshod 
over  the  ranchers  of  the  Rio  Seco,  en- 
forcing by  threat,  fists  and  gunplay  his 
dominion  over  the  rangeland  hemmed  by 
the  horseshoe  curve  of  the  San  Sabas. 

His  gaze,  dark  and  sullen,  ran  beyond 
the  stranger  to  Crane,  held  an  instant  on 
the  sheriff's  impassive  face,  then  flicked 


A GROUP  of  soldiers  in  Italy  appropriated  a  stack  of  straw  from  a  nearby 
farmyard  to  use  as  tent-flooring.  Later  a  gesticulating  Italian  farmer 
appeared,  demanding  payment.  One  of  the  soldiers  took  out  a  scrap  of  paper, 
wrote  a  few  words  on  it  and  handed  the  memo  to  the  farmer,  who  retired, 
satisfied.  But  the  next  day  he  was  back,  more  frenzied  than  ever,  seeking 
il  capitano.  The  paper  had  been  inscribed:  "Good  for  100  rides  on  the 
merry-go-round  at  Coney  Island." — By  Maxwell  Droke. 
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to  the  curious  men  in  the  doorway.  It 
swung  back  to  Sam  Vinson  .  .  .  took  in 
Milly  .  .  .  then  met  the  stranger's  cool 
blank  gaze. 

'"Not  quits,  stranger,"  he  repeated.  "No 
man  can  lay  a  hand  on  Tally  Jackson — 
and  get  away  with  it."  He  looked  out  the 
broken  window.  A  red  splash  of  sunlight 
lay  against  the  pane.  He  sneered:  "The 
sun  will  be  down  in  an  hour.  If  you're  still 
in  Tres  Pinos  I'll  be  back — to  bury  you!" 

Jackson  turned  and  pushed  his  way  out 
through  the  curious  crowd  at  the  doorway. 

The  stranger  lingered  a  moment.  His 
lean  features  held  no  expression.  He  said: 
"Sorry  to  have  caused  you  trouble.  Miss," 
and  smiled.  Then  he  turned  and  walked 
out. 

Sheriff  Crane  watched  him  go.  He  fought 
the  swift  voice  inside  him  that  urged  him 
to  intercept  the  man  now. 

The  stranger  went  down  the  steps  to  the 
rack  and  untied  the  sorrel.  The  animal 
nuzzled  him  affectionately  and  he  ran  a 
caressing  hand  under  the  thick  mane.  Then 
he  untied  the  split  reins  and  led  the  sorrel 
up  the  street. 

The  group  on  the  boardwalk  watched 
him  curiously.  Slade,  an  old  timer  who 
had  come  to  Tres  Pinos  with  Sheriff  Crane, 
said:  "Hell,  ain't  that — "  and  the  sheriff 
nodded  slowly. 

"What  you  gonna  do?" 

"Nuthin',"  the  lawman  said.  He  looked 
down  at  Slade  and  amended:  "Nuthin', 
now.  I'm  waitin' — until  sundown!" 

The  stranger  limped  up  the  street  to  the 
three  dwarf  pines  that  had  given  the  border 
town  its  name.  One  hundred  years  ago 
Padre  Neva  de  Serra  Yerba  Francisco  had 
gratefully  quenched  his  thirst  at  the  spring 
that  bubbled  at  the  foot  of  the  pines  and 
decided  on  this  spot  for  his  mission.  The 
century  had  brought  changes.  Of  the 
padre's  work  only  the  gutted  mission, 
loomed  as  a  landmark  across  the  river.  But 
the  three  pines  flourished — and  they  had 
shaded  many  a  traveler  since. 

The  stranger  let  the  sorrel  drink  at  the 
clay  trough.  Kneeling,  he  drank  too,  then 
filled  his  canteen  from  the  spring.  He 
looked  west  once.  The  sun  was  poised  over 
the  purple  peaks.  Thoughtfully  he  lighted 
the  cigaret  as  he  squatted  down  with  his 
back  against  c  pine  trunk  to  wait. 

The  group  in  front  of  the  store  slowly 
split  up.  Milly  came  to  the  doorway  and 
watched  him.  Then  she  went  to  the  sheriff. 
"Stop  it,  Crane!"  she  demanded.  Her  voice 
was  almost  a  whisper.  "Stop  it!" 

The  sheriff  did  not  look  at  her. 

The  girl's  voice  was  suddenly  harsh. 
"You  can't  let  him  be  killed  just  because 
you're  afraid  to  do  your  duty.  Crane.  You 
know  Jackson  has  been  brow'-beating  the 
small  ranchers,  forcing  them  to  sell  at  his 
price  or  move.  He's  driven  cattle  onto  their 
alfalfa  patches,  down  their  fences 

when  they  tried  to  keep  his  cattle  out.  Now 
he's  threatening  father  because  he  sold 
them  wire — " 
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NEW  H  "  I  SERVICE 

Write  "Old  Hi"  at  H-I  Co. 
Dept.  H,  Utica,  N.  Y. 

H-I's 

GREAT  NEW  TUBULAR 
STEEL  CASTING  ROD 

unmatched  action . . .  new 
casting  ease  and  accuracy. 


OLD  HI  SAYS  .  .  . 

HERE'S  THE  CASTING  ROD 
THAT  TOPS  'EM  ALL 

Try  just  one  cast  with  H-I's  new  actionized  tubular 
steel  rod  and  you'll  agree.  Here's  a  rod  whose  fast, 
responsive  action  and  perfect  balance  set  new  stand- 
ards for  casting  ease  and  accuracy. 
These  great  rods  are  shaped  from  tubes  of  seamless, 
alloy  steel  on  special  machines,  under  a  new  H-I 
patent-applied-for  process  known  as  stepped  tapering 
which  assures  uniform  wall  diameter  from  butt  to 
tip-top.  They  are  fitted  with  offset  grips  and  locking 
type  reel  seats.  Guides  and  tip-tops  are  of  stainless 
steel.  Finish  is  strikingly  beautiful  and  durable. 

While  H-I  is  now  in  production  on  tubular  steel  rods, 
the  unprecedented  demand  for  this,  and  all  other  fish- 
ing tackle  in  our  new  line,  greatly  exceeds  the  supply. 
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AGAIN!  BELTONE  REDUCES  SIZE  OF 

Amazingly  Improved  Hearing  Aid 


New 
Revolutionary 


one 


MONO-PAC 


Amazing  "X-Cell"  out-performs 
units  5  times  its  size!  All  one  unit — 
no  cumbersome  separate  battery 
pack — no  battery  wire  nuisance — no 
"harness."  Comfort-Curv  design  — 
■wafer-thin  case!  Increased  power 
gives  better  hearing  under  all  con- 
ditions. Ever-level  full  tones  bring 
back  clear,  lifelike  hearing.  Find  out 
WHY  there  are  more  Beltone  one- 
unit  Hearing  Aids  in  use  than  all 
others  combined. 

BELTONE  HEARING  AID  CO. 

1450  W.  19th  St.,  Chicago  8,  III. 


BELTONE  HEARING  AID  CO.  Depl.Al-6 
1450  W.  19th  St.,  Chicago  8,  III. 

Without  obligation,  send  me  FREE  informa- 
tion on  how  the  new  Be/tone  Mono-Pac 
makes  better  hearing  much  easier  now. 
Nome  


insect  destroyer  used 
by  the  armed  forces! 


Here's  the  new  way  to  kill  household 
insects . . .  originally  developed  to  pro- 
tect the  Armed  Forces  against  dis- 
ease-carrying flies,  mosquitoes  and  other  insects,  the 
Bridgeport  Acr-a-sol  Bomb  has  been  improved  for  home 
use.  Convenient,  easy-to-use  and  effective,  this  self- 
dispensing  insecticide  kills  flies,  mosquitoes,  ants, 
roaches,  waterbugs,  bedbugs,  moths  and  other  insects. 

The  Bridgeport  Brass  Aer-a-sol  Bomb  contains  both 
ddt  and  PYRtTHRUM.  A  6  to  8  second  spray  rids  the  aver- 
age room  of  flies  and  mosquitoes.  It  is  always  ready  for 
instant  use!  The  large  economical  16  ounce  refillable 
Aer-a-sol  Bomb  can  be  used  again  and  again.  When 
empty,  the  container  in  good  condition,  is  simply  ex- 
changed for  a  full  bomb  at  a  special  low  refill  price. 
Non-refillable  smaller  sizes  also  available.  Drug,  hard- 
ware, grocery,  variety  and  department  stores  carry  the 
Aer-a-sol  Bomb  or  can  get  it  for  you!  Get  yours  now  and 
enjoy  new  freedom  from  insect  pests  with  this  modern 
insecticide. 


*5,000.00  CASH  PRIZES! 

Bridgeport  Brass  Company  is  sponsoring  a  spe- 
cial $5000.00  Prize  Contest  (first  prize  $2000.00 
cash!)  to  acquaint  more  people  with  this  new 
way  of  combatting  all  common  insect  pests.  You 
can  get  full  information,  contest  rules,  and  offi- 
cial contest  entry  blank  from  vour  dealer  now' 
Contest  closes  July  15th.  1946.  Get 
your  entry  and  p!an  to  get  in  on  one 
of  these  cash  prizes. 


BRIDGEPORT  BRASS 

BRIDGEPORT  BRASS  COMPANY,  BRIDGEPORT  2,  CONN. 


BR0NZE  MEMORIALS 

AND 

HONOR  ROLLTABLETS 

General  Bronze  has  prepared 
an  interesting  brochure  of 
Bronze  Memorials  and  Honor 
Roll  Tablets  to  help  you  make 
a  selection.  It  will  be  sent 
free  to  those  writing  on  a  busi- 
ness or  organization  letterhead. 

GENERAL  BRONZE 

CORPORATION 
3456  Tenth  Street 
Long  Island  City  1.  N.  Y. 


Callouses 


Doctor's  Speedy  Relief 

You'll  quickly  forget  you  have 
painful  callouses,  burning  or 
tenderness  on  the  bottom  of 
your  feet,  when  you  apply  Dr. 
Scholl's  Zino-pads.  Thin,  soft, 
wonderfully  soothing,  cushion- 
ing, protective.  Separate  Medi- 
cations included  for  quickly  re- 
moving callouses.  Get  a  box 
today.  Cost  but  a  trifle. 


"You  can't  jail  a  man  for  making 
threats,"  Crane  muttered.  "And  you  can't 
convict  a  man  without  evidence — " 

"Evidence!"  The  girl  laughed  scorn- 
fully. "Round  Tree  came  to  town  with 
enough  evidence  to  hang  Jackson.  And 
Jackson  killed  him — " 

"I  was  out  of  town  that  day,"  Crane 
said  thickly.  He  felt  the  lash  of  her  words 
and  humiliation  darkened  his  grizzled  face. 
"The  coroner  held  an  inquest.  It  was 
self-defense — " 

"Self  defense!"  The  girl's  tone  was 
hitter.  "Round  Tree  didn't  have  a  chance 
against  Jackson.  No  one  has  a  chance. 
That's  why  you've  avoided  him,  let  him 
make  a  mockery  of  the  law  in  Rio  Seco. 
But  it's  your  duty,  not — " 

Sam  Vinson  stepped  to  her  side.  "Milly," 
he  said  sternly.  "Get  back  inside.  This 
doesn't  concern  us." 

"Doesn't  concern  us!"  The  girl  tossed 
her  head  angrily.  "It  was  because  of  you 
that  he's  going  to  die!" 

"Get  back  inside!"  Sam  repeated  sharp- 
ly. "There's  nothing  we  can  do." 

His  daughter  looked  at  him  and  he 
flushed.  Then  she  brushed  past  him  and 
went  down  the  steps.  Her  tafetta  dress 
crinkled  as  she  walked. 

The  stranger  watched  her  approach 
without  visible  emotion.  He  got  up  when 
she  was  ten  feet  away  and  said: 
"Howdy,  ma'am."  A  brown  stubble  of 
beard  roughened  his  features,  but  his  gray 
eyes  had  an  almost  boyish  look  as  he 
greeted  her. 

Milly  was  blunt.  "He'll  kill  you." 

The  stranger  grinned.  "I  wouldn't  worry 
my  head  over  it  if  I  were  you."  He  looked 
past  her  to  the  three  men  still  standing 
before  the  store.  "Is  the  big  man  with  the 
gray  vest  Sheriff  Crane?" 

"Yes."  Milly  felt  the  coolness  of  his  gaze. 
"You  know  him?" 

"I  will." 

Milly  did  not  press  the  subject.  She  said: 
"This  is  none  of  your  argument.  Why  are 
you  staying?" 

"Bullheaded,  I  reckon."  The  stranger 
smiled.  "Always  like  to  travel  under  my 
own  sayso." 

"There's  a  plot  of  land  across  the  river, 
in  the  old  mission  yard,  where  bullheaded 
men  like  you  wind  up,"  she  said  impatient- 
ly. "You  can't  buck  Jackson — " 

The  stranger's  smile  lingered.  "You're 
the  first  person  I've  come  across  who  cared 
that  much,  ma'am.  Maybe — "  He  did  not 
change  perceptibly,  but  his  voice  was  sud- 
denly sharp.  "Get  back  across  the  street. 
Quick!" 

She  hesitated.  He  pushed  her  almost 
roughly  to  one  side,  and  turning,  she  saw 
Jackson  coming  out  of  the  Three  Deuces 
Saloon.  A  crowd  spilled  out  through  the 
swinging  doors  and  dispersed  along  the 
building  line.  Jackson's  two  companions 
walked  with  him  until  his  questioning  gaze 
found  the  stranger.  Then  they  paused,  and 
Jackson  came  on  alone. 


Admiration 

POCKETCHIEF 


A  Man's  Handkerchief 

. . .  real  value . . . 
^  individually  wrapped. 

— «,  SOLD  EXCLUSIVELY 

—  IN  DRUG  STORES 

— 15<        -  25« 


A  UNIVERSAL 
HANDKERCHIEF 


VETS 

Get  Your 
Own  Outfit's 

PLAQUE 


A  lifetime  memento,  modeled  in  full  relief  on  a  leather- 
ette covered  background,  beautifully  hand  colored.  Size 
7"x  5>/2"-  Looks  swell  on  the  wal  I  or  desk.  A  fine  gift,  too. 

Plaque  of  any  Division,  Corps,  Army  Air  e n 
Corps,    Marines,    Navy,    WAC,    WAVE,  M  I II I 
SPAR.  etc.  each    U'UU 

Order  today:  Send  money  order,  check  or  cash.  Be- 
sure  to  state  which  outfit's  emblem  you  want  on  plaque. 

DES  MOINES  DISPLAY  CO. 

We  pan  postage  on  all  except  CO  D.  orders. 
Write  for  list  r./  Bn.,  Beat.  <£  Squadron  Plaquet. 


Sua** 


Guaranteed  by 
.  Good  Housekeeping 


Kills  the  fleas 
QUICKLY! 
Keeps  others  off 
(or  days! 
Still  25'  and  50= 


WHY  WEAR 
DIAMONDS 


Thrilling  beauty,  stand  acid,  true 
backs,  full  of  KIRElExquisitemount- 
in(rs.  See  before  you  buy.  Write  for 
FREE  catalog. 

National  Zircon 
Co..  Dept.  30 
Wheeling.  W.  Va. 


lata  to  4 

FREE! 


caused  by  sudden 
changes  when  flying, 
relieved  with 
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The  American  Legion  Magazine 


Male  Help  Wanted 

Opportunity  of  lifetime  supplying  DDT  and 
other  profitable  products  to  farmers.  No  ex- 
perience or  capital  required.  Must  have  auto 
and  good  references.  Permanent.  Write  or  wire 

McNESS  COMPANY 

DEPT.  724  FRLEPORT,  ILLINOIS 


ASTH  MA 

*fore  10-DAY  TRIAL  OFFER! 

IF  YOU  SUFFER  FROM  BRONCHIAL  ASTHMA  PAR- 
OXYSMS, from  coughs,  gasping  wheezing  —  write  quick 
for  daring  lO-  DAY  TRIAL  OFFER.  Inquiries  from  so- 
called  "hopeleFs"  cases  especially  invited. 
NACCR.  953-P  State  Life  Bldg.    Indianapolis  4,  Ind. 


D-rSchol/s  Zi no-pads 


ORDER  THESE 
EXCEPTIONAL  VALUES 
TODAY 

For  Immediate  Delivery 


What  Every  Housewife 
Has  Been  Waiting  For 

The  New 

TOAST 
QUEEN 


A  beauty  in  design  and  practical 
efficiency.  Constructed  of  20-guage 
steel:  heating  element  is  genuine 
ribbon  nichrone  wire  and  mica 
for  AC  or  DC.  Insulated  bakelite 
handles,  flip-flop  toaster.  6  ft.  un- 
derwriter's approved  cord.  Chrome 
plated,  polished  to  a  high  gloss 
for  long-lasting  service. 


Including 
Federal 
Tax— OPA 
Approved 


MEN'S  SWISS 
WRIST  WATCHES 


With  SweeD  Second  Hand 

Beautiful,  brand  new 
watches.   Fancy  dial; 
chrome  case;  unbreak 
able  crystal  and  leath 
strap. 


fainr  Federal 

f  **WUnder  OP 
■  Ceiling 


COLOR 

Candid  Type 

CAMERA 

NOT  A  Toy  But  A  Real 

Camera — Lifetime 
Guarantee 

Takes  Full  NATURAL  COLOR 
pictures  indoors  or  outdoors. 
Also  16  black  and  white  on  No. 
127  8-exposure   roll.  GENUINE 
Simpson  lens;  fixed  focus;  preci- 
sion  built.   Attractively  Boxed. 
We  Pay  Postage  When  Order  Is  Accompanied  By 
Full  Cash.  Otherwise  25%  With  Order.  Bal.  C.O.D. 
Write  Dept.  AL 


NUDIAL  GIFT  CO. 

2067  Broadway  .  New  York  23,  N.  Y. 


Including 

Federal 

Tax— 

Under  OPA 

Ceiling 
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FIRST  STEP 
STOCKS 

FOR  A  LONG  TERM  PROGRAM 
OF  SUCCESSFUL  INVESTING 

One  of  the  most  important  studies  this 
company  has  ever  released  is  being 
distributed  to  our  nation-wide  clientele 
of  investors— HOW  LONG  WILL  THE 
BOOM  LAST? 

If  you  are  seeking  advice — when  to 
sell — which  securities  to  buy  for  a 
predicted  further  advance — which  in- 
dustries to  buy  into  and  which  to 
avoid — be  sure  to  get  this  analysis 
prepared  by  the  largest  firm  of  in- 
vestment analysts  in  America. 
SEND  FOR  THIS  SPECIAL  STUDY  TODAY! 

Clip  a  dollar  to  this  ad,  attach  your 
name  and  address,  and  we  will  send  you 
the  study,  HOW  LONG  WILL  THE 
BOOM  LAST?  In  addition,  we  will  send 
you  3  issues  of  THE  OUTLOOK,  a  ser- 
vice for  investors. 
Offer  open  to  new  readers  only 

STANDARD  &  POOR'S  CORPORATION 


1 


345  Hudson  Street,  New  York  14.  N.Y. 


Milly  did  not  persist.  It  was  too  late.  She 
crossed  the  street,  and  on  the  boardwalk 
the  unreality  of  this  scene  gripped  her  and 
held  her  rigid. 

Jackson  did  not  hurry.  But  he  was  cat- 
like in  his  judgment,  his  patience.  His  rage 
simmered  inside  him  but  did  not  affect  his 
deliberate  pace.  He  was  confident.  He 
was  twenty  feet  away  when  he  met  the 
stranger's  eyes — they  told  him  nothing. 
Then  he  drew.    .  . 

He  felt  a  burst  of  fire  in  his  chest,  a 
dim  explosion  that  barely  reached  his 
consciousness.  Then  he  pitched  forward  on 
his  face. 

Jackson's  two  companions  didn't  move. 
Sheriff  Crane  walked  to  them,  his  Colt 
backing  his  words.  "Sundown!"  he  said 
flatly.  "If  you're  still  here  when  the  moon 
comes  up  you'll  get  what  Jackson  just  got. 
Sawy?" 

The  two  men  shrugged.  A  better  six-gun 
was  suddenly  backing  the  sheriff's  hand, 
and  they  knew  when  to  throw  in  their 
cards.  Crane  watched  them  mount  and  ride 
away. 

The  stranger  holstered  a  still  smoking 
Colt  as  Milly  ran  to  him.  "Thank  God!" 
she  sobbed.  Tears  broke  through  the  dry- 
ness of  her  eyes  and  she  let  them  come. 
The  stranger  waited  for  the  sheriff,  and 
said:  "You  get  my  answer  to  your  letter?" 

The  older  man  nodded.  "Got  it  two  days 
ago.  You  came  pronto,  Callman." 

Milly  looked  at  him  wonderingly,  and 
Sam  Vinson  said:  "You  sent  for  him, 
Crane?" 

The  old  lawman  nodded.  "Yeah — I  sent 
for  him.  Ranger  Steve  Callman."  He  drew 
his  Colt,  held  it  out.  "I'm  coming  quietly, 
Steve." 

Confusion  flooded  Sam's  eyes.  Milly  said: 
"But  sheriff — " 

"For  bank  robbery,"  Callman  said  short- 
ly. "Ten  years  ago,  in  Laredo."  His  voice 
was  curious.  "You  knew  I'd  come — -when 
you  signed  yourself  Texas  Jack  Wayne. 
You're  still  wanted  on  the  books  down  at 
headquarters." 

Crane  shrugged.  "A  man's  past  always 
catches  up  with  him  eventually.  And  I  was 
overdue."  He  rolled  up  his  sleeve,  revealing 
a  blue-white  gash  that  reached  from  just 
above  the  wrist  of  his  right  hand  to  his 
elbow.  "Got  this  a  year  ago,  trading  bullets 
with  a  holdup  man.  It  left  my  gun  arm 
stiff.  About  that  time  Jackson  began  shov- 
ing his  weight  around.  I  couldn't  stop  him. 
But  there  was  one  way  I  could  get  the  law 
in  here — fast.  So  I  wrote  that  note." 

Vinson  said:  "I'll  be  damned." 

Crane  finished:  "I  was  going  to  tell  you 
the  situation  here  before  I  let  you  take  me 
in,  Steve.  But  Jackson  did  that  himself." 

Steve  shrugged.  He  took  Crane's  gun. 
slipped  it  under  his  belt.  "Guess  we'll  be 
getting  along.  Wayne." 

"Steve!"  Milly  said  gently.  "Will  you 
be  back?" 

Ranger  Steve  Callman  smiled.  "Yes,"  he 
said.  "I'll  be  back." 


PROVES  WONDERFUL 

to  promptly  relieve  misery 
and  kill  cause  of 

ATHLETE'S  FOOT 


Helps 
Guard 
Against 
Reinfection! 


Here's  a  product  that  really  does  what 
it  claims.  It's  a  Doctor's  wonderfully 
soothing  yet  powerfully  medicated  liquid 
called  Zemo.  First  applications  relieve 
itching  and  burning  between  cracked, 
peeling  toes  and  aid  healing.  Zemo  actu- 
ally kills  on  contact  the  vicious  germs* 
that  cause  and  spread  this  trouble. 
That's  why  Zemo  has  such  an  amazing 
record  of  continuous  success.  First  trial 
convinces.  Buy  Zemo 
at  any  drugstore. 


ZEMO 


Can't  Keep 
Grandma  In 
Her  Chair 

She's  as  Lively  as  a  Youngster— 
Now  her  Backache  is  better 

Many  sufferers  relieve  nagging  backache  quickly, 
once  they  discover  that  the  real  cause  of  their  trouble 
may  be  tired  kidneys. 

The  kidneys  are  Nature's  chief  way  of  taking  the 
excess  acids  and  waste  oujt  of  the  blood.  They  help 
most  people  pass  about  3  pints  a  day. 

When  disorder  of  kidney  function  permits  poison- 
ous matter  to  remain  in  your  blood,  itmay  cause  nag- 
ging backache,  rheumatic  pains,  leg  pains,  loss  of  pep 
and  energy,  getting  up  nights,  swelling,  puffiness 
under  the  eyes,  headaches  and  dizziness.  Frequent  or 
scanty  passages  with  smarting  and  burning  some- 
times shows  there  is  something  wrong  with  your 
kidneys  or  bladder. 

Don't  wait !  Ask  your  druggist  for1  Doan's  Pills, 
a  stimulant  diuretic,  used  successfully  by  millions 
for  over  40  years.  Doan's  give  happy  relief  and  will 
help  the  15  miles  of  kidney  tubes  flush  out  poison- 
ous waste  from  your  blood.  Get  Doan's  Pills. 
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All  fishermen  know  that,  in  any 
lure,  ACTION  is  the  most  im- 
portant requisite  of  all.  And 
when  you  try  a  Flatfish,  you'll 
say  it  has  the  most  lifelike 
swimming  action  of  any  lure 
you  ever  used,  bar  none.  Over 
2,000,000  sold.  Exclusive  offset 
hooking.  Lures  in  21  colors.  Un- 
derwater, surface  and  trolling 
models,  $1.20  each.  Musky  $1.35. 
Flyrod  size,  95c  Write  for  FREE 
Color  Catalog,  including  4,000  word  treatise  o 
fishing. 

HELIN  TACKLE 


n  plug 

CO. 


CATALOG 


6342  Pulford.  Detroit  7.  Mich. 


NEW!  VETERAN'S  RING 

Heavy  10K  Solid  Gold  Souvenir 
Service  King  of  World  War  II. 
A  beautiful  and  authentic  ring 
that  vour  service  man  will  be 
proud  to  wear  and  cherish  for- 
ever. It  plainly  shows  that  he  is 
a  Veteran  of  World  War  II. 
Available  in  all  sizes.  Price  in- 
cludes postage  and  Fed.  Tax. 
Satisfaction  Guaranteed. 
No.  1214  Sterling  Silver.  SO.yU 

10K  Solid  Cold  $18.00 

Write  Dept.  AL  for  Circular  of 
Service  Jewelry. 
EDWIN  W.  LANE  CO.,  32  W.  Randolph  St..  Chicago  1 


Complete  HOME- 
STUDY  COURSES 

and  self-instruction 
textbooks,  slightly 
used.  Rented,  sold, 
exchanged.  All  subjects.  100%  satisfaction.  Cash 
paid  for  used  courses.  Full  details  and  100-page 
illustrated  bargain  catalogue  Free.  Write 
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NELSON  CO.,  1139  S.  Wabash  Avenue, 
Dept.  2-83,  Chicago  5,  Illinois 


k  &NOTS 

RETAILING  APPEALS  TO  VETS 

MOST  veterans  who  plan  to  go  in  business  for  themselves  want  to  open  retail 
shops  and  servicing  establishments,  according  to  an  announcement  by  the 
U.  S.  Department  of  Commerce  based  on  6540  inquiries  received  from 
veterans. 

The  prospective  retailers  are  most  interested  in  the  household  appliance 
and  radio  field.  Next  in  order  of  popularity  are  apparel  shops,  filling  sta- 
tions, grocery  stores  and  restaurants. 

The  6540  inquiries  showed  that  46.8  percent  of  the  ex-servicemen  wanted 
to  become  retailers,  13.6  percent  service  establishment  operators,  4.7  percent 
manufacturers,  3.9  wholesalers,  2.8  builders  and  contractors,  while  0.8  per- 
cent wanted  to  go  in  for  transportation,  communications  and  utilities. 

The  study  showed  that  veterans  are  most  interested  in  businesses  requiring 
small  investments  and  relatively  little  skill. 


If  you  h  appen  to  be  in  the  market  for 
holes,  for  fence-posts,  doughnuts  or  golf 
courses,  the  Navy  might  be  able  to  help 
you.  At  least,  it  recently  put  a  hole  up 
for  sale  and  got  a  dollar  for  it. 

The  Navy's  hole  turned  up  after  it  had 
sold  a  former  airplane  plant  at  Taftville, 
near  Norwich,  Ohio.  Since  the  hole  was 
listed  as  a  Navy  asset;  the  Office  of  Ma- 
terial Redistribution  and  Disposal  had 
to  sell  it  to  keep  its  records  straight.  The 
hole  was  therefor  offered  for  $1.00  to 
the  purchaser  of  the  plant. 

The  company's  purchasing  agent  gave 
the  matter  considerable  thought,  debat- 
ing whether  they  should  not,  instead,  ask 
the  Navy  to  remove  its  hole  from  the 
premises.  However,  to  simplify  matters, 
a  check  was  sent  and  the  following  re- 
ceipt was  filed  by  the  Navy: 

"This  is  to  advise  the  addressee  that 
for  the  price  of  $1.00  you  have  bought 
the  cement  hole,  10  feet  long,  8  feet  wide 


and  6  feet  deep,  resting  in  the  southwest 
corner  of  the  main  building  near  the 
plant  in  Taftville." 

—By  Alfred  G.  Wonjor 


SOMEWHERE  in  America  there  is  a 
manufacturer  of  parlor  games  who  loves 
a  practical  joke. 

The  manufacturer  made  chuckaluck 
boards  which  service  organizations  dis- 
tributed overseas  during  the  war.  He 
marked  them  plainly  "For  Amusement 
Only." 

One  of  the  boards  turned  up  on  Es- 
piritu  Santos  in  the  New  Hebrides  where 
the  27th  Infantry  Division  was  prepar- 
ing for  the  invasion  of  Okinawa.  An 
enterprising  soldier  found  the  board  and 
formed  a  small  syndicate  with  $500.00. 
Suckers  flocked  to  the  board,  but  in  this 
case  the  suckers  won.  In  three  days  the 
soldier's  five  hundred  dollars  was  gone. 


Gently  they  broke  it  to  him.  They  had 
noticed  something  about  the  board  that 
he  hadn't — several  of  the  numbers  paid 
higher  than  the  mathematical  rate, 
breaking  the  gambling  rule  that  the 
boardman  always  wins. 

—By  Bob  Hillis 


THE  Daily  Okinawan,  newspaper  for 
servicemen  on  Okinawa,  not  long  ago 
carried  this  advertisement:  "Wanted: 
Ride  to  Little  Rock,  Arkansas,  by  friend- 
ly young  man  with  sunny  disposition. 
Will  share  expenses." 


"Why,  hello.  Major!  Back  in 
uniform  I  see" 
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"Hereafter,  Mr.  Brown,  phone  your  complaints  to  the  desk" 
The  American  Legion  Magazine  .  June,  1946 


T/SGT.  Emmanuel  G.  Aronis,  of  Salina, 
Kansas,  a  "professional  polar  bear"  in 
civilian  life,  wanted  to  prove  to  his  fel- 
low GI's  that  the  freezing  weather  in 
northern  Alsace  wasn't  too  bad.  He  went 
to  the  general  with  a  proposition. 

"It  might  warm  the  boys  up,"  he  said, 
"if  I  put  on  an  old  vaudeville  stunt  I 
used  to  do  when  I  was  in  show  business. 
I  used  to  come  on  stage  in  a  loin  cloth 
and  my  assistants  would  freeze  me  up 
completely  inside  a  two-ton  block  of  ice. 
I  once  stayed  frozen  for  42  minutes." 

The  general  pointed  out  that  he  had 
no  theaters  for  vaudeville  performances. 

"That's  all  right,"  countered  Aronis. 
"My  idea  is  to  lie  down  naked  in  a  slit 
trench  and  have  the  men  fill  it  with 
water.  In  this  weather  it  would  freeze 
quickly.  The  fellows  would  see  how  little 
heat  their  bodies  require  and  they'd  all 
feel  warmer." 

The  general  thought  it  over. 

"This  front  is  too  fluid,"  he  said  at 
last.  "If  we  had  to  move  out,  who  would 
defrost  you?  Besides,  it  might  not  do 
you  any  harm,  but  other  men  might 
catch  cold  watching  you  turn  into  an  ice 
cube.  Permission  not  granted." 

— By  Howard  Byrne 

'  PRINTED  IN  THE  U.  S.  A.  BY  THE  CUNEO  PRESS,  INC. 
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America's  Favorite  because  it's  Mellow 

aS  a  Sunny  Moming  When  you  taste  Schenley  Reserve,  you  will  know 

why  it  is  America's  largest  selling  whiskey.  Its  rich,  smooth  flavor  comes  of 
quality  ingredients  skillfully  blended.  Try  Schenley  Reserve  soon.  Blended 
Whiskey  86  proof.  65%  grain  neutral  spirits.  Schenley  Distillers  Corp.,  N.  Y.  C. 
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"I'll  Be 
Right  Over! 


.  .  .  24  hours  a  day  your  doctor  is  "on  duty"  .  .  . 
guarding  health  .  .  .  protecting  and  prolonging  life  . 


#  Plays  .  .  .  novels  .  .  .  motion  pic- 
tures... have  been  written  about  the 
"man  in  white"  and  his  devotion  to 
duty.  But  in  his  daily  routine  he 
lives  more  drama,  and  displays  more 
devotion  to  the  oath  he  has  taken, 


than  the  most  imaginative  mind 
could  ever  invent.  And  he  asks  no 
special  credit.  When  there's  a  job  to 
do,  he  does  it.  A  few  winks  of  sleep 
...  a  few  puffs  of  a  cigarette  . . .  and 
he's  back  at  that  job  again  .  .  .  • 


m 


According 
to  a  recent 
Nationwide 
survey: 


,  It.  J.  Reynolds  Tobacco  Company,  Winston-Salein, 


More  Doctors  smoke  camels"  - 
than  any  other  cigarette!  r 


Three  of  America's  leading  independent 
research  organizations  asked  113,597  doc- 
tors to  name  the  cigarette  they  themselves 
preferred  to  smoke. 

The  answers  came  in  by  the  thousands  . . . 
from  doctors  in  big  cities,  in  small  towns . .  . 
from  general  physicians,  diagnosticians,  sur- 
geons, specialists— doctors  in  every  branch  of 
medicine!  Results?  More  doctors  named  Camel 
as  their  smoke  than  any  other  cigarette! 

Yes,  a  doctor,  too,  smokes  for  pleasure.  Full 
flavor,  coolness,  and  mildness  mean  just  as 
much  to  him  as  they  do  to  any  other  smoker. 
Smoke  Camels  and  see  for  yourself. 


Camels 


Cost/ier 
7b&accos 


THE 
"T-ZONE" 

TEST 
WILL  TELL 

YOU 


The  "T-Zone"— T  for  taste  and 
T  for  throat  — is  your  own  labora- 
tory for  any  cigarette.  For  only 
your  taste  and  your  throat  can 
decide  which  cigarette  tastes  best 
to  you  . . .  and  how  it  agrees  with 
your  throat.  On  the  basis  of  the 
experience  of  many,  many  millions 
of  smokers,  we  believe  Camels  will 
suit  your  "T-Zone"  to  a  "T." 


